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Record Attendance, Extensive Program Highlight API Meet 


Attendance at API meeting in Chicago was so 
large that hotel and meeting place facilities ¥, 
were hard pressed to adequately handle all | 
the activities 


The annual convention of the API, held in Chicago 
last week, is acclaimed as the most successful in the 
history of the world’s greatest “oil university.” A new 
official registration record of 4,564 was set, but total 
attendance was closer to 5,500. 


In general and group sessions, members learned about 
everything from the European aid recovery program 
to the details of the military's plans for organizing re- 
serve units in the petroleum industry. In addition, 
there were some 150 meetings of committees which 
concerned themselves with all phases of industry opera- 
tions. Other groups used the occasion of the API gather- 
ing to hold meetings of their own, among them the 
National Petroleum Council’s committees on supply and 
the Marshall Plan. 


Because its annual get-together has grown so large 
as to challenge the ability of other cities to contain it, 
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API chose Chicago again as the scene of next year’s 
convention; the dates Nov. 8-11. Partial texts of five 
papers presented at API sessions begin on page 23. 
For other convention stories see News Section. 


Servicing Aircraft and Autos 


Independent jobber realizes profits from providing 
all facilities needed by private aircraft and motorists 
at new combination outlet. Automobile agency and 
restaurant help boost income. Page 42. 


Sub-Zero Motor Oil Development Urged 


Automotive crankcase oils which will operate at 
temperatures below zero are needed, two engineers 
tell the Society of Automotive Engineers at fuels and 
lubricants meeting. Development of 5-W motor oil 
is suggested as one answer to the problem. P. 48. 














88 Months of Service 


Selling over 2,500,000 
gallons of gasoline 


Station No. 1 


Mid-Continent Petroleum 
Corporation 
Tulsa, Okla. 















These 12 Erie’s at Fifth and Cin- 
cinnati Streets, Tulsa, Okla. have 
dispensed over 2,500,000 gallons of 
gasoline. ““They have operated with 
a minimum cost of maintenance’’, 


says S. B. Caldwell, Mid-Continent 


Petroleum Corporation’s. division 





manager. 


In all parts of the U. S. A., Erie 
Pumps are proving their inbuilt 
stability. Choose Erie’s for lasting 
color brilliance, quiet operation and 
lowest cost of maintenance. Let us 
give you a list of Erie users near you, 
for your personal investigation. Erie 
Computing Pumps are now available 
for immediate shipment. 


Photo Courtesy Mid-Continent 
Petroleum Corp., Tulsa, Okla. Y 4 


ERIE METER SYSTEMS, INC. 


Wain Office and Plant: Ene, Pa. 








odu 


Yo" 























“What Id like to see most is a gasoline 
pump with an ‘Ethyl’ emblem.” 


Eye-catcher for millions of motorists is the familiar yel- 
low-and-black “Ethyl”? emblem. Wise motorists know 
immediately when they see that emblem on your pump 
they’re getting high-quality gasoline improved with 
“Ethyl” antiknock compound—the famous ingredient 
that steps up power and performance. So, why not make 
sure every “Ethyl”? pump displays a nice, new “Ethyl” 
emblem—help your customers find your best gasoline? 


Ethyl Corporation, New York, N. Y. 


24 years’ service to America’s progressive petroleum industry. 
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)ducts sold under the “‘ETHYL"’ trade-mark—Antiknock Compound . . . Detergent Cleaner 
Ethylene Dichloride...Sodium Metallic...Chiorine (liquid) ...Oil Soluble Dye 
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== Serving America 

| and Americans with 

quality petroleum 
products 











GULF OIL CORPORATION 
GULF REFINING COMPANY 
General Offices: Pittsburgh, Pa. 





Division Sales Offices 






Boston «+ New York «+ Philadelphia 





Pittsburgh « Atlanta «+ New Orleans 







Houston + Louisville + Toledo 


Refineries 






New York «+ Philadelphia + Pittsburgh 






Toledo « Cincinnati + Port Arthur 





Fort Worth « Sweetwater 
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WENTY-FIVE years ago, Socony-Vacuum started 
to use closures made by the American Flange & 
Manufacturing Co. Inc., and its famous products 
were among the first to be guarded by Tri-Sure 
Closures. 


Today as testimony to a job well done, as proof 
that full reliance can be placed on Tri-Sure pro- 
tection Tri-Sure is the only type of closure used 


on Socony-Vacuum drums. 


The experience of Socony-Vacuum Oil Company, 
Inc., is another demonstration, by one of America’s 
leading drum users, that the safest place for any 
fine liquid is in a drum equipped with Tri-Sure 
Closures. 


The Tri-Sure flange, plug and seal give complete 
protection to every drop inside a drum with full 
drainage when the drum is emptied. And that is the 
only kind of protection that is good enough for 


fine products, proud names and valued reputations. 


AMERICAN FLANGE & MANUFACTURING CO. INC. 
30 ROCKEFELLER PLAZA, NEW YORK 20, N.Y. 


Tri-Sure Products Limited 
St. Catharines, Ontario, Canada 
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LOOKING AHEAD—\Prediction of an oil company econ- 
omist last spring that fear of shortage of supplies would 
tend to ‘freeze’? normal channels of trade appears to 
be coming true. General trend is toward “keeping sup- 
plies in the family.” On the East Coast some major 
companies—which in the past had been selling cargoes 
to smaller suppliers, corporately controlled by other ma- 
jors—have said in effect “‘they’re your babies, you take 
care of them.’ Hardship caused by this breakdown of 
old supplying agreements is illustrated by one example: 
major Companies “A” and “B” are reported to have cut 
ff last spring a supplier controlled by major Company 
“C”. To take care of this supplier, Company ‘‘C”’ is re- 
ported to have cut off two other smaller suppliers. One 
of the latter finds his business at one terminal cut 50%. 
[The jobbers and dealers he serves are going to have 
to scurry to keep their customers warm this winter. 


s 
GROWING INTEREST—tThe fact that more ‘“G-Men’”’ 


were in attendance at the API meeting in Chicago last ' 


week than at any previous gathering of the institute is 
added proof of a growing governmental interest—and 
‘oncern—in the problem of petroleum supply. Not only 
were all branches of the Armed Services represented, but 
also the State Department (Robert Eakens, acting chief 
of Petroleum Division); Treasury’s Bureau of Federal 
Supply (W. E. Gannon, fuel contracting officer), and 
Interior (Undersecretary Oscar Chapman, OGD director 
Max Ball and OGD counsel Robert Friedman). If the 
Department of Justice had anyone on hand, they (or he) 
lidn’t show themselves, however. 


IMPORTANCE OF INDEPENDENTS—tThe importance 
of Independents in the oil industry will be greatly em- 
phasized if oil associations representing different 
branches, from producing to marketing, fully develop a 
plan to exchange information and convention speakers in 
order to familiarize each other with viewpoints on prob- 
lems of mutual interest. Plan was initiated at informal 
meeting of representatives of NCIPA, NPA, WPRA and 
IPAA during API Convention. Effect of the plan would 
be to loosely band together all Independents in promot- 
ng their interest. 


rAKE IT EASY—Venezuelan Ministry of Development 
s disturbed by reports that individuals in New York are 
ipproaching potential buyers with offers to supply them 
with considerable quantities of Venezuelan royalty oil 
n which “they have an inside track.” So far there is 
no evidence that royalty oil has been made available 
to any but the successful Brazilian, Italian, Belgian and 
Portuguese bidders previously reported. Dale Moore Oil 
Co. and Petrol Terminal Corp. state that no action has 
yet been taken on their bids. Individuals reported offer- 
ing the royalty oil are said not to be directly connected 
with oil industry, and some of buyers approached have 
also been outside of industry. 
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IDEA MAY SPREAD—Socony-Vacuum’s paid ads ex- 
plaining its allocation program and urging conservation 
of gasoline and fuel oil have aroused generally favor- 
able comment in industry, and indications are that more 
companies will shortly insert the conservation theme 
into their advertising along with story of industry’s ef- 
forts to meet demand. Combined with new program of 
Public Relations Operating Committee, company adver- 
tising will seek public co-operation to balance demand 
and supply. 


SWEDISH CONSERVATION—Sweden, presumably one 
of the European countries considered in better all-round 
shape than any of its neighbors, has issued restrictions 
on motoring which include a ban on use of trucks, pleas- 
ure cars and motorcycles on Sundays and holidays with- 
out special permit. Check will be made on driving per- 
mits so that further economy steps can be taken if 
necessary. In another move to conserve petroleum prod- 
ucts, Fuel Commission has ruled there will be no more 
hot water in any oil heated homes and that amount of 
oil allocated for home heating will be reduced. Reaction 
to motoring restrictions in oil and automobile trade 
circles is generally that authorities should have tried first 
to see what could be accomplished by voluntary saving. 


° 
STAINLESS FUEL TANKS—A stainless steel producer 
nas suggested that the shortage of fuel oil storage tanks 
could be overcome by making them of stainless steel. 
Move appears hopeless, however, unless _ first estimate 
of cost (around $90) can be materially reduced. But 
classified ads have recently appeared in midwestern news- 
papers, inserted by a New England advertiser, offering 
to buy “urgently needed” 275-gal. fuel oil tanks, ‘“‘cost 


oo 


no object. 


A MERE $18,000,000—Problem on which oil marketing 
and other branches of the industry can assist refiners, 
is in acquainting various state authorities with need for 
revision of motor gasoline specifications pertaining to sul- 
fur content. .:‘Removing that extra bit of sulfur to reduce 
the content from one fourth of one per cent to one tenth 
of one per cent to meet present requirements of some 
antiquated states laws is costing refiners a neat $18,- 
000,000 annually, WPRA estimates. 


MERGER DELAY?—FEven if William G. Skelly’s two 
suits against Mission Corp. and the trustees of the Sarah 
Getty estate are lost, they could conceivably prevent the 
Sunray-Pacific Western-Mission merger by delaying its 
consummation past the deadline date in the merger 
agreement—Dec. 23. If this happens, it won’t mean the 
end of the merger, however. A spokesman for the Getty 
interest in Los Angeles has indicated that the Gettys 
would still be interested in selling their Pacific Western 
stock, even if not until next year. 
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Tank Storage Terminals 


General American Tank Storage Terminals take the burden of _ 

Ove 
tur 
wit 


capital investments and operating expenses like these, and at the 
same time give you every advantage of your own private terminal— 
the same skilled handling, the same specialized facilities, the same 
privacy of operations. 
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Located at four of America’s major ports, General American Tank 
Storage Terminals are equipped to handle any liquid that can flow 
through a pipeline. So if your business operation includes the 
handling of bulk liquids, check with your nearest General American 
office and see how General American Tank Storage Terminals can tive tS = ate 
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mean safer, less costly, more profitable storage and distribution 
of your product. 


GENERAL AMERICAN 
TANK STORAGE TERMINALS 


a division of 
GENERAL AMERICAN TRANSPORTATION CORPORATION 
135 South LaSalle Street, Chicago 
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Operator of the World's 
Greatest Public Tank Storage 
System for Liquid Commodities 
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An outstanding 
feature of the 
planning of the 
16 European na- 
tions for participation in the recov- 
ery aid program has been the extent 
to which they propose to convert 
from the use of coal to oil. 

Now, to the writer, there comes 
from Oslo, Norway, a most timely 
communication which goes to some 
length to explain why, to Norway at 
least, such a switch in fuels is deemed 
necessary. The author is Chr. Math- 
iesen (The Texas Co.—Norway) and 
his letter was prompted by the com- 
ment that appeared in this spece a 
while back to the effect that, rather 
than planning wholesale conversions 
to oil, the emphasis in Europe should 
be on maximizing coal production. 

* * * 


Mr. Yocom 


Because of the timeliness of Mr. 
Mathiesen’s comments, we reproduce 
them here in full: 

“IT have read, with great interest, 
your article in NATIONAL PETRO- 
ILEUM NEWS of Sent. 10 regarding 
the European’ petroleum  require- 
ments in connection with the Mar- 
shall Plan. 

‘In this connection I would like to 
give you a picture of the situation in 
Norway as regards fuel. 

‘Before the war the European coal! 
industry was suffering from chronic 
over-capacity and when peace re- 
turned, this industry found itself 
with a sharply reduced output. 

‘“Norway’s prewar sources of sup- 
ply were chiefly England and Poland 
and both countries have, as will be 
known, up to this time been unable 
to bring their production and export 
of coal up to prewar level, this also 
being the case with the other coal 
producing countries in Europe. ‘To 
some extent and in accordance with 
the allocation program, Norway has 

eived coal supplies from U.S.A. 
he high prices on coal at your end 
ind the transportation cost have, 
wever, made this import unfavor- 
ible. 

Coai has hitherto been of vital im- 
rtance to our paper and pulp in- 
istry which, besides shipping and 

the fishing industry, is Norwey’s 
ost important export industry. 

“During the last years, therefore, 
e conversion to oil fuel in the in- 
ustry has developed tremendously. 
Mspecially within the paper and 
hemical pulp industry, whose use of 
oal before the war amounted to ap- 


} 
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WASHINGTON—By Herbert A. Yocom 


A Reader Tells Why Norway 
Is Switching from Coal to Oil 


proximately 25% of our total coal 
imports. The greater part of this 
industry now either use or are on 
the point of switching over to use of 
oil. The reason for this development 
in the first instance is the lack of 
coal and the uncertainty of the sup- 
ply possibilities and secondly that the 
price difference between coal and oil 
has altered so that the calories of 
fuel oil purchased and utilized today 
are cheaper than those of coal. 

“This change to oil fuel is here re- 
garded to be of great importance as 
it ensures a stable and more econom- 
ic operation. 


oa * * 


“To these my comments you may 
possiblv object that Norway, with 
its well established forestry, should 
to the greatest extent possible use 
wood fuel to partly cover the local 


Here are some 
sidelight impres- 
sions on oil mar- 
keting at the API 
convention: 

The API Marketing Committee is 
making real progress in widening 
its scope to include not only Inde- 
pendent jobbers as members, but to 
embrace jobber thinking as well. And 
the Independents are finding API 
more and more acceptable. Skepti- 
cism remains, but there is much less 
dissension than occurred when the 
Independents were first invited to 
participate two or three years ago. 
In realizing the interdependence of 
interest, the jobbers attended, con- 
tent to listen and participate more 
calmly in discussions. 

This same splendid attitude pre- 
vails at meetings of National Coun- 
cil of Independent Petroleum Assns. 

Warm discussions still occur at 
meetings of both organizations and 
perhaps that is as it should be, but 
the loss of valuable time due to bick- 
ering has been greatly reduced. There 


Mr. Lamm 


fuel requirements. In this connec- 
tion IT would like to mention that es- 
pecially the forest industrv has, since 
the war, suffered from lack of skilled 
labor and for this reason the paper 
and pulp industry has not been able 
to obtain the quantity of timber re- 
quired. Further, it is considered that 
it is of greater advantage to our 
trade balance to use dollar currency 
for import of fuel and keep the ex- 
port of paper and pulp products at 
the highest possbile level. Thus mak- 
ing it possible for us to secure as 
much dollar and other ‘hard’ cur- 
rencv as possible which again will 
enable us to import and pay for other 
commodities which to no little extent 
are imported from U.S.A. In this 
way Norway endeavors, gradually, to 
be able to secure an economic re- 
habilitation. 

“T find your article very interesting 
and giving a good picture of the 
over-all situation in Europe, but I 
thought you might be interested to 
know that as far as Norway is con- 
cerned, there is a justification for the 
present increase in the import and 
consumption of fuel oil, which I be- 
lieve will contribute to a strengthen- 
ing of Norway’s economic position 
both national and international.” 


MIDWEST—By Earl Lamm 


Independent Jobbers Finding 
API More and More Acceptable 


is less inclination to say “To hell 
with ‘t!” 
* * * 

Some jobbers feel that if API does 
not think them sufficiently impor- 
tant for representation on the Public 
Relations Operating Committee, then 

well, they are not important enough 
to matter in carrying out the pro- 
gram. No segment of the industry 
likes to be handed a cut-and-dried 
program and then to be told to fol- 
low through. 

Many jobbers at the convention 
last week believed that the program 
will fall of its own weight, but have 
decided that since they have been 
invited to co-operate, they cannot 
afford to sit on the sidelines and later 
be charged with refusal to assist. Out- 
right opposition of some has been 
almost completely reversed, but 
whether that change of heart is per- 
manent will depend upon whether 
proposed changes—-which were passed 
to API from various sources—-are 
carried out, and which would change 
the present program viewpoint to the 
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_. ~===/ PROVE AUTOCAR’S QUALITY 
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- oe | Tank Trailers, delivers low-cost-per-gallon trans- 
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== Owned by Refiners Transport and Terminal Corpora- 
ee = . tion, of Detroit, Michigan, it’s one of 105 heavy-duty 
. Autocar units, both gasoline and Diesel, operated in 
—S a five-state area by this leading petroleum hauler. 
It’s the big units, carrying capacity loads, that prove 
and re-prove the importance of Autocar’s superb 


heavy-duty engineering. 


AUTOCAR TRUCKS 


They cost less, because they do more work 











Manufactured in Ardmore, Pa. « Factory Branches and Distributors from Coast to Coast 
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jobber level. It is significant that 

the jobber council decided to make 

written recommendations for changes. 
* * * 

Independent refiners will have the 
help of Independent marketers in 
opposing any producer plea for a 
crude price increase to be absorbed 
by refiners and not passed on to the 
public. Some marketers got “hop- 
pin’ mad”’ recently when another pro- 
posal of this kind was made at the 
IPAA convention in Oklahoma City. 
Past experience has proved that the 
refiners never absorb all of the in- 
crease. Narrowed jobber margins 
helped ‘‘pick the pockets” of market- 
ers. Statement the jobber council 
plans to submit to the Sen. Wherry 
Oil Subcommittee in December will be 
aimed at seeing that proper adjust- 
ment is made in prices for petroleum 


The Los An- 
geles grand jury 
investigation of 
oil prices is pro- 
eeding slowly and deliberately, but 
just where it’s going is beginning to 
puzzle the oil men who have beet 
called to testify. 

Thus far more than a dozen gen- 
eral and marketing executives from 
Independent companies in Southern 
California have been called to testify. 
Government attorneys in each case 
have asked almost identical ques- 
tions, all of a generalized nature on 
the basic marketing functions of the 
il industry. 

While admittedly the Antitrust 
Division’s attorneys are faced with 
the problem of orienting a panel com- 
posed of people largely unfamiliar 
vith the industry, many of the wit- 
nesses have wondered whether their 
estimony has contributed to the 
progress of the investigation or has 
served simply to take up valuable 
time—their own and the jury’s. 


Mr. Sweeney 


One witness privately criticized 
the make-up of the jury, commenting 
that he felt a more appropriate 
group could have been assembled to 
tackle the study of the industry’s 
most intricate phases. Many of the 
panel are decidedly non-profeszional 
people. 

A check on this point produced 
what would seem to be a reasonable 
explanation. The government’s at- 
torneys are no happier than the wit- 
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at different industry levels, but it is 
not anticipated that reduction in price 
of crude will be urged. 

* * * 


How to know when the ‘war’ be- 
tween big business and little business 
in the oil industry is completely over: 
When all Independent jobbers begin 
calling M. J. Rathbone, president of 
Standard of New Jersey, (and other 
top executives of major companies) 
by his first name with the ease and 
simplicity with which Gordon Duke 
called Mr. Rathbone “Jack” at the 
jobber council luncheon on Thursday. 
The council chairman explained that 
minor complications following an op- 
eration a couple of weeks ago pre- 
vented Eugene Holman, Jersey’s 
board chairman, from attending API 
convention and the jobber luncheon, 
in Chicago. 


PACIFIC COAST—By Don Sweeney 


Investigation by Los Angeles 
Grand Jury Has Oil Men Puzzled 


nesses at the prospect of having to 
lead non-professional people into the 
complexities of petroleum marketing. 
But the law requires that any grand 
jury be a representative cross-sec- 
tion of the community. If it is not, 
any actions of the body, such as in- 
dictments, are challengeable and will 
not stand up in court. 

* * * 

An oil man, whose job it is to ad- 
vise his company on the trends of 
the entire industry, recently gave a 
speech full of categorical statements 
about the world oil picture. Some of 
his listeners were taken aback at his 
positive conclusions—they were more 
used to inconclusive generalities. 

The speaker later commented on 
his frankness and expressed a 
thought which should have wide cir- 
culation in the industry. He said: 
His company is vitally interested in 
the future and makes every effort to 
forecast it. Rather than keeping its 
conclusions to itself, the company be- 
lieves there is a definite advantage 
in publicizing them. 

The reason: If there are any in- 
accuracies or omissions—as_ there 
well might be since no one group of 
men can think of everything perti- 
nent to a situation—those who hear 
the conclusions will certainly point 
them out. 

Having mistakes in one’s plans or 
thinking pointed out is a little em- 
barrassing, the speaker conceded, but 
not half so embarrassing as later mis- 
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takes might prove in moves based on 
those plans. 
* * * 

There has been a hot competitive 
situation among service stations in 
the Los Angeles area during the last 
few months which has had an amus- 
ing angle. 

Car washing has been the competi- 
tive item. In early summer one op- 
erator with a mechanized washing 
line dropped his $1 price, which was 
what most stations were charging, 
down to 89c. The fight was on, and 
throughout the summer the price slid 
down, penny by penny, to 59c. 

Though business shot up in this 
field, it was soon found that 59c 
wasn’t enough to cover costs and the 
price went up to 89c again where it 
has since stayed in all but a few of 
the stations that were in on the 
scrap. (Most operators blithely 
ignored the whole thing and stayed 
at $1). 

The relatively stable price of 89c 
didn’t, however, stop the competitive 
battle. The next variable to be 
chopped was the elapsed time of the 
washing operation. From 30 min- 
utes, it dropped to 20, then 15, then 12. 

The battle of the minutes is just 
about over. The undisputed winner 
is a huge service station in Holly- 
wood which is advertising a “three 
minute wash.” Woe be unto the cus- 
tomer who dallies in getting out of 
his car in this super-sonic station. 
He's liable to get washed right along 
with the car! 

* * * 

An excellent summary of the LPG 
situation on the Pacific Coast has 
been prepared by Edward T. Knud- 
sen of the Petroleum Economics Di- 
vision of the Bureau of Mines. The 
figures are for the year 1946 and 
show that the use of LPG on the 
Pacific Coast leaped 29% over 1945, 
the biggest gain being in domestic 
uses, which accounted for 118,027,- 
000 gallons of the 241,116,000 gallons 
total. 

LPG’s use in gas manufacturing 
and for industrial fuel increased as 
did its use as internal combustion 
engine fuel and as a raw material 
for chemical manufacture and sol- 
vents. 

In the latter two categories, some 
examination is worthwhile. Motor 
fuel use of LPG registered the small- 
est increase of any class of use, 
though it ranked second to domestic 
use for volume. This is the only 
category, Mr. Knudsen pointed out, 
in which 1946 sales failed to exceed 
prewar sales. 

* * + 

The Richfield Oil Co. is moving 
forward with plans to install a com- 
plete marine terminal on the Colum- 
bia River water front at Longview, 
Wash. The company has leased a 
two acre site for a 10-year period. 




















D. J. Smith 





When D. J. Smith was elected president of PanAmer- 
ican Petroleum & Transport Co. last July, succeeding E. 


G. McKeever, he brought to that new post a record of 


20 years of service with the company. However, his oil 
career dates back further than that 


Mr. Smith, a graduate of the University of Illinois, 
was employed as an engineer at the Standard Oil Co. (In- 
diana) refinery at Whiting, Ind., in 1916. During the 
intervening years between then and August, 1927, he 
built up a most respectable know-how concerning the 
oil industry. 


When he became associated with PanAmerican Pe- 
troleum & Transport in 1927, he left the job of super- 











D. J. Smith, PanAmerican 
Petroleum & Transport 
Co.'s New President 





intendent of maintenance and construction of Indiana 
Standard’s Rocky Mountain Division with headquarters 
in Casper, Wyo. 


His first position in PanAmerican was that of assistant 
general manager of manufacturing. 


Upon organization of PanAmerican Refining Corp. in 
1933, Mr. Smith was made vice president. He was 
given the responsibility of directing the construction of 
the subsidiary’s refinery in Texas City, Tex. Since 1944 
he has been president of PanAmerican Refining Corp. and 
other subsidiaries and has held the positions of director 
and first vice president of PanAmerican Petroleum & 
Transport Co. 
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Oil Men Lambaste Truman 
Plan to Bring Back OPA 


Declare President’s Proposal Will Produce No 
More Oil and Would Hinder, Not Help Supplies 


By NPN Staff Writers 
rhe oil industry put aside its inter- 
il differences this week to sail full 
yrce into President Truman’s de- 
ind for rationing and price control 
ers. 

Jobbers, dealers, refiners, producers 
nd spokesmen for integrated com- 
reached in an_ extensive 
irvey by NATIONAL PETROLEUM 
NEWS staff writers, were unanimous 
the opinion that adoption of the 
fTruman program will hinder rather 
han help solution of oil supply prob- 
m. If there was an oil man who 
ored the proposed government con- 
wasn’t found in the NPN 
irvey on Nov. 18, the day after the 
sident’s address to the special ses- 


panies, 


ols, he 


n of Congress. 


In his address to Congress, Mr 
iman asked enactment of legisla- 
m that would, among other things, 
ve him power to impose price ceil- 
gs on oil and again to ration pe- 
leum products at the consumer 
el, when, as and if he deemed such 
essary 


SIso, he requested enactment of a 
w empowering him to allocate and 
ntrol 


inventories of “scarce com- 
odities,” citing steel as an example 


a commodity that “is too scarce 
be used for nonessential purposes.” 
s suggested the possibility that, 
ongress willing, the administration 
ay have in mind a program that 
vould result in steel being channeled 
om certain branches of the petro- 
um industry, as with the marketing 
ranch during the war. 


At Washington NPN learned that 
approves the Truman 


Cr meress 


November 19, 


1947 


plan—-which is extremely unlikely 
the government planners will farm 
out the controls among several agen- 
cies, with Interior handling the reins 
on oil and coal, except for 
curbs. 


export 


Industry Can Solve Problem 


API President Boyd led the criti- 
cism of the Truman message with 
the blunt remark: “I am against any 
more OPA’s.” He added that the 
Truman program would apparently 
result in return of all the undesir- 
able features of OPA control, and 
he expressed confidence that the pe- 
troleum industry could solve its sup- 
ply-deinand problems itself. 


G. A. Primm, executive secretary, 
Illinois Petroleum Marketers Assn., 
said that there is no reason to ration 
gasoline or fuel oil 

“Tilinois jobbers,” he added, “are 
not complaining about mistreatment 
by suppliers in dividing supplies, and 
they have too much to do now without 
sitting around the dining table at 
night counting ration coupons.” 

Harry Hilts, secretary, Empire 
State Petroleum Assn., assailed the 
whole idea, including or excluding oil. 
He pointed out that European eco- 
nomies have failed because they are 
controlled. 

Russell B. Brown, general coun- 
sel for the Independent Petroleum 
Assn. of America, speaking for In- 
dependent producers, said Mr. Tru- 
man’s request for return of price 
ceilings brings back all too vividly 
and painfully a recollection of OPA 
and its policy of strangulation of 
Independent producers. George F. 
Martin, a Tulsa producer, called the 


proposals “deplorable for free enter- 
prise.” 

Louis M. Faber, executive secre- 
tary of the Retail Gasoline Dealers 
Assn. of Milwaukee, was strongly 
critical. He said: “I can’t see why the 
American people should be rationed. 
What is it for? To go on a rationing 
program and at the same time fur- 
nish products under the Marshall 
Plan would pull this country down 
to Europe’s low economic level.” 

William Miller, who has been pro- 
minent in gasoline retailer 
tion work in Cleveland, saw the re- 
newal of rationing as “an additional 
racket for big-time while 
honest station operators grow poorer.” 


associa- 


crooks 


From the oil burner side of the in- 
dustry came a blast by A. E. Hess, 
maneging director, Oil Heat Institute. 
Asserting that oil burner and tank 
manufacturers are having trouble 
getting steel, he said that they would 
rather get steel themselves, com- 
petitively and freely. He scoffed at 
the idea that “just a few commodi- 





Backs Lodge Oil Amendment 


NPN News Bureau 

WASHINGTON First at- 
tempt to have deal 
in any way with domestic oil 
supply situation resulted in an 
initial success Nov. 18 for Sen. 
Lodge (R., Mass.) as he won 
State Department approval of 
a proposed amendment to em- 
ergency European aid bill 
which would require petroleum 
products for exports to 
be obtained wherever 
from outside the U. S 


Congress 


relief 
possible 
Department’s assent 
given by Assistant 


was 


Secretary 


Lovett during an appearance 
before Senate Foreign Rela- 


tions Committee. 

Session was closed, but after- 
wards Lodge told newsmen that 
he was offering amendment to 
Bill (S. 1757) for purpose of 
“safeguarding” supplies needed 
on East Coast. Lodge said it 
would result in a “sizeable por- 
tion” of some $35 million worth 
of products needed by France 
and Italy being obtained from 
South and Central America 
rather than U. S. sources 
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ties” could be regulated without hav- 
ing a controlled economy. 


Howard Page, assistant to the pres- 
ident of Standard Oil Co. (New 
Jersey), said that even allocation of 
government requirements for petro- 
leum products would be impractical 
and would defeat its own purpose. 


Ike M. Carnes of Carnes Oil Co. at 
Clinton, Iowa, and president of the 
Iowa Independent Oil Jobbers Assn., 
told NPN that he is “absolutely 
against government controls and ra- 
tiening’”’ which, he said, “would put 
5,000 or 6,000 people to work snoop- 
ing into business.” 


Might Create Black Market 


Marketing executives of four major 
companies in the East said that allo- 
cation of steel supplies would put 
marketing construction right back 
where it was at the conclusion of 
the war, but said that additional steel 
might be available for producing, 
refining and transportation needs of 
the industry. Two pointed out that a 
“black market” in steel probably 
would flourish if controls went on. 





Sees No Need for Controls 
NPN News Bureau 

WASHINGTON—Sen. Wher- 
ry (R., Nebr.), in commenting 
Nov. 17 on President Truman’s 
message to Congress, said: “I 
don’t think there is an emer- 
gency in the petroleum business 
to warrant a return to price and 
rationing controls.” 

He declared that there is a 
critical transportation crisis 
looming for this winter, “but 
not all the price controls in 
the world will cure that. If 
the transportation is available, 
we'll be all right.” 

Senator Wherry said “oil sit- 
uation on East Coast and in 
Middle West” was “going to 
be tough” this winter but he 
doesn’t believe that a return to 
wartime controls will be solu- 
tion. ‘We've got to stop sell- 
ing tankers abroad, for one 
thing,” he added. 

Senator Wherry is chairman 
of Senate Small Business Oil 
Subcommittee which resumes 
hearing tomorrow on sales of 
surplus tankships to foreigners. 

Another comment came from 
Sen. Moore (R., Okla.), who 
said that the President had 
asked for ‘a complete controlled 
economy,” and called his pro- 
posal for price control and ra- 
tioning powers “perfectly mon- 
strous.”” He saw absolutely no 
need for applying these controls 
with respect to oil. 
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These men said that the govern- 
ment, instead of talking about con- 
trols, should take tangible steps to 
increase supplies, including authoriza- 
tion by Congress for the Maritime 
Commission to recondition remaining 
laid up tankers and put them under 
charter pending decision as_ to 
whether’ additional foreign = sales 
would be made. 


Other Comments 


Some additional comments on the 
Truman program: 

Major Company President — “It’s 
absurd to think that Congress can 
seriously consider writing off the 
American system of free enterprise 
by authorizing the kind of program 
that President apparently wants.” 

Clyde Morrill, secretary of Atlantic 
Coast Oil Conference—‘It is obvious 
that President Truman’s message was 
just a political speech. I do not think 
it should be taken seriously. It does 
not seem possible that the present 
Congress will authorize a rationing 
program, but if the oil industry itself 
does not strive to meet the demands 
of its customers by every possible ef- 
fort, then the industry will be invit- 
ing regulation.” 

Texas Independent tefiner—“If 
Truman’s plan goes through, we will 
be in the same shape as the British 
are now.” 

John C. Day, secretary, Western 
Petroleum Refiners Assn._—‘I am 
utterly opposed to any regimentation 
in peacetime and I see no necessity 
for price control as far as the petro- 
leum industry is concerned.” 

Oklahoma Independent Refiner — 
“Congress won't pass it. In any event, 
it wouldn’t help and would just be 
more government meddling.” 

Sales Manager of a Midwest Major 

“Government does not produce any- 
thing and it cannot do any better 
than industry is now doing in equit- 
able distribution of petroleum _ sup- 
plies.” 

Midwest Division Manager of a 
Major—‘‘We have only so much prod- 
uct to sell and government control 
won't make any more. Rationing 
would only cause what we do have to 
go into the wrong channels. There 
would be a lot of government em- 
ployes doing a great deal of paper 
work that would not do any good.” 

tobert A. Warfel, secretary, Ohio 
Petroleum Marketers Assn. “We 
want no part of anything resembling 
OPA, which accomplished nothing ex- 
cept giving government meddlers an 
opportunity to mess up the oil in- 
dustry.” 

Marketing Vice President of a 
Major—“It’s a CIO program. Prices 
should be kept down, but neither this 
nor any other government has the 
intelligence to carry out such a pro- 
gram as suggested bv Truman.” 

Attorney for a Midwest Major - 
“We can't get enought stecl to com- 


plete an addition to our refinery. 
Government allocation would make 
it worse. The government can not 
run business; it only messes it up.” 

Nebraska Jobber—‘Rationing and 
government control in peacetime 
would be a calamity. It takes tank 
ears and not regulations to solve our 
problem.” 


Sen. Brewster Asks Clark 
To Study Arab Concessions 


NPN News Bureau 
WASHINGTON—Arabian oil from 
American concessions could be laid 
down in New York Harbor for one- 
half current market price, Senator 
Brewster (R., Me.) charged Nov. 17 
in letter to Attorney General Clark. 

Mr. Brewster, whose Senate War 
Investigating Committee has been 
probing Middle East oil purchases by 
Navy, said it might be argued that 
American companies holding Arabian 
concessions are free to produce and 
distribute this oil as they please. 

However, he declared, “It seems 
clear that these ‘concessions, which 
on their own figures may represent 
a value of $10 billion, were preserved 
for them to a large extent as a re- 
sult of the lend lease contribution of 
$80 million during the war to _ sta- 
bilize this area and to appease Ibn 
Saud (Arabian king), and are now 
primarily dependent upon American 
protection for their continued conser- 
vation.” 

Mr. Brewster made these com- 
ments in turning over to Mr. Clark 
present results of his committee’s in- 
quiry “for whatever exploration and 
action you feel might be waranted.” 


Maine senator asserted that evi- 
dence before his committee indicated 
the cost of crude production in Amer- 
ican concessions in Persian Gulf was 
25c per bbl. in one case (Bahrein 
Island), including a royalty of 15c, 
and 40.6c per bbl. in another case 
(Saudi Arabia) including a 21-cent 
royalty. 








Pure to Reopen at Toledo 


TOLEDO—Striking employes of 
the Pure Oil Co. refinery here 
have been invited, by personal 
letter and newspaper advertise- 
ments, to return to work on Mon- 
day. Nov. 24. Supt. David S. 
Frank said on Nov. 18 in a state- 
ment to employes that efforts to 
negotiate a contract with the 
OWIU local had failed, and in 
view of the public need for pe- 
troleum products he would re- 
open the plant which has been 
closed since March 28. 
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A Free Industry Can Best 
Meet Oil Demand, API Told 


More Than 4,500 Register at 27th Convention, 
‘Biggest and Best’ in History of the Institute 


By HERBERT A. YOCOM 
Chief, NPN Washington Bureau 


CHICAGO API’s biggest and 
‘best ever’? annual convention ended 
last week with speakers and the 
nembership agreed on one thing 
that the job of meeting an unprece- 
dented demand for oil can best be 
done by the industry. 

That was the dominant note struck 
in this tremendous gathering of oil 
men, 

Official registrations for the four- 
day gathering reached the total of 
1,564—the greatest number ever re- 
corded—but actual attendance prob- 
ably was more nearly 5,500. Conven- 
tion activities in the Stevens so jam- 
packed that world’s largest hotel that 
when the API Executive Committee 
got around to considering a site for 
the 1948 meeting there was only one 
answer—the Stevens again, Nov. 8 
through the 11th. 

Officers Re-Elected 

All officers of the API were re- 
elected with the single exception of 
one whose two-year term had ex- 
pired. He was B. Brewster Jennings, 
president of Socony-Vacuum, who 
was succeeded as Transportation vice 
president by W. Alton Jones, Cities 
Service board chairman. 

In addition, the convention named 
six new members to the Board of Di- 
rectors: W. W. Vandeveer, Allied Oil, 
Cleveland; Sid W. Richardson, Fort 
Worth; Reid Brazell, Leonard Re- 
fineries, Alma, Mich.; W. M. Bovaird, 
Bovaird Supply Co., Tulsa; Ralph 
Neuhaus, Hughes Tool, and E. L. 
Shea, Ethyl Corp. 

And it awarded to Dr. William M. 
Burton, retired former president of 
tandard Oil Co. (Indiana) and “the 
father of modern petroleum refin- 
g technology,” its Gold Medal for 

stinguished Achievement. Dr. Bur- 

n developed the first commercially 

ccessful cracking process. 

\nother highlight was the adoption 

the Board of Directors for the 
rst time of a formula for requesting 
ntributions to meet API’s main- 
nance budget. Also, it set $50 as 

minimum company member- 
ip fee and provided for a $10 
embership cost to individuals not 
iployed by a company member. It 

id first decided on a $50 fee for this 
ass of members, but reversed it- 

lf less than 24 hours later when it 
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was pointed out that the higher fee 
might have the effect of discouraging 
small oil men from joining the in- 
stitute, in direct conflict with recent 
API policy which has been to attract 
more Independents into the organi- 
zation. 


Other Actions by Board 


On still other fronts, the board or 
its Executive Committee: 

1. Tossed to a five-member com- 
mittee, with power to act, the ques- 
tion of a proposed reorganization of 
the API information set-up. (For full 
details see story on p. 14). 

2. Adopted a resolution requesting 
early amendment of the Natural Gas 
Act to make plain that the authority 
of the Federal Power Commission 
does not include the right to regu- 
late the production or gathering of 
natural gas. 

3. Apparently killed, by taking no 
action, a Marketing Committee pro- 
posal for appointment of a committee 
to consult with the automobile in- 
dustry about the effect of cars with 
high compression engines on petro- 
leum product supply and demand. 

4. Authorized Statistical Director 
Fred Van Covern to see what could 
be done about collecting and publish- 
ing LP-Gas production and inventory 
figures by Bureau of Mines Districts. 

5. Although only the refining Divi- 
sion now plans one (at Philadelphia), 
left up to the Production, Transporta- 
tion and Marketing Divisions to de- 
cide for themselves whether to hold 
mid-year divisional meetings. 

6. Adopted a 1948 budget. 


While the keynote of the conven- 
tion undoubtedly was that of the in- 
dustry’s confidence in its ability to 
find the solution to present and pros- 
pective supply difficulties (see Nov. 
12 NPN, p. 13, for account of Presi- 
dent Boyd’s opening address), a big 
question mark pervading the meet- 
ing was the possible impact on the 
domestic situation of the Marshall 
Plan for European recovery aid. 

One general session speaker who 
touched on that matter was Walter 
S. Hallanan, president of Plymouth 
Oil and chairman of the National 
Petroleum Council. 

While promising that the industry 
will co-operate fully with any foreign 
aid program, Mr. Hallanan told the 
convention that none can or should 
be undertaken “until the problems 
involved have been carefully thought 
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out and evaluated with respect to 
their effect upon our own economy.” 

Another was Mr. Jennings, who 
asserted that it was “out of the ques- 
tion” for the U. S. to supply in signi- 
ficant amounts the oil needed by 
Europe and emphasized that if world 
demand is to be satisfied the develop- 
ment of foreign fields is a “must.” 
Still a third speaker Bruce K. 
Brown, president of Pan American 
Petroleum and Transport — pointed 
out that until Europe can draw more 
oil from the Middle East, it must 
continue to drain the Western Hemis- 
phere; in other words, “continue to 
drain those very reserves upon which 
we have to place our main reliance.” 
(Lengthy excerpts from the talks of 
both Mr. Jennings and Mr. Brown 
appear on pps. 23 and 26). 

The oil men got a close-up slant 
at the European situation from two 
non-industry authorities. They were 
Lewis H. Brown, board chairman of 
Johns-Manville Corp., and Frank Tay- 
lor, economist and journalist. Both 
emphasized the need for a_ strong 
western Europe, but both were 
equally insistent that the job of aid- 
ing her recovery be done on a realis- 
tic, business basis, with Mr. Taylor 
warning that “if we don’t watch out, 
these new billions of dollars will be 
used up and we'll be right back again 
where we started.” 

In his talk, Mr. Hallanan expressed 
confidence that industry could keep 
its present freedom from govern- 
ment controls “for the principal rea- 
son that we are doing an outstanding 
job.” But then, he added: 


‘Freedom Has High Price’ 

“Let us make no mistake about the 
fact that freedom has a high price 
tag on it. It does not come cheaply, 
but whatever the cost, it is worth 
the price. Freedom means that there 
can be no alibis or buck passing. It 
means that it is up to us to deliver 
the goods.” 

Like Mr. Hallanan, who said that 
government directives “never have 
and never will produce a single bar- 
rel of oil,’ Undersecretary Chapman 
saw mandatory controls as_ things 
that just “increase cost, slow down 
service and generally interfere with 


the normal fluidity of competitive 
business.” 
The undersecretary nevertheless 


warned that if people go cold or can- 
not harvest their crops for lack of 
fuel, “the pressure on the administra- 
tion and Congress to institute some 
sort of government control, whether 
allocation or rationing or something 
else, may not easily be brushed 
aside.” Also, he called upon the in- 
dustry to strive to preserve the In- 
dependent distributor and refiner, as- 
serting that the industry should “lean 
backward to keep them alive in time 
of scant supply,” because in normal 
times they are “the balance wheel of 
business.” 
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‘Grass Roots Reports Ask 
Public Relations Changes 


District Heads Cite Progress, But Want Materials 
Improved, Clear Policy by Majors, More Field Men 


By NPN Staff Writer 


CHICAGO — The year-old oil in- 
dustry public relations program came 
out of the 27th annual API conven- 
tion with API board approval of 
the expanded budget proposed by the 
Public Relations Operating Commit- 
tee, but with some frank and per- 
haps unexpected criticism and recom- 
mendations from district public re- 
lations committee chairmen. 


Twelve district committee chair- 
men, most of them oil company exe- 
cutives serving the public relations 
program on a volunteer basis, gave 
their “grass roots” views of the pro- 
gram at an open group session on 
Nov. 11. It was a long meeting, last- 
ing beyond 11 p.m. and attendance 
was sparse at break-up time, but it 
gave the most nearly complete pic- 
ture of the program in the field ever 
presented to the industry. 


While the distric chairmen gen- 
erally reported considerable organi- 
zational progress, three classes of 
recommendations stood out: 


Materials—Criticism of paid ad- 
vertising, publicity and other ma- 
terials. Two chairmen specifically 
urged a change in the paid adver- 
tising copy. Two recommended spe- 
cial editorial projects that can be 
used by jobbers and other Indepen- 
dents. Two asked for localized ma- 
terial that will help explain things in 
which people are directly interested, 
such as the supply of petroleum prod- 
ucts in their communities. One sug- 
gested that the program, presumably 
the materials in general, is “too re- 
mote” to be fully effective. 


Participation — Failure of some 
major companies to adopt clear-cut 
policies of participation in the pro- 
gram by their employes. Though 
they apparently prepared their re- 
ports independently of each other, 
five of the 12 district chairmen 
raised this point, two saying that 
lack of such clarification of major 
company policy is a primary stumb- 
ling block to progress on the pro- 
gram. 


Field Personnel—Five of the 12 
chairmen asked for more full-time 
paid personnel in the field, either to 
put field men in their territories or 
to augment the present staff. The 
field staff got considerable praise in 
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the reports. There was a rather gen- 
eral urging for decentralization of 
the program and the materials, in- 
dicating that the district chairmen 
were not necessarily asking for higher 
total expenditures but rather that 
more of the money available be spent 
in the field. 


Most outspoken in their comments 
on the paid advertising campaign 
were the Minnesota-Dakotas report, 
prepared by W. L. Holmgren of W. 
H. Barber Co., and the Kansas-Okla- 
homa report, prepared by R. F. Piel- 
sticker, Skelly Oil Co. 


Mr. Holmgren said: “We _ believe 
that the national advertising is too 
costly for the effective results ob- 
tained. It may appeal to people of 
certain parts of the country, but not 
to any great extent in this district. 
We feel that featured articles on 
current aspects of the industry and 
films reflecting actual industry opera- 
tions for public showing would be 
more effective than the type of na- 
tional advertising we now have.” 


After commenting favorably on 
most of the other materials, Mr. Piel- 
sticker said: “Unfortunately, we have 
not received the same wholehearted 
approval of the advertisements that 
have been used or of the reprints 
that have been offered for display 
and distribution. We have received 
comments describing these ads in 
many terms varying from ‘fair’ to 
‘most unsatisfactory’. 


“However, to be just in this mat- 
ter I will give you the thinking of 
men who are better qualified than I 
to pass an opinion on the quality of 
advertising—men who specialize in it, 
handling advertising for several of 
our oil companies and heading our 
state and district advertising com- 
mittees. It is their considered opinion 
that these ads are not sufficiently 
specific for our purpose; that they 
take too long to get to the point; con- 
tain too many small illustrations and 
make use of too much fine print; that 
the illustrations are far off the mark; 
that the ads should first attract at- 
tention and then sell our story in 
very few words; and finally that 
rather than talk in terms of kids and 
childish antics we should boldly tell 
this story in a direct manner talking 
oil from start to finish.” 


(Summaries of the 12 district re- 





ports appear at the end of this ar- 
ticle. ) 


Other Developments 


Other developments concerning the 
public relations program at Chicago 
during API week were: 


1. The reorganization proposal 
calling for revamping API's public 
relations set-up under a_high- 
powered director who also would run 
the industry public relations progran 

was turned over by the API board 
to a five-member committee. 


The board debated the proposal at 
length on Nov. 11 and Nov. 12,-then 
finally decided that further study 
was needed. This will be done by the 
five-member committee to be named 
by John Lovejoy, president of Sea- 
board Oil and chairman of the board’s 
Public Relations Committee. It was 
empowered by the board to take final 
action. 

Under the reorganization plan, a 
new division known as the Oil-Indus- 
try Information Committee would be 
established in API. In addition to be- 
ing active head of the industry pub- 
lic relations program, the division’s 
director would co-ordinate API activ- 
ities related to the program. 


2. The Public Relations Operating 
Committee decided to instruct its ad- 
vertising agency to work into future 
copy some material on the oil supply- 
demand problem. It is understood that 
the supply copy will take the “posi- 
tive slant,’’ emphasizing what the in- 
dustry is doing to meet the chal- 
lenge of rapidly-growing demand. 
PROC also disclosed that it has pre- 
pared a new supply-demand informa- 
tion bulletin, bringing up to date a 
similar bulletin issued last summer 
(See NPN Aug. 13, p. 26). The new 
piece, like its predecessor, is designed 
primarily for circulation among news- 
paper and magazine writers, radio 
commentators and those active in the 
industry’s program as_ background 
material. 


3. The National Council of Inde- 
pendent Petroleum Assns. prepared a 
resolution saying, in effect, that it 
would co-operate further with the 
program if some changes were made 
in it. The council will submit written 
recommendations to the Public Re- 
lations Operating Committee. The 
following were named to a committee 
to confer with PROC: J. E. Adrian, 
secretary, South Dakota Independent 
Oil Men’s Assn.; J. Parks Gwaltney 
chairman of the council and presi- 
dent of the North Carolina Oil Job- 
bers Assn.; K. C. King, secretary of 
the council and secretary of the Wis- 
consin Petroleum Assn. 


4. Franklyn Waltman, Sun Oil 
Public Relations director, accepted the 
chairmanship of the Public Relations 
Operation Committee through to the 
end of this year, by which time the 
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fate of the reorganization plan will 
be known. 

5. It was disclosed that the $1,855,- 
000 budget, compared with about 
$1,000,000 for 1947, contemplates an 
increase in the number of district 
field offices and field representatives. 
The appeal for funds to support the 
program, under the _ direction of 
Robert H. Colley, president of At- 
lantic Refining, will be on a broader 
basis than previously, with all oil 
companies invited to contribute. 


Following is a summary of the dis- 
trict committee reports as prepared 
for presentation to the forum: 


NEW ENGLAND 
John P. Birmingham, White Fuel 
Corp., Boston, Acting Chairman 


District committees completely or- 
ganized into 40 areas, each with its 
local committee. Educational program 
in some instances has reached down 
to the dealer level. 

Urges “immediate, full and de- 
tailed participation on the part of 
the major companies,” saying that 
“most important requirement of the 
program at the present time is to 
have the larger companies make 
known clear-cut policies and pro- 
grams of participation at all levels. . 
We have had numerous instances 
where the failure of the larger com- 
panies to make known the nature of 
their participation down the line has 
stymied the whole program.” 

Asks “decentralization of news- 
paper, radio and similar publicity 
which... should be built around prac- 
tical problems, such as the local as- 
pects of the current supply situation.” 


NEW YORK-NEW JERSEY 


L. E. Ulrope, Colonial Beacon Oil 
Co., Chairman 


Seventy-five men are in a stable 
of speakers ready to tell the indus- 
try’s story to almost any type of 
group along lines interesting to them. 
State committees organized down to 
the area leader level, but beyond that 
point organization has bogged down. 

Recommends (1) that major com- 
panies take more interest as soon as 
possible, with every major setting 
up some program “to inform every 
last employe about the public rela- 
tions program and the industry’s need 
for it’: (2) “Convince the thousands 
of small business men who depend 
upon the industry for their livelihood, 
and without whose help the program 
will not suceed, that they are a neces- 
sary part of the industry. . . Unless 
we keep them honestly informed and 
treat them fairly we cannot expect 
their help’; (3) Localize material to 
keep people informed of conditions 
Which are bothering them in local 
areas. “The statement that we are 
‘progressive’ or ‘competitive’ is not 
going to interest them very much. We 
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must give them the answers to the 
problems which at that time are con- 
cerning them personally”; (4) Have 
the Eldean organization furnish full- 
time assistants in each district to 
make contacts at the area level. 


MIDDLE ATLANTIC 


Robert E. Garrett, Gulf Oil, 
Philadelphia, Chairman 


Organization complete to the county 
level in most areas. Two district, 10 
state and 25 areas meetings held 
since late summer. 


Industry Participation — Clarifi- 
tion of company policy needed to 
increase participation by integrated 
companies; trade associations, with- 
out exception, are supporting the 
program; outside groups such as 
equipment manufacturers and Cham- 
bers of Commerce are giving “parti- 
cularly gratifying”’ support. 

Recommendations — (1) Some 
authoritative head in each integrated 
company should be appointed to dis- 
seminate a clear-cut expression of 
company policy in supporting the 
public relations effort; (2) Have 
more full-time manpower for field 
operations and establish a_ district 
field office; (3) Make available spe- 
cialized projects for fuel oil, jobbers 
and distributors, retail outlets; (4) 
Establish better liaison between the 
Public Relations Operating Commit- 
tee and the district committees; (5) 
“Widespread solicitation of funds 
among employes and small opera- 
tions might be feasible if the expen- 
diture of funds so raised would be 
limited to the confines of the state. 
For the purpose of the national pro- 
gram, advertising and otherwise, the 
major companies would provide the 
bulk of the national budget.” 


SOUTHEASTERN DISTRICT 


Wiley L. Moore, Wofford Oil, 
Atlanta, Chairman 


Committee organization completed 
through the county level in most in- 
stances in Florida, Georgia and North 
Carolina. State committee launched 
in South Carolina. 


Industry Participation — ‘Major 
company participation has been 
scattered, spasmodic and has not 
penetrated to all levels of opera- 
tion.”” While only one jobber asso- 
ciation has voted qualified support of 
the program, at least three have 
participated actively in distributing 
literature. 


Recommendations — (1) Heads of 
all companies supporting the pro- 
gram should arrange to have “a pre- 
cise statement of such company sup- 
port channel down through all units 
and departments.” (2) “Rally top 
executive support for liaison between 
them and jobbers, distributors and 
retail service station operators. 
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Special editorial projects might well 
be devised to highlight their part in 
the industry.” (3) Assign a full-time 
field representative to the district. 
(4) Establish closer relations between 
the district committee and the Pub- 
lic Relations Operating Committee. 


OHIO-KENTUCKY-TENNESSEE 
Eric V. Weber, Chairman 

State committees organized. Special 
representatives or county chairmen 
active in parts of the three states. 
All jobber associations in the district 
have passed resolutions supporting 
the program, are distributing litera- 
ture and jobber members are serving 
on committees. 

Dealer meetings held by several 
companies to show the public rela- 
tions slide film. 


GREAT LAKES 
W. J. Arnold, Pure Oil Co., Chairman 


State committees organized in II- 
linois, Indiana, Michigan and Wiscon- 
sin. Many local committees organ- 
ized. Committee for Metropolitan 
Chicago planning to call on every 
company in the area to establish 
definite contact with a_ responsible 
executive. Other metropolitan com- 
mittes organized or being organized in 
Indianapolis, Detroit and Milwaukee. 

Urges an increase in the profes- 
sional field personnel, probably the 
appointment of state secretaries. 


MINNESOTA-DAKOTAS 


Walter L. Holmgren, W. H. Barber 
Co., Minneapolis, Chairman 


District committee organization 
started in Minnesota and South Da- 
kota. State chairman appointed for 
North Dakota, but state not organ- 
ized yet. 

Recommendations — (1) Featured 
articles on current aspects of the in- 
dustry and films reflecting actual in- 
dustry operations for public showing 
would be more effective than the 
type of national advertising we now 
have; (2) “We need more material 
and advertising with homey expres- 
sions of truth with which we can 
gain friends by winning confidence.” 
Considerable of the present literature 
has a “canned” or “prefabricated” 
tone which does not produce the de- 
sired effect. Our people have an abid- 
ing faith in our government. They 
are not sensitive and, we hope, not 
wrongly to danger of communism or 
nationalization of the oil industry; 
(3) Make funds available for state 
committee to defray expenses of 
informational meetings. “Such an 
expense item would be relatively 
small in comparison to the expendi- 
tures now being made, to an extent 
wasted in the preparation and dis- 
semination of material and adver- 
tising that has no direct appeal to 
most of these people’; (4) Furnish 
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the full-time assistance of a public 
relations representative. 


MISSOURI-IOWA-NEBRASKA 


H. H. Hahn, Nebraska Petroleum 
Marketers Assn. Vice Chairman 


State organization meetings held 
in all three states. Regional meetings 
started. Material distributed by 
Iowa and Nebraska jobber associ- 
ations. 


Recommendations — (1) achieve 
better co-ordination between the 
states and the people interested in 
the program; (2) Make some ar- 
rangement to defray expenses of in- 
formational meetings; either that, or 
reduce or eliminate these costs; (3) 
“Remove some of the appearance of 
remoteness that the program has 
carried to this time. Individual busi- 
ness men seem to have the feeling 
that the public relations program is 
‘of, by and for’ the other branches of 
the industry.” 


GULF - SOUTHWEST 
Fred F. Murray, Oil Well Supply Co., 
Chairman 


The’ district, consisting of six 
states and 589,955 square miles, has 





Broader Financial Support 
For Public Relations Asked 


CHICAGO—John M. Love- 
joy, president of Seaboard Oil 
and chairman of the API Board 
of Directors Public Relations 
Committee, made an appeal 
for more widespread financial 
support of the public relations 
program in an address to an 
API general session Nov. 12. 

“More than a thousand oil 
companies,” he said, “are now 
participating actively in the 
program. At least 40 oil trade 
associations are supporting it. 
The next great task we face 
is to widen this area of partici- 
pation and obtain widespread 
financial support. If we do so 
we will assure the success of 
our undertaking.” 

He also urged companies to 
pass word down the line 
regarding assistance in the 
public relations effort. 

As did R. T. Haslam, vice 
president of Jersey Standard 
at the National Petroleum 
Assn. meeting at Atlantic City 
in September, Mr. Lovejoy 
warned that ‘we are witnessing 
a worldwide trend toward gov- 
ernment domination of  busi- 
ness. This trend starts with the 
initiation of a little control 
over a few industries. . . .and 
grows until, in many cases, 
complete regimentation is 
achieved.” 
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been organized to the extent of hav- 
ing had information and _ organi- 
zational meetings in all sections ex- 
cept Arkansas, Southern Louisiana 
and three of the 12 parts of Texas. 

One hundred and three companies 
participating in the program, 657,- 
364 pieces of literature distributed, 
announcements used by more than 
100 radio stations. 


KANSAS-OKLAHOMA 


R. F. Pielsticker, Skelly Oil Co., 
chairman 


Committees, representing each seg- 
ment of the industry, completed in 
both states. Kansas divided into 24 
areas and area chairmen selected; 
similar action planned for Oklahoma 
in the near future. 

Views of officers and members of 
state steering committees: (1) We 
like leaflets, pamphlets and posters 
and want more prepared, with each 
explaining a particular phase of the 
industry, one should deal with pipe- 
lines, one with bulk plants, another 
with refineries, etc.; (2) Comments 
on the advertisements that have been 
used have varied from “fair” to 
“most unsatisfactory.” “It is their 
(the advertising men for several of 
our oil companies) opinion that these 
ads are not sufficiently specific for 
our purpose; that they take too 
long to get to the point; contain too 
many small illustrations and fine 
print; that rather than talk in terms 
of kids and childish antics we should 
boldly tell this story in a direct man- 
ner talking oil from start to finish.” 


ROCKY MOUNTAIN 


M. H. Robineau, Frontier Refining 
Co., Denver, Chairman 


District completely organized. 
Editorial releases already localized. 
More than 100,000 pieces of liter- 
ature distributed. 


Recommendations — (1) ‘Have the 
major companies issue specific in- 
structions to their division managers 
not only to give lip service to the 
program but to do some _ specific 
work. If possible have the large com- 
panies appoint someone to spend full 
or part time on the program; (2) 
tive us “brief, punchy, educational 
“releases that we can put out through 
local representatives of the oil in- 
dustry; (3) Make an appropriation 
for spot radio announcements; (4) 
Replace the small industry group 
meetings with large quarterly, semi- 
annual or annual meetings in a 
metropolitan point; (5) Appropriate 
money to employ outstanding speak- 
ers to tour important communities; 
(6) “Sell the top brass hats in the 
large oil companies on the need for 
improved public relations. If we wish 
to get all segments of the industry 
behind this program, we need to get 
the jobbers and marketing distribu- 
tors into it... We cannot have good 


public relations without good in- 
dustry relations.” 


WEST COAST 


Don E. Gilman, Western Oil and Gas 
Assn., Chairman 


Committees organized in Washing- 
ton, Oregon and Arizona. Two com- 
mittees being organized in Cali- 
fornia. 


‘Many companies have written to 
their staff members and employes 
about the program and have given 
their aproval of employe participa- 
tion where they live, either on com- 
mittees or in acceptance of other as- 
signments given them by the Dist. 
5 Public Relations Committee.” 


Counsel Buell F. Jones, 
Indiana Standard, Dies 


Buell F. Jones, vice president and 
general counsel, Standard Oil Co. 
(Indiana), died Nov. 17 in St. Lukes 
Hospital, Chicago, following an ex- 
tended illmess. . . . Mr. Jones joined 
Standard of Indiana in 1930 as an at- 
torney, was made general counsel in 
1940, became a director of the com- 
pany in 1942 and in 1945 was made 
vice president. . He would have 
been 55 years old Nov. 25. Surviving 
are his wife, a son, James and a 
daughter, Mrs. Fred Rynearson. 


A native of Spain, S. D., and a 
graduate of University of South Da- 
kota, he served as prosecuting at- 
torney for his home county and in 
1922 became attorney general for 
that state for three successive terms. 
In 1929 he was a candidate for gov- 
ernor of South Dakota, but returned 
to private law practice when his 
party failed at the polls. 


During World War I he organized 
a troop of cavalry, which was mus- 
tered into service early in 1917, and 
he later served as captain in 307th 
Cavalry and Battery C of 51st Field 
Artillery. 


o 2 ° 


Edwin M. Lipscomb, Gulf Oil dis- 
tributor in Newberry, S. C., for 21 
years, died Nov. 14. The Gulf organ- 
ization presented a plaque to Mr. 
Lipscomb the past year for distin- 
guished service. He was actively 
identified with the civic and religious 
affairs of Newberry. 


William H. Keffer, 63, vice presi- 
dent and director in charge of pro- 
duction and pipelines, Ashland Oil & 
Refining Co., Ashland, Ky., died Nov. 
16 following an illness of two weeks. 
He leaves his widow and four married 
daughters. 
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API Aid-to-Jobber Recommendations 
Ready Soon; Forum Scans Problems 


CHICAGO — Recommendations on 
how API can help oil jobbers are be- 
ing prepared and will be submitted 
by mail within two weeks to mem- 
bers of API marketing subcommittee 
to obtain suggestions on ways in 
which API can help all oil marketers. 
Results are expected to be ready 
about the middle of December, W. J. 
Carthaus of Deep Rock, subcommit- 
tee chairman, says. 

The recommendations will be based 
upon information obtained by Mr. 
Carthaus and his subcommittee at 
meetings held with jobbers and re- 
tailers during the past four months. 

Several of the ideas were brought 
out at a four-man panel discussion 
refereed by Mr. Carthaus during the 
API Marketing Committee meeting at 
the convention on Tuesday, Nov. 11. 


Members of the panel were Carl 
Mayhall, vice president, Anderson- 
Prichard Oil Corp., Oklahoma City; 
Stanton K. Smith, vice president, 
Smith Oil & Refining Co., Rockford, 
Ill.; H. H. Hahn, secretary, Nebraska 
Petroleum Marketers Assn., Lincoln; 
and Walter Hochuli, general sales 
manager, The Texas Co., New York 
City. 

Some of the ideas discussed by the 
panel apparently met with API ap- 
proval, but API turned thumbs down 
on prices, margins and revision of 
60 degree temperature correction 
method. 

Discussion of writing into supplier 
contracts, increased guaranteed job- 
ber margins, brought up by G. A. 
Primm, secretary, Illinois Petroleum 
Marketers Assn., in open forum fol- 
lowing tthe panel round table, was 
declared out of bounds by B. L. Ma- 
jewski, vice president of API mar- 
keting, who chairmanned the over-all 
morning session of the marketing 
committee. 

A summary of the panel questions 
and answers: 


Jobber Cost Survey 


Q. (a) In what legal way can API 
co-operate with jobbers in a survey 
of their operating costs? (b) Do job- 
bers keep books on which survey 
could be based and reflect accurate 
cost ? 

A. Mr. Smith: (a) Jobbers keep 
books but they are not always ade- 
quate. Usually the records end up 
with general administrative cost ac- 
count equal to about 25% of the to- 
tal cost ... costs are not sufficiently 
broken down. Jobbers have no bogey, 
or operating cost mark to shoot at, 
and I believe an analysis of their sit- 
uation would help. 

(b) I think each jobber should un- 
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dertake a study of his own individual 
problem; if not, state associations 
should handle it; failing there, API 
should undertake it. 


Q. What is the present status of 
question from various associations 
regarding volumetric temperature 
change from 60 degrees to 50 de- 
grees; that is, to a degree more near- 
ly that of local average mean tem- 
perature. 


A. Mr. Hochuli: Question of using 
60 degrees grew up with the industry 
and applies to crude oil at the well 
and refinery .. . it would be unwise 
to change it as there would be more 
complaints than there are now .. 
When the title to merchandise 
changes as in the sale of products, 
it would require a great deal of fig- 
uring to convert gallonage from 60 
degrees if some other temperature is 
used But there is a tendency 
today toward the volumetric system, 
although some state petroleum divi- 


sions (state gasoline tax depart- 
ments) require 60 degrees and if 


change is made by the industry, it 
will run into trouble. 


Q. Do you believe API could help 
state association secretaries in pub- 
lication of their magazines? 


A. Mr. Hahn: I answer in the af- 
firmative because a great many peo- 
ple get their impression of the oil 
industry directly or indirectly from 
the magazines. I do not suggest that 


API make an attempt to edit the 
magazines, but the secretaries with 


whom I talked all believe the maga- 
zines can be improved. The API Mar- 
keting Committee 


could be of real 





H. H. Hahn, secretary, Nebraska Pe- 
troleum Marketers Assn. 
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help in contributing articles to the 
magazines in language jobbers can 
understand on crude _ production, 
transportation, refining and product 
supply. 

Mr. Carthaus: It seems to me that 
members of the API staff could in- 
terpret statistical information in a 
form tthat jobbers understand. 


Q. Should API co-operate with job- 
bers in arranging their conventions? 


Urges API Aid Jobber Meetings 


A. Mr. Mayhall: It seems to me 
that the industry misses an oppor- 
tunity in not working with the asso- 
ciations and providing good speakers. 
One or two associations are now look- 
ing for good speakers on production 
of crude and to assist jobbers in get- 
ting their equitable share of products. 

Mr. Carthaus: It has been sug- 
gested that as many oil company ex- 
ecutives as possible attend the asso- 
ciation meetings, and upon invitation, 
participate in speaking programs. 

Q. What can API do lawfully on 
margins? 

A. Mr. Hochuli: API can do noth- 
ing on jobber margins, and API 
should not do anything, either legally 
or otherwise, and neither should any 
group do anything. Margins should 
be left to individual jobbers and their 
suppliers. Jobber margins are not 
stabilized today nationwide, but are 
somewhat in areas. It is difficult to 
write rules to regulate all people. 
When discussing a jobber’s margin, 
the question comes down to operat- 
ing cost. Can he operate on a given 
margin? He must be able to operate 
in a competitive market, and if he 
can not, there must be something 
wrong. If he can not operate as 
cheaply as competition, I do not think 
he should ask industry to subsidize 
him. 


Margin Up to Jobber, Supplier 


But margin is not solely a prob- 
lem for jobbers. Two people are in- 
volved—the jobber and his supplier. 
There must be a partnership between 
them. The supplier should follow a 
“live and let live” policy. He must 
be willing to pay for a good job well 
done. Not all suppliers want the same 
job done. One may be interested in 
distribution only as a means of get- 
ting rid of his products. Another may 
have products going to middle class 
customers, or may want payment of 
a premium. The supplier can help 
when a jobber lays before him his 
problem. If the jobber can not do the 
job the supplier wants done on the 
margin granted, they must face facts, 
and if they cannot agree, then other 
arrangements must be made. 

This is no time for a supplier to 
“get tough” as he might well do. 
Jobbers and suppliers must sit down 
at the table and be fair with one an- 
other. It’s being done today. No one 


should write the ticket and margins 
should not be the same all over the 
country. ; 


Q. What is one thing API can do 
for you and your association? 

A. Mr. Hahn: The same thing ap- 
plies here as on association maga- 
zines and conventions. The jobber 
wants to know what goes on in back 
of the supplier’s mind, and what he 
can expect. 

When the meeting became an open 
forum after the panel discussion, Mr. 
Primm asserted that the jobber is 
doing business on the same margin 
basis as 10 years ago. “Are majors 
doing business on the same basis?” 
he asked. 

“As for my own company,” Mr. 
Hochuli replied, ‘we operate cheaper 
than we did several years ago.” 

Jobbers are doing more business 
now, he continued, and as business 
increases, cost comes down. 

Mr. Primm said some jobbers used 
to be able to take advantage of the 
spot market and cash discounts, but 
they are now back on minimum guar- 
anteed margins. The time is here, he 
said, when guaranteed margins 
should be greater. “I agree margin is 
a matter between jobber and sup- 
plier, but there is no disposition of 
supplying companies to write more 
than 2c minimum in contracts,” 

At this point, Mr. Majewski stop- 
ped the discussion by declaring it out 


of bounds. “Writing margins into con- 
tracts is something we can not talk 
about,” he said. 


Meet with Retailers 


On Thursday afternoon, Mr. Cart- 
haus and his subcommittee on API 
jobber helps met with representa- 
tives of National Congress of Petro- 
leum Retailers at the Morrison Hotel 
where Rankin Peck, chairman of the 
retailers, presented resolutions ap- 
proved by his organization. Most of 
the subjects touched on price, mar- 
gins and things that affected them. 


Mr. Carthaus, acting upon legal 
advice, said the committee could not 
even listen to reading of that part 
of the resolutions pertaining to price, 
margins, and the like, and the dis- 
cussion moved on to other topics. 


Mr. Peck stated that many poli- 
cies adopted at the higher level in 
oil company organizations are com- 
pletely changed by the time they fil- 
ter down to the dealer level so that 
the dealer finds he is not an Inde- 
pendent operator. 

Various members of Mr. Peck’s 
committee, who also spoke briefly 
registered complaints against sup- 
plying companies. Mr. Carthaus ex- 
plained that apparently the purpose 
of the meeting had been misunder- 
stood, and that such matters are out- 
side the scope of the subcommittes¢ 
and of API. 


National Oil Marketers Assn. Asks FTC Probe 
Of API Public Relations Copy Used in Radio 


NPN News Bureau 
CHICAGO Resolutions made 
public last week by National Oil 
Marketers Assn. puts that group on 
record as calling upon Federal Com- 
munications Commission to ‘“investi- 
gate the commercial announcements 
now being sponsored by the Public 
Relations Committee of American 
Petroleum Institute and by the sev- 
eral oil companies participating, to 
determine if such commercial an- 
nouncements are not misleading to 
the radio public, and ccntrary to the 
policies of the commission.” 


- 


Also adopted at Nov. 7 meeting of 
Board of Directors at Congress Hotel 
here, was resolution asking that U. 
S. Attorney General amend suit 
against API so as to directly seek 
divorcement of pipelines and market- 
ing from other branches of the oil 
industry and bring suit to trial at 
earliest possible date. 

In a third resolution, charging that 
“recent price and supply changes. . 
indicate that supplying companies 
who sell . to Independent jobbers 
and then compete with them in the 
marketing field have taken concerted 
action designed to divert business 
from the jobber to such major sup- 
plying companies” and that integra- 


tion of major companies has effect of 
eliminating Independent competition 
NOMA asks legislative action to 
bring about divorcement of produc- 
tion, refining, transportation and 
marketing branches of the industry 


Other Resolutions Adopted 


Other’ resolutions adopted by 
NOMA board call for: 

1—-Departments of State and Na- 
tional Defense to insist that Ameri- 
can companies investing in foreign 
oil production and seeking American 
protection in such investments, be re- 
quired to import larger quantities of 
oil into U. S. 

2—General Accounting Office to re- 
verse its ruling or that Treasury 
Procurement Division ask for legal 
authority to permit its amendment 
(allowing suppliers to charge posted 
price date of delivery on outstanding 
contracts) to stand at least insofar as 
deliveries by intermediaries are con- 
cerned. 

o—Differential between tank car 
and tank wagon price be broadened 
sufficiently to at least partially pro- 
vide for adequate salaries, wages and 
other increased operating costs in 
marketing of refined petroleum prod- 
ucts. 
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Gwaltney, N. Carolina, Succeeds Duke 


As National Jobber Council Chairman 


By EARL LAMM 
NPN Staff Writer 


CHICAGO—J. Parks Gwaltney, 

resident, North Carolina Oil Job- 
ers Assn., was elected chairman of 
National Council of Independent 
Petroleum Assns., at two-day session 

t Sheraton Hotel here Nov. 12-13. 
He succeeds Gordon Duke, who de- 
lined a second term but agreed to 
erve as vice chairman, and was 

amed to that post. K. C. King. secre- 
tary, Wisconsin Petroleum  Assn., 

as re-elected council secretary. 

Five regional chairmen also were 
lected and will serve as the coun- 
il’s Executive Committee. They are: 
G. R. Dale, secretary, Pennsylvania 
Petroleum Assn.; Jack F. Cummins, 
president, Tennessee Oil Men’s Assn.; 
I. H. Carnes, president, Iowa Inde- 
pendent Oil Jobbers Assn.; Denney 
Klepper, past president, Kansas Oil 
Men’s Assn.; and Russel S. Williams, 
president, Individually Branded Pe- 
troleum Assn. of America. 

Guest and speaker at the council 
luncheon on Nov. 13 was M. J. Rath- 
bone, president of Standard of New 
Jersey. He was the third top execu- 
tive of major oil companies to meet 
vith the jobbers as earlier this 





Jobbers Ask Fair Share 
Of Anti-Freeze Supplies 


CHICAGO—Text of National 
Council of Petroleum Assns.’ 
resolution on antifreeze adopted 
last week here, reads: 

“Reports from various sec- 
tions of the country indicate 
that many manufacturers of 
permanent antifreeze now chan- 
nel most of their products 
through automotive agencies, 
thereby depriving oil jobbers of 
the opportunity for service and 
profit in its distribution to serv- 
Furthermore, it is 

reported many of these manu- 

facturers do not allow a margin 
of profit in sales of antifreeze 
solution to oil jobbers regard- 
less of the amount involved. The 

National Council of Independent 

Petroleum Assns. deplores this 

practice and urges all manufac- 

turers of permanent antifreeze 

to distribute a fair share of 

their products through oil job- 
| bers for distribution to service 
stations since the oil industry is 
called upon to service the cars 
and deserves a fair profit as re- 
muneration for their work.” 





ice stations. 





— 
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year, B. Brewster Jennings, presi- 
dent, Socony-Vacuum, and Dr. 
Robert E. Wilson and A. W. Peake, 
board chairman and president, res- 
pectively, of Standard of Indiana, 
were guests of the council. 


Mr. Rathbone explained how his 
company markets petroleum prod- 
ucts through branded and unbranded 
distributors and jobbers and also 
through direct operations. He de- 
clared that Independents are a seg- 
ment of small business that is a 
vital part of the oil industry. 

“T think it is a fine thing to get 
together and talk over our problems 
insofar as it is legal,” he said. 

In emphasizing the importance of 
Independents, he assured them that 
his company will continue to give 


them an equal break with direct 
marketing outlets during the _ sup- 


ply pinch. 
Heavy Fuel Seen Big Problem 


He said heavy fuel oil needs (com- 
paratively little of which product is 
handled by jobbers) probably will 
be most difficult to meet during the 
coming months. Demand is up 7.9% 
over 1946, he said, and _ practical 
difficulties as well as economics af- 
fect production. 

Regarding other products more 
directly concerning jobbers, he said 
latest estimate shows that an aver- 
age of 3,200,000 domestic burners 
will be in use during 1947, compared 
with 2,731,000 for 1946. Entirely 
aside from weather, he _ explained, 
this increase in burners adds 18% 
or 26 million bbls., to demand for 
heating oils this year. 

U. S. Demand for motor gasoline 
was up 6.7% or 38,500,000 bbls. in 
the first nine months of 1947 com- 
pared with same period of 1946, 
he continued; aviation gasoline was 
up 58.8% and distillate fuel, 16.9%. 
These increases in demand for pro- 
ducts were compared with increase 
of 5.6% in crude oil production and 
5.3% in refinery runs for similar 
periods. 

In thanking the Standard of New 
Jersey president for his interest in 
jobbers and their affairs, Gordon 
Duke, retiring council chairman, told 
him that “This council will defend 
this industry to the last ditch against 
attack for we know if they get you 
first, they will get us next.” 

Touching lightly on jobber diffi- 
culties, Mr. Duke said that there 
has not been enough consideration 
given to jobber margins and that 
major company processing deals 
with Independent refiners are playing 
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J. Parks Gwaltney 


hob with marketers. The council 
has held back somewhat on the in- 
dustry public relations program, he 
said, but is inclined to be more 
generous as the program develops 
and is brought down more to the 
jobber level of understanding and 
purpose. 


During the two-day meeting, K 
C. King (Wis.), J. E. Adrian (S. D.) 
and H. H. Hahn (Neb.) were ap- 
pointed by Chairman Duke as a 
committee to draft written 
mendations to be presented to the 
API Public Relations Operating Com- 
mittee on changes the jobber coun- 
cil believes should be made in the 
program. The jobbers freely stated 
that they are not opposed to the 
public relations idea only the man- 
ner in which it was being carried 
out. 


recom- 


Give Fuel Oil Report 


Grover R. Dale of Pennsylvania 
chairman of the Fuel Oil 
mittee, reported that his committee, 
which has been investigating the 
supply situation since the council's 
previous meeting three months ago, 
found suppliers, both large and small, 
eager to co-operate since it was 
apparent that the industry would 
be hard put to meet the public de- 
mand for fuel this winter. 


Com- 


Following the Fuel Oil Committee 
report, a poll of members showed be- 
lief that jobbers are getting an 
equitable share of available prod- 
ucts. This may be due to continued 
mild weather, Chairman Duke point- 
ed out, for there has been no test up 
to the present, such as comes with 
severe drop in temperature. 


While there were no complaints 
on division of supplies, the jobbers 
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were not satisfied with jobber mar- 
gins. 

It was reported at the meeting 
that jobbers in South Carolina are 
exploring whether there has been 
violation of the Robinson-Patman 
Act because not all jobbers are re- 
ceiving the same margin. If it is 
shown that the Robinson-Patman 
Act requires payment of the same 
margin to all jobbers, the jobber coun- 
cil will likely take action, said Gor- 
don Duke, chairman. 

In Arkansas, recent price changes 
have resulted in a 0.6c reduction in 
jobber margins, according to C. K. 
Elliott, president, and B. B. Cook, 
acting secretary, Arkansas Indepen- 
dent Oil Marketers Assn. Mr. Elliott 
also stated that the association has 
evidence that Standard of New Jer- 
sey, in following its “hold the line” 
price policy, is selling gasoline at a 
price lower than the company pays 
when supplementing its own supply 
by making purchases from another 
Arkansas refiner. 

“This practice,” Mr. Elliott said, 
“is in violation of a state law in 
Arkansas, which was passed in 1937, 
and we have retained a former 
governor (Carl Bailey of Bailey & 
Warren, attorneys, Little Rock) as 
counsel for the association to handle 
the matter in court.” 


It is understood that the case is 
to be filed shortly. Under the law, 
Mr. Elliott stated, after three con- 
victions any company can be barred 
from operating in the state. 


Take No ‘Freight’ Action 


Some consideration was given by 
the council to adopting a resolution 
opposing “phantom freight rates” 
that is, Group 3 basis of pricing 
products. But it was pointed out that 
pipeline capacities are not sufficient 
to handle all needed products and 
that jobbers, as well as major com- 
panies, buy in tank cars and the 
Group 3 pricing method is eliminated, 
jobbers would be in immediate diffi- 
culty. 

Proposed resolution served to call 
attention to eastern Tennessee, where 
the jobbers said Standard of New 
Jersey is the principal shipper in the 
Plantation Pipe Line to Knoxville, 
and that company’s “hold the line” 
price policy based on pipeline rates 
was main reason Socony-Vacuum is 
being forced to withdraw from mark- 
eting in the area. Differential be- 
tween tank car and pipeline delivered 
costs varies from 1c to 1%c in the 
area, it was stated. 

But regardless of these local situa- 
tions, which affect jobber margins, 
general feeling among the jobbers 
appeared to be that the only real 
solution to their demands for satis- 
factory margins is to establish their 
own individual resale prices, based 
upon product purchase prices plus 
transportation and other operating 
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Heads 25-Year Club 


CHICAGO — H. D. Collier, 
board chairman, Standard of 
California, was elected presi- 
dent of the 25-Year Club, at 
its eighth annual meeting at the 
Casino Club during the API 
convention here last week. 

In absence of Club President 
D. J. Moran, president, Conti- 
nental Oil Co., H. T. Ashton, 
manager, central division, So 
cony-Vacuum Oil Co., presided. 
Attendance was estimated at 
more than 200. 

Other officers elected were: 
Marion J. Greenwood, Utah Oil 
Refining Co., Salt Lake City, 
became governor for the Far 
West, Bryan S. Reid, Socony- 
Vacuum, Chicago, governor for 
North Central area. Robert W. 
McDowell, vice president, Mid- 
Continent Petroleum Corp., Tul- 
sa, and R. G. van der Woude, 
Shell Union Oil Corp., continue 
their unexpired terms as gov- 
ernors for south central and 
eastern area, respectively. 











costs that match individual econo- 
mic needs. Jobbers in some states 
already have done that, it was re- 
ported. 


Other Action by Council 


1. Appointed three-man committee 
to draft a statement to be presented 
to Sen. Wherry oil subcommittee of 
the Senate Small Business Commit- 
tee. Statement probably will mention 
margins, supply situation, pipelines 
as common carriers, so called absorp- 
tion of Independents by the majors 
through processing deals, and pos- 
sibly suggest complete revision of 
prices from crude oil to finished 
products. Jobbers claim they are not 
getting their proportionate share of 
price increases down-the-line. Com- 
mittee members are: Gordon Duke, 
Harry B. Hilts (N. Y.) and John B. 
Love (Fla.). 

2. Passed resolution urging manu- 
facturers of antifreeze to continue 
distributing their products through 
oil companies and discontinue the 
reported switch to automotive dealers 
and garages (see story on p. 19). 

3. Planned to incorporate the coun- 
cil, after a possible change in name 
to shorten it and to avoid confusion 
with National Petroleum Council. 

t. Discarded plans to formulate 
model by-laws to be adopted by 
State associations if they desired, 
since state laws governing forma- 
tion of associations are too varied. 

5. Voted to establish minimum of 
$300 and maximum of $1000 on an- 
nual dues from member associations, 
and fixed the basis of payment as 





10% of annual dues paid state as- 
sociations by their active jobber 
members. Fiscal period ends Noy. 1 
each year. 


6. Named H. H. Hahn (Neb.) as 
committee of one to study the Gen- 
eral Motors dealer aid plan (See 
NPN 9/17/47), and determine how 
it can be applied to Independent oil 
jobbers; also to determine if the 
Committee on Economic Develop- 
ment can aid jobbers. 


Next Meeting May Be in Virginia 


“Next meeting probably will be 
held in Richmond, Va., in February 
W. Alton Jones, president of Cities 
Service, will be invited to be guest 
of the jobber council at that meeting 
Subsequent quarterly meetings are 
planned for Minneapolis and Des 
Moines, with the fourth one back in 
Chicago during the 1948, API con- 
vention.” 

Present at the meeting here last 
week were representatives from 18 
member associations and observers 
from two others. Those registering 
for the meeting were: 

(* Indicates observers) 

Denny Klepper, Kansas Oil Men’s Assr 
Wichita, Kans. 

J. E. Adrian, South Dakota Independent O 
Men’s Assn., Yankton, S. D. 

Oo. J. Shaw, Lincoln Oil Co., Lincoln, Nebr 

H. H. Hahn, Nebraska Petroleum Marketer 
Assn., Lincoln, Nebr. 

Herbert L. Clay, Kentucky Petroleum Mar 
keters Assn., Louisville, Ky. 

Clarence E. 3auer, Continental Oil CC 
Louisville, Ky. 

Julius Seiy, Lake Shore Oil Co., Cudahy 
Wis 

B. B. Cook, Arkansas Independent Oil Mar 
keters Assn., Little Rock, Ark. 

Cc K. Elliott, Arkansas Independent O 
Marketers Assn., Pine Bluff, Ark 

H. B. White, Southeastern Oil, Inc., Jack 
sonville, Fla. 

J. P. Gwaltney, North Carolina Oil Jobber 
Assn., Durham, N. C 

Batson Hewitt, Coastal Terminals, In 
Charleston, S. C. 

W. C. Hamrick Jr., South Carolina O 
Jobbers Assn., Gaffney, S. C. 

George W. Hofmayer, Indiana Independent 
Petroleum Assn., Indianapolis. 

H L. Thatcher, Thatcher Oil Co., Chat 
tanooga, Tenn. 

Helen Dorman, Florida Petroleum Marketer 
Assn., Jacksonville, Fla. 

L. L. Bond, Southern Oil Stores, In 
Jacksonville, Fla. 

James W. Perkins, Red Ace Petroleum C 
Nashville, Tenn 

J. F. Cummins, Tennessee Oil Men’s Ass! 
Nashville, Tenn 

*E. L. Whiteley, Missouri Petroleum Assr 
Columbia, Mo. 

*Paul V. Browne, Missouri Petroleum Ass! 
St. Louis, Mo. 

*Robert W Hadlick, Missouri Petroleu 
Assn., Jefferson City, Mo. 

David C. Tyrrell, Virginia Petroleum Jobbe 
Assn., Roanoke, Va. 

I. H. Carnes, Iowa Independent Oil Jobbe 
Assn., Clinton, Iowa 

J. A. Dennis, Iowa Independent Oil Jobt 
\ssn., Des Moines, Iowa. 

G. A. Primm, Illinois Petroleum Market+ 
Assn., Springfield, Ill 

J B Love, Florida Petroleum Markete 
Assn., Jacksonville, Fla. 

“George C Newton, Michigan Petrole 
Assn., Iron Mountain, Mich. 

Don M. Dickey, Northwest Petroleum Ass! 
Minneapolis, Minn 

Russel S. Williams, Individually 3rande 
Petroleum Assn., Indianapolis. 

G. R. Dale, Pennsylvania Petroleum Asst 
Harrisburg, Pa. 

Gordon Duke, chairman NCIPA—New Yor! 

K. C. King, Wisconsin Petroleum Ass! 
Madison, Wis. 

Harry Hilts, Empire State Petroleum Assr 
New York, N. Y. 

John Harper, Empire State Petroleum Assn 
New York, N. Y. 
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Truman Message Magnities Need for Full Support 


Of an All-Inclusive Oil Public Relations Program 


7 HERE can be no question but that the oil industry’s 
relations with the public, the government and the 
different groups of its own members, present the most 
important problems today that lie before the oil industry 
and before the industry’s over-all organization—the 
American Petroleum Institute. 

How greatly men in all branches of the oil industry 
view this importance is shown by the fact that already 
2,300 oil men have begun to serve on the many commit- 
tees so far appointed to conduct the API’s Public Re- 
lations program. That interest is further indicated by 
the large attendance at the sessions of the API at Chi- 
cago last week, devoted to the mechanics of the program. 

There is also the fact that the API’s Board of Directors, 
after several sessions on the subject—though some criti- 
cal views were expressed as to the size of the budget— 
voted to increase this year’s million dollar budget to a 
total of $1,855,000 for 1948. Such a large sum is not 
idly given, even by the wealthiest companies in a weal- 
thy industry. It clearly indicates the alarm of the indus- 
try’s leaders over the predicament of the industry be- 
fore administration and public. 


Further emphasizing the great need for this program and, 
as a part of it, better policies of major companies toward 
their competitors, was the message of President Tru- 
man to Congress this Monday asking for dictatorial pow- 
ers over “selected” industries and commodities and ma- 
terials in which he evidently included oil. If Congress 
were to grant all of Truman’s requests, which is quite 
unlikely, he would undoubtedly undertake to “solve’’ the 
shortages of fuel and heating oils and gasoline by “allo- 
cating”’ steel to the ‘‘most essential” uses in the industry; 
by “allocating” the industry’s transportation facilities on 
the same basis; by “equitable distribution” of its inven- 
tories and by fixing prices if the President considered 
that they contributed to “inflation”. That he would do 

re than gently tap the sacred wrist of labor to keep 
wages down is quite problematical. 

“he vigor and firmness, in fact the enthusiastic celerity 
with which the administration would prosecute this con- 
trol program against the oil industry was quite definitely 
Stated by Undersecretary Chapman, speaking for his 
chief, Secretary Krug of the Interior Department, at the 
API meeting last week. Despite Chapman’s kind words 
for free enterprise, the same words that Krug, and be- 

re him Ickes, had spoken in regard to the establish- 

nt and operation of the Oil & Gas Division in the In- 
ior Department, Chapman’s speech was quite evident- 
written with full knowledge of what Truman was go- 
to ask of Congress the following Monday. It would 
expecting too much of human credulity to say that 
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Chapman’s strong views and steely words were just a 
coincidence. 

Chapman minced no words as to the ‘responsibilities’ 
and the ‘‘tpowers” of the government to control oil for 
the “needs” of the government and of the public. He di- 
lated at considerable length, if he did not even greatly 
exaggerate, on the present and possible future “short- 
ages” of petroleum. As to the exercising of these con- 
trols, their timing and extent, Chapman announced most 
precisely and without equivocation that the government 
would make all decisions and not the industry. There 
seemed to be even enthusiasm and great satisfaction im 
his words and manner that at last, circumstances have 
arisen that make possible his department’s achieving a 
long wanted control over the operation of this great oil 
industry, a control for which the New Deal has battled 
with falsehoods and deceptions for many years. 


What some businessmen, and some oil men, have long 
refused to see is that regardless of their kind words, 
public officials step into their most heroic roles in pub- 
lic life, when they ‘“‘seize’”’ and “reorganize” by their own 
order and “courageously compel” a great industry to 
bow to their dictates ‘“‘on behalf of the public.” 


How industry should beware even the first signs of 
government encroachment on its rights, was most pro- 
phetically spoken at this same API session—and imme- 
diately following Chapman on the program—by John 
M. Lovejoy, chairman of the public relations committee 
from the API Board of Directors when he said: 


“I want to remind you once more that we are wit- 
nessing a worldwide trend toward government domi- 
nation of business” spoke Chairman Lovejoy while 
Chapman’s socialistic words were still fresh in the 
minds of the audience. “This trend starts with the 
initiation of a little control over a few industries 
which don’t have the foresight to find means of de- 
fending themselves. It grows until, in many cases, 
complete regimentation is achieved.” 

In view of the words of Chapman and the demand of 
Truman for more totalitarian powers over business and 
our whole economy, some oil men may soon have grave 
occasion to regret the day they ever “collaborated” with 
this administration at Washington in the organization 
of the Oil & Gas Division in the Interior Department and 
its self-appointed National Petroleum Council over which 
the oil industry, as an industry, exercises no control 
whatsoever. While its members may resign in rebellion 
at demands of the administration with which they may 
not agree, it is a simple enough matter for the adminis- 
tration to appoint new members who would be entirely 
agreeable to its wishes, just as the administration has 
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done with many offices, including many courts, for these 
nearly 15 years. 


In view of the oil industry's extremely critical position 
as a free enterprise, it is well for the industry and par- 
ticularly the top management of the major oil companies, 
to study closely the comments and criticisms made by 
many district chairmen in presenting their reports at 
Chicago last week. These comments from the industry 
come after months of organizing these committees and 
carrying on the campaign to other members of the in- 
dustry as well as to the public. The criticisms and cold- 
ness to the campaign frankly shown by many of the In- 
dependents, and even by some of the major company 
officers who are district chairmen, should not be dis- 
counted, as major company men have too often done in 
the past and to their final great cost 


The committee organization for the campaign is prop- 
erly praised but the advertising copy so far submitted 
leaves the Independents quite cold and even fails to ap- 
peal to many major company men. Criticism in private 
conversation was much stronger than in the formal re- 
ports. Chief criticism by the Independents is that the 
copy extolls the accomplishments of the majors but says 
and does practically nothing about identifying the Inde- 
pendents whose very existence is the majors’ chief, in 
fact, only defense against the charges of being a ‘‘mo 
nopoly.”” Why, therefore, ask the Independents, should 
we pay our good money for advertising space and radio 
time for copy that advertises the majors, our competitors, 
and ignores us? 


NPN renews to the top management of the majors, a 
recommendation that it long ago made to the managers 
of the campaign, that before more copy is written or 
run, men who are in as neutral state of mind as possible 
between the Independents and the sales departments of 
the majors, be sent to small conferences with the In- 
dependents to find out just how they think they can 
be most effectively included in the campaign copy. If 
this is not done and soon, then the effort now planned 
to get all companies in the industry to make substantial 
contributions to the new campaign fund is quite likely 
to fail and fail disastrously, leaving the campaign wholly 
in the hands, and the pocketbooks, of the majors. 


The public relations program is too important to the 
future freedom of the oil industry to permit it to fail or 
to become more lopsided. That campaign and the Ameri- 
can Petroleum Institute are the great bulwarks of the 
industry against the attacks of totalitarians. We each 
may have our own criticisms of the API but we should 
all recognize the fact that it is growing in strength each 
year and that its hundreds of hard working committees, 
not only give substantial representation to the industry 
but make a growing contribution to the industry’s own 
progress. 


We have said all this many times in the Institute’s 27 
years and we here say it again in all sincerity. We 
stopped by President Boyd’s quarters at Chicago last 
week after the close of the last session to repeat our 
praise of the API and to thank him for the compliment 
he paid us when in his closing remarks, he quoted from 
an editorial of many years ago, and with full credit to 
the writer, that the Institute is the great American Uni- 
versity of the Oil Industry, a University where thousands 
of men have exchanged their technical and operating in- 
formation frankly and generously, not only to the greater 
education of each man but to the greater efficiency of 
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the entire industry and to the industry’s greater improve- 
ment of its products and to lowering their costs. 

But a still stronger and a still more industry-repre- 
sentative API is needed for the great problems that now 
face us and all American industry. 


Publication of P and L Statements on 
Marketing Would Curb Divorcement Talk 


There probably would not be much further talk of “di- 
vorcement” of oil marketing from the majors, if the 
Standard of New Jersey went one step beyond that its 
President Rathbone took at the Empire State Jobbers 
meeting recently and made public its marketing “P & L” 
figures. 


Jobbers for years have urged divorcement on the sup 
position that majors were subsidizing their marketing 
operations with “large profits’ from their other depart- 
ments. Years back this was true, at least in most cases 
from all information then obtainable. In the case of the 
Standard of New Jersey its marketing losses used to be 
tremendous but for the last 15 or more years, NPN 
knows that the marketing department has made com 
fortable to good profits with fair charges for supplies, 
expenses and investment. From all NPN has been able 
to learn, today there probably is not a single major 
whose marketing department is not standing firmly and 
profitably on its own “P & L” statement. But many job- 
bers do not believe that so they continue to demand di- 
vorcement. 


In his address to the Empire State jobbers President 
Rathbone, of the New Jersey operating company, frankly 
said that the company’s refinery and marketing depart- 
ments operate each on its own basis, paying posted prices 
for crude, transportation, with the marketing department 
paying the refining department the going bulk market 
prices. 


A number of major presidents have said privately that 
they would have no objection to publishing a breakdown 
of their “P & L” statements by major departments, but 
each dislikes to break a precedent that is as old as the 
industry. 


However, now that President Rathbone has gone this 
far, it would be but a short step to his giving his com 
pany’s breakdown of profit and loss. Such an example 
would undoubtedly bring similar breakdowns from other 
majors. Once the jobbers saw that the majors were op 
erating their marketing departments on the same basis 
as they were operating their own companies, the cry 
for divorcement should die out because then the com 
petitors would know that the majors were not using 
loaded dice against them. The fewer reasons for suspi 
cions and misunderstandings in the oil industry the bet 
ter the industry can work to protect itself against th: 
ever growing threat of government interference. 





READERS’ comments and opinions will be much 
appreciated by Warren C. Platt, NPN’s Editor and 
Publisher, 1213 W. 3rd St., Cleveland 13, Ohio. 
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Development of Foreign Oil a Must, 
Jennings Tells 27th API Convention 


Declares Entry of Medium-Sized Companies into Foreign Fields 
Welcomed and Expresses Hope for Continued Government Support 
Of Such Efforts; Bruce Brown Cites National Oil Policy As Peace Aid 


Discussions of four topics—the international petroleum 
situation: oil’s relationship to national security; require- 
ments of a training program for petroleum reserve officers, 
and current fuel oil problems—were among highlights 
of the three-and-a-half-day 27th annual meeting of Amer- 
ican Petroleum Institute in Chicago last week. Because of 
the widespread interest, NPN is publishing the partial 
texts of five papers devoted to these subjects. 


The International Petroleum Situation — B. Brewster 
Jennings, president, Socony-Vacuum Oil Co., Inc., calls 
upon everyone in the oil industry to take a broad view 
and bold steps in making oil available to Europe, hold- 
ing that this will go a long way toward restoring a 
healthy international trade. Regarding foreign oil oper- 


federal governinent 
efforts (below). 

Petroleum and Its Relation to National Security—Bruce 
K. Brown, president, Pan American Petroleum Corp., 
vice president, Indiana Standard, and chairman, Military 
Petroleum Advisory Committee of OGD and A-NPB, 
views the over-all petroleum supply picture as related 
to current and future military demands, stressing pos- 
sible shifts in types of products needed and what in- 
dustry may have to do to meet these shifts and demands 
Page 26. 

Requirements of a Training Program for Petroleum 
Reserve Officers—Capt. Stanley Young, QMC Reserve, 
Standard-Vacuum Oil Co. Page 33. 

Today’s Fuel Oil Problems-——John 


would continue to support these 


3oatwright, man 








itions, he welcomed the venture of medium-sized com- ager, sales research, Standard Oil Co. (Indiana). Page 39 
vanies into the foreign field and expressed hope that the W. L. Holmgren, president, W. H. Barber Co. Page 40 


B. BREWSTER JENNINGS* 


President, Socony-Vacuum Oil Co., 
Inc. 


It is not an exaggeration to state 
that a nation’s standard of living to- 
day is in large part in proportion to 
that nation’s supply of fuel, whether 
indigenous or imported. Those of us 
who have seen some of the coun- 
tries in Europe, Africa, and the 
Orient have a pretty good idea of 
their standards of living. Worked out 
to an equivalent heat unit basis, if 
we consider the per capita fuel con- 
sumption prewar in the United States 
as being represented by 100 units, the 
corresponding figure for the United 
Kingdom is 72, Germany 32, Italy 714, 
India 114 and in China slightly more 
|: i ae 


To a considerable degree coal and 
oil are interchangeable, but that is 
not to say that one is as good as the 
other. There is no need to expound 
here the advantages of oil fuel, in 
‘onvenience, efficiency and even cost. 
We can truly state that no nation 
without access to adequate supplies 
of oil can achieve a standard of liv- 
ng as high as can one having access 


* Partial text of paper delivered Nov. 13 at 
eneral session of API meeting 
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to such supplies. Because petroleum 
is indigenous in quantity in but few 
countries, it automatically is of major 
importance in world commerce. 


Congress is convening shortly to 
consider interim aid to Europe and 
the so-called Marshall Plan and 16 
Nation Report. In view of the vital 
importance of this subject, it is 
appropriate to discuss international 
trade in oil with reference to the 
Marshall Plan, although the move- 
ment of oil pursuant to that plan is 
not likely to differ much from a nor- 
mal oil movement in a peaceful and 
well-adjusted world economy. 


Months before Secretary Marshall 
made his speech at Harvard, econo- 
mists in our company and others were 
making estimates of oil demands for 
the next several years in various 
countries. Of course, these were based 
on a going world and will not apply 
if there is a widespread economie 
breakdown. 


Oil Demand to Steadily Rise 


So that you may have an idea of 
what may be expected in the way of 
greater demands, let me give you just 
a few figures from the study pre- 
pared by Socony-Vacuum’s econo- 
mists. These figures are for the 
world, excluding the U. S. and also 


the Soviet Union because we know so 
little about that country: 


In 1938 consumption was 1,900,000 b/d 

In 1947 it will approxi- 
mate 2,700,000 b/d 

By 1950 we expect it to 
be 

And by 1960 


i 


i) 


3,200,000 b/d 
,000,000 b/d 


_ 


These are all very large figures but 
the important point is that between 
now and 1960 the demand for oil out- 
side of the U. S. and Russia will in- 
crease by 1,800,000 b/d, or 67%. By 
comparison the U. S. now consum- 
ing about 5,400,000 b/d, is expected 
by 1960 to require 6,800,000-——an in- 
crease of 1,500,000 or 28%. In other 
words, oil consumption in Europe is 
expected to increase at a rate much 
faster than in the U. S. 

The report of the Committee of 
European Cooperation calls for what 
is referred to as dollar oil in the 
amount of $2,187,000,000 worth over 
the four years 1948/1951. In addition 
it requests $555,000,000 worth of oil 
equipment. Contrary to what prob- 
ably is an understandable first im- 
pression, dollar oil does not mean 
solely oil to be exported from the 
U. S. True, the report contemplates 
the shipment from the U. S. of a 
small amount of special products, such 
as lubricating oil unobtainable else- 
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where. By far, however, the major 
part of this dollar oil will move into 
the 16 nations from sources outside of 
the U. S., but require payment in 
dollars. It is not likely that from a 
geographical point of view these 
shipments will differ substantially 
from what has been industry prac- 
tice. However, it is expected that 
under the Marshall Plan, the volume 
of oil and oil equipment moving into 
the 16 nations will be greater than it 
has been and surely it will be greater 
than would be possible if no plan 
is authorized. 

Whether we are to have a Mar- 
shall Plan will be determined by 
Congress, probably within the next 
several months. In the meantime, we 
in the oil industry must look well 
ahead and assume either that the 
Marshall Plan or some equivalent will 
be enacted, or that none will be. For 
my part, I am going on the assump- 
tion that there will be a Marshall 
Plan. 


The populations of the 16 nations 
and Western Germany total about 
270,000,000. For the most part, these 
people have enjoyed high standards 
of living over many years. .If they 
now have to sink to practically a 
subsistence level, it is almost a cer- 
tainty that in a brief period the iron 
curtain will be extended to the English 
Channel. Such a development inevit- 
ably would react unfavorably on the 
U. S., and make doubtful the long 
continuance of our own present eco- 
nomic and political systems. I doubt if 
we can say definitely that the Mar- 
shall Plan will prevent communism in 
Western Europe, but I believe we can 
say that the probabilities are that it 
will. 

Altogether apart from political 
considerations, important as they are, 
it is my belief that the Marshall 
Plan will go a long way toward re- 
storing a healthy international trade. 


Oil Has Big Responsibility 


In view of the importance of oil in 
the effective implementation of a 
program of assistance to Europe, we 
in the oil industry have a very real 
responsibility to so conduct our af- 
fairs that this vital help may be 
forthcoming. To fully discharge that 
responsibility we are going to have 
to take the broad view, not the nar- 
row one. With vastly more oil needed 
in the immediate future, we must take 
bold steps, and do those things which 
will contribute the most for a given 
expenditure of material and labor in 
making oil available. 


It is not surprising that in a time 
of comparative shortages of certain 
basic materials, there will be some 
people who urge that we retain for 
ourselves what is available. The corol- 
lary of this attitude is, of course, to 
let the rest of the world shift for 
itself. Our government people, par- 
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ticularly those charged with adminis- 
tering export controls, are faced with 
difficult decisions, and subjected to 
great pressure. We are fortunate in 
having in the cabinet men of high 
courage, sound judgment and great 
ability. In particular, our secretaries 
of State, National Defense, Commerce 
and Interior have the benefit of their 
War experience, where each in his 
particular field had to weigh the 
needs for limited supplies in different 
theaters. I feel that these men in 
dealing with the important problems 
of today will arrive at solutions which 
will be most beneficial. 

As the 16 Nation Report is 
studied there will be differences of 
opinion as to whether the various 
things requested should or could be 
made available in the amounts indi- 
cated. At first blush, something over 
two billion dollars for oil appears in- 
credibly large, as does the one-half 
billion dollars for oil equipment. Of 
course, this is all to be reviewed and 
screened, and the final figures are 
likely to be quite different from these 
first estimates. Nonetheless, we must 
bear in mind certain underlying fac- 
tors in this postwar period, which are 
either new or are of far greater 
magnitude than obtained after pre- 
vious wars. 

The duration of World War II, the 
complete mobilization of civilians in 
the war effort, and the vast destruc- 
tion of property have combined to 
make the rehabilitation of the most 
affected countries a herculean task. 


Oil Must Supplement Coal 


The needs of the 16 nations for oil 
have geen greatly magnified by these 
underlying conditions. The require- 
ments of manpower just to rebuild 
are so great that there has been a 
shortage of men to mine coal, for 
years the principal fuel of Europe 
and Britain. The resulting shortage 
of coal has inevitably placed a heavy 
burden on oil to supplement it. 

It is not generally realized in this 
country that Europe’s oil require- 
ments are not primarily in fuels for 
internal cq@mbustion engines, but 
rather in residual fuel for direct re- 
placement of or supplementing coal 
in power plants, factories, transporta- 
tion, etc. The use of oil for ships also 
has increased beyond all expectations 
owing to the extensive losses of coal 
burning ships to submarines and air- 
planes, and their replacement with 
oil burning steamers, so that today the 
world’s merchant marine is fueled to 
a large extent with oil. 

Contrary to the oil economy of our 
own country, where the emphasis is 
on gasoline and the distillate oils— 
with the industry running generally 
to a low yield of residual—it is ex- 
pected that the oil industry abroad 
will maximize the production of bunk- 
er fuels. Europeans have never used 
automobiles as we have, and though 





we may expect that over the years 
they will increase their use of highway 
transport, this development is likely 
to be a gradual one. 

There are not many in the United 
States who understand fully the really 
great differences that exist in the oil 
economy of the old world as compared 
with our own. 

There is a broad field here for in- 
telligent co-operation to the end that 
foreign needs and ours may be fully 
met. To a degree, foreign and domes- 
tic needs will supplement each other 
and admittedly in some respects they 
will conflict. Nonetheless, there will 
be much to be gained by all through 
better understanding of the funda- 
mentals. 


Foreign Crude Differs from U. S. 


The crude oils found abroad differ 
a good deal from ours at home and 
each group has its uses in best meet- 
ing over-all demands. With U. S. oil 
production running about at capacity 
to meet local demands, one does not 
have to be a pessimist as to the 
domestic outlook to suggest that the 
prompt development of foreign sources 
of production is a “must” if world 
demand for petroleum is to be satis- 
fied. Certainly, as we see the oil 
picture today it is out of the question 
for the U. S. to supply in significant 
amounts the oil so vitally necessary 
to Europe’s recovery. 


Foreign producing operations are 
very costly in capital, and no more 
certain of success than similar ven- 
tures in the U. S. I suspect that 
of all the ventures in foreign oil 
production, only a minority have paid 
out. Until recently, foreign oil effort 
has been undertaken only by the 
larger companies, they alone having 
the necessary resources and organiza- 
tion for such gambles. I think it con- 
structive that in recent months a 
group of strong but medium sized 
companies have allied themselves to 
form a company to seek opportunity 
in distant lands. Assuming that there 
is general agreement as to the long 
term benefit to our country in having 
its nationals operate abroad, it is to 
be hoped that our government will 
continue to use its good offices in 
appropriate support of these efforts. 
It has been suggested that some of 
the large companies are powerful 
enough to look after themselves, and 
are in certain respects as strong as 
some governments. This is not the 
case. 

I see nothing to indicate that pri- 
vate corporations, however large, will 
ever be able to defend themselves 
against possible unfair treatment, by 
the governments of the countries in 
which concessions are held. In this 
connection it is, of course, to be ex- 
pected that U. S. companies operating 
abroad will continue to keep our 
own government currently informed of 
all pertinent matters. 
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Your products arrive in factory-fresh condition when shipped in 
J&L Steel Barrels and Drums. They are built by men of long ex- 
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Oil, Bulwark of National Security, 
Can Affect Peace of Whole World 


By BRUCE K. BROWN* 
President, 
Pan American Petroleum Corp. 


Adequate petroleum resources 
are a bulwerk against war, and 
should war come again, those same 
resources are vital to national de 
fense. Our national policy with re- 
spect to petroleum supplies—not only 
our own petroleum supply but that 
of other nations—can influence the 
peace of the whole world. 


Of the total tonnage moved over- 
seas to win World Wer II— including 
men, munitions, food, clothing, and 
weapens, more than 60% was petro- 
leum Despite experimentation 
on the use of atomic energy to power 
certain types of naval vessels and 
possibly aircraft, there is nothing to 
indicate that petroleum fuels will 
not have to power any future war 
so long as we are dependent on pres- 
ent technology or its foreseeable ex- 
tensions. 


The industry that enjoyed the pri- 
vilege of supplying the U. S. with 
petroleum during peace did not shirk 
that same task during World War Il, 
even though the total requirements 
vastly exceeded prewar requirements 
and were filled only as the result of 
most strenuous efforts. Suppose 
there should be a third world war? 
We could not and would not shirk 
that supply task either . 


I propose to direct your thoughts 
into the same nebulous and un- 
pleasant areas in which the general 
staff, the war colleges, and the muni- 
tions authorities have to work all 
of the time. Let us face up to the 
possibility of having to power another 
war---which God forbid. It is only a 
hypothesis. It is not a prediction. It 
certainly is not a recommendation. 
Having thus declared mycelf in ad- 
vance, you will understand why I 
will not preface each sentence with 
“Just suppose” or an “In the event of 
” 


Answer in Sum of 3 Items 


Regardless of the year when we 
may have to face another conflict, 
the answer is bound to be found in 
the sum of three items: 

1. The peacetime demand then 
prevalent (including the peace- 
time consumption of the mili- 
tary), minus the amount that 
can then be saved by ration- 

a Partial text of paper presented Nov. 12 at 
API general session. 
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ing; plus 

The petroleum required for an 

increa~ed industrial tempo for 

war production and transpor- 

tation; and plus 

3. The increase in military re- 
quirements due to war, includ- 
ing such supplies as are needed 
by allies. 


nN 


As to the peacetime demand, we 
know that it is increasing with each 
year. The total domestic demand for 
petroleum products in 1937 was 1.180 
million bbls., and of this on!v 0.9¢ 
was military demand. In 1911 the 
fisure was 1,524 million bbis., and 
only 2.6% represented military Ge- 
mand. The latest estimcete for 1947 
assumes a total domestic demand of 
2,020 million bbls. The military por- 
tion of the 1947 demand is 3.1% and 
would have been higher had not the 
armed services relied heavily on war- 
accumutated stocks. A truer figure 
for 1947 military demand would have 
been 5%. We must assume that 
normal peacetime demand for pctro- 
leum is going to increase year by 
year ... Thus supplying the essential 
civilian demand for petroleum will 
be a harder job than ever and each 
vear that passes makes it a bigger 
job. 

The second element for considera- 
tion—namely, the additional oil re- 
quired by civilians over normal peace- 
time consumption to permit maxi- 
mum war production in the fields of 
food, manufactured articles, muni- 
tions, and transportation is increasing 
roughly in proportion to the degree 
that peacetime progress imposes new 
responsibilities on petroleum power. 


Increased Military Demand 


Finally, we have to consider the 
third element-—the increased military 
demand for petroleum in wartime. 
Since all naval vessels were ovil- 
powered and ground forces were 
highly mechanized in World War II, 
the wartime petroleum demand of 
the ground and sea forces should 
still be roughly proportionate to the 
World War II demand per unit of 
such armed forces. But not so with 
A P-51 fighter plane 
of World War II consumed about 65 
gallons of 100 octane gasoline per 
hour. The jet-powered counterpart 
fighter plane as now developed uses 
300-500 gals. of fuel per hour. 


the air forces! 


Approximately 1.5 million bbls. per 
day of direct military supplies of pe- 
troleum were drawn from the Western 
Hemisphere during World War II. 


Over 500,000 b/d of this direct mili- 





tary demand was for 100 octane air- 
plane fuel alone. If we were to as- 
sume that just as many planes would 
be needed in another conflict, that 
they would all be jet powered, that 
these jet planes would require six 
times as much fuel per plane per 
hour as the military planes of World 
War II, and, finally, that the planes 
would heve to fly just as many 
hours per day, we cou!d construct a 
hypothetical direct military require- 
ment of 4,500,000 barrels per day. 
Add this direct military requirement 
to the petroleum demand for war 
production and to the probable normal 
civilian demand for petroleum and 
you have a tremendous figure... 


Some oil men, confronted with the 
horrid possibility of another war, look 
to the atomic bomb as an answer to 
the petroleum supply problem 
We cannot contribute to our national 
security by ducking the probability 
that our defense strategists are right, 
not wrong, in their basic assumption 
that there will be very large military 
needs for petroleum in any war to 
come. Rather let us consider what 
is involved in fueling another war. 


Probable Requirements 


First, what is it thet we do know 
about the probable requirements of 
the air forces for petroleum fuel? 

We know: 

1) That the 100/130 grade avia- 

tion gasoline which powered 
our air fleet in World War II 
is not good enough to give 
superior performance in air- 
craft engines now designed, 
fabricated, and in use in mfeny 
of our modern military 
planes; 


2) That the military planes of 
1947-8 are heavier, larger, and 
require more fuel per hour in 
flight than their predecessors; 


That jet-propelled planes are 
faster and are needed for that 
very reason; 

1) That regardless of their pres- 
ent inefficiency in fuel utiliza- 
tion and regardless of such 
technological advances as may 
be made to improve the fuel 
efficiency of jet-propelled 
planes, the high speed they 
attain and which is their prin- 
cipal reason for being means, 
and will continue to mean, 
more fuel usage per plane; 

5) That the 115/145 grade avia- 

tion gasoline required for 

modern fighter planes is 
harder to make than the old 
grade 130, because it requires 

a greater proportion of syn- 


thetic hydrocarbons such as 
“alkylate.” 
6) That every increase in the 


quality of high octane aircraft 
fuel appears to reduce the 
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Water, to a crocodile, is just a place to 
live. The COz2 in that water doesn’t 
matter. 


But if boiler feed water contains COz, 
corrosion and pitting of boilers and 
steam lines is the result. Complete 
equipment protection demands the re- 
moval of corrosive gases as well as 
temporary and permanent hardness, 
suspended solids and silica . . . boiler 
feed conditioning must not end with the 
softening operation. The Graver hot 
process softener with deaerating equip- 
ment built-in is a single unit which does 


the entire job efficiently and economi- 


cally. 


The same engineering experience and 
fabricating skill that has gone into 
Graver water conditioning equipment 
for the past thirty-five years, is available 
today in your installation. Graver offers 
design, fabrication and erection of vir- 
tually every type of water conditioning 
equipment. 


GRAVER TANK & MFG. (0. INC. 


General Offices: East Chicago, Indiana 
New York Philadelphia 





Chicago 


Woter Conditioning and Process Equipment Division 
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quantity that can be produced 
in available refinery equip- 
ment. 

Summarizing these points, we see 
difficulty ahead whether the air 
forces stick to high octane gasoline 
in reciprocating type engines or 
whether they go over to the use of 
jet-propelled planes. The new supe- 
rior grades of high octane gacoline 
are harder to make, and production 
of large quantities requires special 
equipment and implies increased 
wastage through increased refinery 
losses. The possibility that jet fuels 
will be required instead suggests 
that, because of the higher fuel con- 
sumption of jet planes, the problem 
of supplying sufficient quantities of 
any specification will be a tough one 
indeed. 

Meeting the demand for very high 
octane aviation gasoline in the event 
of war looks to be child’s play com- 
pared to the task of meeting the fuel 
requirement of a wartime fleet of 
jet-propelled planes, assuming that 
each unit would use several times as 
much petroleum as its World War II 
counterpart... 

The armed services realize that, 
from the standpoint of logistics, the 
ideal jet engine is one that can use 
as fuel any hodge-podge of light 
petroleum products available at a 
bulk plant or terminal — gasoline, 
kerosine, space heater and brooder 
fuels, and tractor fuels. The engine 
designers may not attain quite this 
degree of flexibility, but at least 
they are aiming in the right direc- 
tion. 

The very fuel-wactefulness of pres- 
ent jet-propelled aircraft rules them 
out for air transport work, for very 
long missions, and for certain fighter 
operations at points—such as carriers 
or isolated islands—where fuel is in- 
herently in short supply. If future 
technological development cures these 
deficiencies by making jet-propelled 
planes or ‘‘jet-prop planes” more ef- 
ficient from the standpoint of fuel 
consumption and hence more widely 
useable, a purt of our tremendous 
potential military’ petroleum supply 
problem will have been alleviated... 


Would Help Reduce Demand 


Chemically propelled missiles and 
rockets may partly supplant piloted 
airplanes in a future conflict and, 
to the extent that they do, the de- 
mand for petroleum-fueled planes 
would be reduced. Such a develop- 
ment would at the same time tend to 
shorten the supply of equipment 
available to our industry and would, 
indirectly, prezent new hydrocarbon 
supply problems... 

I have stressed the potential de- 
mand for aircraft fuels because it 
appears that this would be the area 
of greatest supply stress. This is 
not to discount the lubricant prob- 
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lem, the toluene, synthetic rubber 
and chemical problems, nor the re- 
currence of fuel demands for a multi- 
ocean navy or legions of mechanized 
ground armies. 


Petroleum Supplies 


Thus far I have discussed the ques- 
tion of the possible war demands on 
the petroleum industry without ref- 
erence to our ability to supply them. 
Our potential petroleum supplies, in 
the order of probable volume and 
probable availability would be drawn 
from (1) domestic oil, (2) foreign 
oil, and (38) oil from new synthetic 
plants. However, I propose to discuss 
them in reverse order, putting syn- 
thesis first 

Liquid petroleum can be produced 
synthetically from raw materials such 
as natural gas or coal. And it can 
be obtained by extraction from ma- 
terials such as shale or tar sands... 
However, this can be brought about 
painlessly and soundly from the eco- 
nomic sense, only if the practical de- 
velopment occurs over a long period 
of years and any impression to the 
contrary is apt to result in a false 
sense of national security. 

The futility of reiying on the hur- 
ried erection of plants to synthesize 
petroleum from other natural re- 
sources needs analysis. The most 
likely imniediate source of synthetic 
liquid petroleum is natural gas and 
the cost of a plant to produce liquid 
petroleum from natural gas is cur- 
rently computed, depending on the 
authority you consult, at $2,500 to 
$4,000 per daily barrel of liquid petro- 
leum. This assumes a supply of gas 
available and all ready to deliver to 
the plants. To produce synthetically 
only a millon barrels a day of petru- 
leum, which is less than one-fifth of 
our current peacetime needs would 
require an investment of multiple 
billions of dollars. Assuming the eco- 
nomic urge, plenty of construction 
materials and manpower, and a peace- 
ful atmosphere in which to work, such 
a development may well occur over 
a period of years. 

The difficulty of accomplishing 
such a program quickly in the middle 
of a war in the face of other demands 
on nianpower, construction materials 
and transportation is obvious to 
everyone who tried to build any in- 
dustrial plant during World War IL. 


Fuel from Coal 


We can most assuredly synthesize 
liquid fuels from coal as well as from 
gas. However, it can not be done as 
rapidly or as cheaply. It can not be 
done at all unless. new mines are 
opened and staffed with miners yet to 
be trained. Even in this year of peace 
we are about as short of coal as we 
are of oil. Bureau of Mines compu- 
tations indicate that to produce 10,- 
000 b/d of synthetic petroleum from 


coal of 12-13.000 BTU’s per pound 
would require 6,500 tons of coal daily. 


T'o produce a million barrels of oil 
a day from coal, that is less than one- 
fifth of our current peacetime re- 
quirement, would require the erection 
of plants costing—say five billion 
dollars and such plants would con- 
sume 650,000 tons of coal a day or 
about 256 million tons per year. The 
cost of opening new coal mines is 
estimated at $5 to $8 per annual ton, 
which would add another billion or 
so dollars to the estimated cost. The 
nation’s entire production of bitu- 
minous coal for 1941 was reported 
at 511,000,000 tons. To produce all 
of our present approximate 5,000,000 
barrel daily demand for petroleum 
products from bituminous coal would 
necessitate—among other fantastic 
requirements — twice as much bitu- 
minous coal as we mined in 1941. 
Even that enormous production would 
leave no bituminous coal to be burned 
as coal. It could properly be said 
that we ought to use sub-bituminous 
coal anyway and that if we did we 
might get raw matcrials more cheap- 
ly and without competing with other 
uses fur bituminous coal. I can agree 
with those ideas but a cold-blooded 
analysis requires that we stick to 
known facts .. . 


Depends on Supply and Demand 


The quantities of synthetic fuel 
that will probably become available 
through the normal peacetime de- 
velopment of our economy in the next 
few years will seem very large when 
measured by the _ technological 
achievement involved; and to the ex- 
tent that the operation is regarded 
as a chemical synthesis it will give 
us by far the greatest volume of syn- 
thetic product ever produced. But 
measured in terms of our total re- 
quirements for liquid fuels the frac- 
tion produced by synthesis is apt to 
be small for several decades and its 
rate of growth will depend on the 
law of supply and demand... 

The prospect of large quantities 
of oil from shale and tar sands seems 
slightly more remote than from syn- 
thesis. The processes of extraction, 
particularly in the case of shale, are 
by no means insoluble and the con: 
struction material costs of plants to 
extract and refine the products may 
easily be less. But the mining and 
handling of the great auantities of 
earthy materials might create even 
more serious manpower probleis 
than would have to be met in the 
case of synthetic plants. 

{It appears that the factors of time, 
money, materials and manpower— 
none of which would stymie the long 
range peaceful development of fuels 
to replace crude oil—would be very 
real obstacles to the sudden wartime 
augmentation of liquid fuel supplies. 
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ind BUSINESS TO 
HELP YOU...NOW! 


That's right. The more gas you sell, the better 
it is for us. We’re not kidding anybody. 





What are we doing? Why, we're making 
Rapidayton Computing Pumps as fast as we 
can... and as fine as we can. Your customers 
like the kind of service you can give them with 
Rapidaytons— quick, efficient filling with the 
accurate, easy-to-read computer dial staring 
them in the face so they know at a glance what 
they’re getting and how much they’re paying. 

That builds customers. And what’s more, 
when you make a Rapidayton installation, you 
know it’s going to serve you—right, and for a 
long, long time. 

When we say we’re ready now, we mean just 
that. More raw materials and increased produc- 
tion make it so. Get your orders in now. 


THE DAYTON PUMP & MFG. CO., DAYTON, OHIO 


VELL 





Ci ommputing Pumps 
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It seems evident that if war comes 
to us again in our time, we shall have 
to rely mainly on petroleum from 
domestic sources plus supplies avail- 
able to us in other friendly countries 
which we can protect and to which 
we can maintain sea lanes. 


Now what of foreign oil? This is 
a controversial topic. Unenlightened 
persons have damned all oil com- 
panies alike for even being inter- 
ested in oil abroad but the contro- 
versial heat thus engendered is mild 
compared to the temperature rises 
that occur when foreign oil is discus- 
ed within the domestic oil industry it- 
self. Nevertheless, any talk on the 
relationship of petroleum to national 
security would be fatuous if it did 
not at least try to tag properly frorn 
the national security standpoint each 
of the major factors entering into 
the situation. Foreign oil is one of 
these factors . 


It is not oil that provokes interna- 
tional dissension, it is lack of oil. 
Further, it is lack of oil that has 
sometimes lost wars... 


Pipe for the Mid-East 


Shipment of 480,000 tons of steel 
to Middle East petroleum oil op- 
erations and the use of steel in that 
area for pipelines, gathering lines 
and new wells would greatly increase 
the available supply of Mid-East 
crude and would make hundreds of 
thousands of barrels per day avail- 
able in the Mediterranean. Once in 
the Mediterranean it could be retined 
or transported to Europe for refining. 
Opponents of the shipment of such 
steel argued that our government 
should block such shipments by exer- 
cising export controls. The argument 
advanced for blocking export was 
that if the same quantity of steel 
were kept in the United States it 
would provide casing for 14,545 do- 
mestic wells of average (3,600 feet) 
depth and, that based on experience, 
the drilling of such wells would aug- 
ment domestic production by 300,000 
barrels per day. There seems no rea- 
son to doubt these figures nor the 
conclusion that decreasing the al- 
ready short supply of pipe will re- 
tard the development of domestic re- 
serves at a time when we need more 
oil—both for our expanding peaceful 
economy and as a bulwark to nation- 
al securitv. However, when we look 
at the same question solely from the 
standpoint of national security it ap- 
pears that foregoing the immediate 
development of additional domestic 
reserves—evil as it may be—is the 
lesser of two evils. If Europe is to 
survive it will have to get oil from 
somewhere and until it can draw 
more from the Middle East it will 
have to continue to drain the West- 
ern Hemisphere. . . 


The Middle East petroleum situa- 
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tion is only one instance of how pol- 
icy concerning foreign oil may affect 
national security. The fact that we 
were partially dependent on South 
American oil during World War II is 
known. The further fact that we 
were cut off from South American 
oil partially or completely, until we 
regained control of the sea lanes was 
also well known. The twin facts— 
that we need to stimulate the do- 
mestic producing industry to the full- 
est extent and that we nevertheless 
need to import some foreign oil — 
have been correlated in many enun- 
ciations of policy by government 
bodies and by industry groups rep- 
resenting all shades of opinion. There 
seems no need to enlarge on the mat- 
ter further. 


The analysis made thus far of pe- 
troleum as it affects national security 
can be condensed into three items. 

First, we will need more petroleum 
than ever in the event of another war. 

Second, our supply situation has 
changed in such a manner that, in- 
stead of being a country having an 
exportable surplus of petroleum and 
a potential production of one million 
barrels per day above peacetime 
needs, we have turned into a country, 
which is on balance, a net importer 
of petroleum. . 

Third, in the event of war within 
the foreseeable future we should have 
to place our main reliance on the 
crude petroleum resources that we 
have developed or can develop at 
home or close to home.. . 


The Tidelands Question 


Consider the potentiality of devel- 
oping and producing petroleum re- 
in the tideland areas over 
which the states had acknowledged 
and undisputed sovereignty for so 
many years. I know of no more 
rapid and certain way to augment 
our producible petroleum reserves 
than for Congress to revest in the 
states the title to those coastal areas. 
Probably the greatest single oppor- 
tunity to better our national petro- 
leum reserve situation lies buried in 
those tidelands areas. The way to 
keep it buried the longest and make 
it the least effective bulwark for na- 
tional defense is for the federal gov- 
ernment to assert ownership and 
seek to supplant the state conserva- 
tion bodies. These state authorities 
fortified with years of oil production 
regulatory experience will do a bet- 
ter job than federal bureaus jumping 
to tunes called in Washington. 


serves 


Assuming that the Congress fails 
to declare title in the tideland areas 
does vest in the states and that, after 
long legal battles the federal gov- 
ernment succeeds in gaining control, 
I am confident that federal adminis- 
tration of oil exploration, leasing and 
production in these areas will result 
in a falteringly slow development... 








From the standpoint of national se- 
curity, which demands the rapid ex- 
pert development of these reserves in 
consonance with the state-regulated 
production of oil from dry land, I re- 
iterate that a mistake will be made 
if the lands are not restored to the 
states... 


Attack on Unitization 


The Department of Justice chose 
1947 as the year in which to attack 
the legality of the unitized operation 
of plants for separating into its mar- 
ketable parts natural gasoline or re- 
cycle gasoline produced as a by-prod- 
uct of unitized operation of natural 
gas fields. Unitization of diverse 
holdings of oil-productive acreage 
has permitted the rapid, orderly and 
equitable production of a maximum 
of petroleum with a minimum of 
wastage. The filing of this suit has 
naturally served to retard additional 
unitizations, just as the tidelands de- 
cision practically stopped tidelands 
exploration and delayed the possibil- 
ity of tidelands production. In the 
face of the presently short supply of 
petroleum and the troubled world 
these activities of the federal govern- 
ment have made a negative contribu- 
tion. 


Our wartime armies and navies 
are, thank God, not in combat any- 
where. However, it is doubtful in- 
deed that we can say that real peace 
is yet with us. . . We hope to sustain 
military and naval establishments 
and better the peace we now have, 
but there are certain responsibilities 
to the armed services which still de- 
volve upon the petroleum industry 
The proper discharge of these re- 
sponsibilities can be a real contribu- 
tion to national security. 

One such responsibility is to sup- 
ply our military establishment with 
adequate quantities of petroleum at 
all times... 

A second peacetime responsibility 
of the ‘industry is to support the ef- 
forts of the armed services to estab- 
lish and maintain qualified reserve 
personnel to handle petroleum mat- 
ters. .. 


An Industry Concern 


As oil men we must concern our- 
selves lest the armed services lack 
special personnel, active and reserve 
capable of handling the special pe- 
troleum problems we all know exist 
But over and above all that we ow: 
it to ourselves as citizens to give such 
support as we can to the still large 
and more perplexing problem whic! 
the armed services face in trying to 
keep their ranks filled on a voluntee! 
basis. 


Summarizing, petroleum is a bul 
werk of our national security, an: 
our policy about petroleum supplie 

(Continued on p. 33) 
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His laboratory is the only 
full-scale aviation engine 
test cell in the petroleum 
industry. ; 
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it provides him with per- - 

_ formance data on addi- 

. _ tive-improved aviation 

' fuels and lubricants .. . 

_ under simulated service 
conditions. 





...- checking additive-improved aviation products. 





This is but one example 
of how the work of over 
h 2000 research scientists 
‘ and technicians...backed 
3 Let PARAMINS help improve ae ribo: a wore i 
products and increase your sales! atories in the U. S....can 
, aid you when you use 


Pag DA RA My | N PARAMINS. 
| make good motor oils and fuels better! 


ADDITIVES WITH A BACKGROUND 
PARAMINS ADDITIVES ARE KNOWN BY THE BRANDS: 


eC} PARATONE —for improved viscosity index. 
PARAFLOW —-for lower stable pour. 

' PARATAC for tacky oils and greases. 

PARAPOID —for E.P. gear oils. 

PARANOX —for inhibiting corrosion and oxidation. 

PARASHEEN—for better appearance. 


PARADYNE —for improved gasoline. 
ENJAY COMPANY, INC. 


15 WEST 51st STREET, NEW YORK 19, N. Y. 
November 19, 1947 
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Major General Larkin 





Colonel Lombard 








Colonel Vogel 





Captain Wilson 


Oil—Its Role in National Defense 


At the API meeting on Organized 
Reserves, Nov. 11, military men gave 
their views on petroleum and its re- 
lation to national security. Maj. Gen. 
T. B. Larkin, Quartermaster General, 
Washington, talked on _ petroleum 
planning for defense; and Col. G. A. 
Vogel, GSC, executive officer A-NPB, 
Washington, told about the role of 
the Army-Navy Petroleum Board. 
On plans for’ petroleum _person- 
nel for the Department of Defense, 
Capt. Ralph E. Wilson, USN, Wash- 





ington, talked for the Navy; Col. Stev- 
en C. Lombard, AC, Washington, for 
the Air; Lt. Col. John D. Hines, QMC, 
Washington, for Ground Forces-Af- 
filiation Plan. M. B. Chittick, Pure 
Oil, Chicago, (colonel commanding 
587th Unit) talked on development of 
the Composite Petroleum-Officer Re- 
serve Unit; and Stanley Young, 
Standard-Vacuum Oil, New York, 
(captain of QM Reserve), told about 
the requirements of a training pro- 
gram for Petroleum Reserve Officers. 








Lieutenant Colonel Hines Captain Young Mr. Chittick 
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--our own and those of other nations 
—can affect the peace of the whole 
world. Nothing in present technol- 
ogy gives any encouragement to the 
hope that another war would not re- 
quire tremendous supplies of petro- 
leum, and this regardless of the de- 
velopment of atomic energy, atomic 
bombs, and rockets. 

Increasing use of petroleum for es- 
sential purposes, such as_ railway 
Diesels, farm tractors and home 
heating is diminishing the possibility 
of augmenting military supplies by 


cutting down on civilian use in war- 
time. The trend toward the use of 
jet-propelled air power is increasing 
the potential military demand. 
While we can and will synthesize 
petroleum from natural gas and coal, 
the possibility of suddenly and sub- 
stantially augmenting our supplies of 
liquid fuels by that route in the mid- 
dle of a war is very slight indeed. In 
the event of a war we shall have to 
place our main reliance for petro- 
leum supply on reserves we have de- 
veloped at home and close to home. 


Exchange of Military, Oil Know-How 
Forms Basis for POL Training Plan 


By CAPT. STANLEY YOUNG* 


Quartermaster Reserves 
Standard-Vacuum Oil Co. 


The reserve officer who partici- 
pates in the Petroleum Training Pro- 
gram undertakes definite responsibil- 
ities and obligations which will de- 
mand the contributing of a goodly 
portion of his leisure time. The Or- 
ganized Reserve Corps is not a social 
group; it is a fundamental part of 
our national defense program and as 
such requires time and training. 

Already certain individuals who 
continued their reserve commissions 
at time of separation from active 
duty are thinking of letting them ex- 
pire at the end of the initial appoint- 
ment. Those are the “joiners,” as I 
call them—the type who will belong 
but somehow haven't the time to 
take an active part in the organiza- 
tion and administration. Let us hope 
there aren’t many of those in the pe- 
troleum industry for there is much 
work to be done... 

There is much which needs im- 
provement in military petroleum pro- 
cedure. Even those who were greatly 
responsible for the success of petro- 
leum supply in the recent war will 
admit the system was far from per- 
fect. . . To me the explanation that 
the new requirements of mechanized 
warfare complicated supply so great- 
ly is not enough. The Basic faults 
were twofold—the military: planners 
didn’t know much akout petroleum 
and the petroleum ‘people didn’t know 
much about military operations. ‘At 


times they had trouble appretiating: 


the importance of each other and as 
of today not all of those misunder- 
standings have been cleared. 

The reserve program as it applies 
to petroleum must meet two objec- 
tives. 

First, it must train oil men to be 


* Partial text of paper presented. gt API 
Group Session on Organized Reserves of Air 
Force, Army and Navy, Nov. 11 
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military minded. The reservist must 
be taught and reminded of the im- 
portance of military organization, 
the lessons of logistics, Army chan- 
nels and customs, the rules and regu- 
lations for no one has found a work- 
able short cut yet. You simply can’t 
be a good soldier without basic train- 
ing... 

Secondly, the program must give 
the reservist a well-rounded military 
oil education. Industrial experience, 
prior education and company train- 
ing programs will be expected to pro- 
vide the oil background. The Army 
program will provide the military 
applications. .. 


Program Has 3 Parts 


The program has three fundamen- 
tal parts. 

First, the reservist will be a mem- 
ber of either an affiliated unit or a 
composite group. 

Secondly, as a member of this unit 
or group he will attend the meetings 
and training sessions and participate 
in the active duty periods required 
of his organization. He will be able 
to attend specialized classes in serv- 
ice schools right up to and includ- 
ing command and_ general staff 
school. It is also possible for him to 
volunteer or be called with personal 
consent for active duty with a reg- 
ular Army component for periods up 
to 90 days. 

Thirdly. . . the reservist will be ex- 


pected to complete service school ex- 


tension (correspondence) courses. 
The various arms and services have 
prepared these courses in series num- 
bered 10 through 60 according to the 
military rank of the student. Each 
series consists of varied sub-courses 
totaling some 300 hours of instruc- 
tion. The 10 series is for enlisted 
men, 20 for second lieutenants and 
so on. Successful completion of these 
courses is necessary towards promo- 
‘tion. a i 

~ No Gourse can be successful that 
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does not cover the operations of all 
the services—Navy, Air Force, and 
ground forces alike. Pipelines, tank- 
ers, terminals, trucks and engineer- 
ing equipment, containers, labora- 
tories, product specifications, logis- 
tics, procurement, policy, and the 
part they play in the Armed Forces 
must each be stressed so that the pe- 
troleum reservist is thoroughly 
trained. I have prepared a scope 
sheet (see p. 34) indicating some of 
the subjects which should be covered 
.. . By no means is the list complete, 
but it will give you an idea of what 
is being considered for inclusion. . . 


One further obligation—the reserv- 
ist officer will have to undergo an 
annual physical examination. . . 


Policy of Promotion Being Set Up 


A definite policy of promotion is 
being established which will enable 
an officer to qualify for the higher 
rank. The enlisted man can be pro- 
moted within the organization just 
as if it were an active unit. Selected 
enlisted men will be sent to officer 
candidate schools to qualify for com- 
missions. The Army is supporting 
bills now before Congress providing 
for inactive duty training pay for the 
ORC similar to that paid the Nation- 
al Guard. 


In closing it is only fair that I tell 
you of the two weaknesses of this 
program, weaknesses that industry 
can correct. The first is a shortage, 
in fact almost a complete lack of 
satisfactory military publications on 
the subject of petroleum for use as 
text material. The few that are 
available were thrown together very 
hastily during the war and are most- 
ly obsolete. In time this situation 
will be corrected but right now it is 
hampered by the shortage of trained 
personnel and a lack of funds. We 
need industrial bulletins on such sub- 
jects as refueling, bulk storage, 
product handling, safety regulations. 
I hope the API and the companies 
will make their libraries available to 
overcome this deficiency. 


And that brings me to the second 
weakness, the shortage of personnel 
to write the course. The few petro- 
leum trained personnel still in the 
Army. are sorely needed in their pres- 
ent assignments so that it will be left 
to reservists to write the courses. 
And this means men now back in in- 
dustry. It is realized the specialists 
required are needed badly by their 
companies, too, but unless the oil 
companies co-operate to the extent 
of encouraging these reservists to re- 
turn to uniform for periods of 60 to 
90 days it is difficult to see how the 
course will be accomplished. The 
strain on the companies will not be 
heavy but the lift to the program 
will be great. The results will well 
justify the contributions. 
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1. Petroleum Organization of the 
Military Services. Scope.—To pro- 
vide a working knowledge of the 
Army (and Navy) petroleum struc- 
ture so that the relationships from 
the unit level to ANPB are under- 
stood. Organization and functions of 
ANPB, JANPPA, PAW, OQMG, ZI 
installations such as depots, instal- 
lations and POL’s area petroleum 
officers, sub-area petroleum  of- 
ficers, fleet service squadrons, Navy 
fuel officers, Class III officers, units 
such as laboratories and gasoline 
supply companies, engineer units con- 
cerned with POL, Air Force service 
squadrons are all surveyed from the 
standpoint of the over-all picture. 


2. History of POL in the ETO. 
Scope.—To cover POL operations in 
Europe. 


8. History of POL in the Mediter- 
ranean Theater. Scope.—To cover 
POL operations in North Africa and 
Italy. 


4 History of POL in the South- 
west Pacific. Scope.-—History of 
POL from Australia to Japan. 


5. History of POL in the China- 
Burma-India Theater. Scope.—POL 
and pipelines, flying over the Hump, 
dealing with an allied nation. 


6. History of POL in the Pacific 
Islands. Scope.—POL from Wake to 
Okinawa. Includes fleet activities 
under CINCPAC. 


7%. POL in the Arctic. Scope. 
Iceland, Greenland, Alaska. 


8. Procurement Petroleum Prod- 
ucts, Zone of Interior and Overseas. 
Scope.——Planning, funds, determina- 
tion of requirements, method of pro- 
curement, forms, slates, levels of sup- 
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At military session of API are (left to right): Scott E. Drum- 
mond, Jersey Standard; J. M. Cooper, Gulf Oil Corp.; and 
Gordon H. Fisher, Gulf Oil Corp. 





Suggested Sub-Courses for QM Oil Specialists 


ply, Navy portion, Air Force require- 
ments, resupply, specialty products, 
supply bulletins, supplies schedules, 
miscellaneous items, excess products. 


9. Computation of Petroleum 
Requirements. Scope.—To determine 
petroleum requirements for invasions, 
follow-up operations, operational cam- 
paigns, “per man per day” or flying 
hour factors, occupation require- 
ments, fleet activities, air operations, 
vehicle factors, stationary equip- 
ment factors, stock levels, strategic 
intelligence (facilities, products, lo- 
cations, utilizations, enemy mate- 
rial and equipment). 


10. Specifications of Military Pe- 
troleum Products and Applications. 
Scope.—Grades and uses, nomencla- 
ture, method of adoption, types of 
containers, product characteristics, 
lubrication and technical orders, im- 
portant tests. 


ll. Petroleum Bulk Equipment. 
Scope.—-Tank trucks and trailers (F- 
1s, 2s, 3s), 6 x 6 cargo trucks, barges, 
harbor fuelers, shallow draft tank- 
ers, pontoons, heavy cranes, mobile 
cranes, 100 gallon dispensers, cubes, 
cleaning and maintenance of equip- 
ment. 


12. Drumming and Cleaning Op- 
erations.  Scope.—Rceeipt of bulk 
petroleum products and conversion to 
packaged units, drum and can clean- 
ing, maintenance, filling, issue, re- 
pair, salvage, safety precautions, es- 
tablishment of the area, military se- 
curity, layouts, use of native labor, 
cans, drums (types, weights, uses, 
design), return of empties. 


13. Operations of a Packaged 
Dump. Scope.—Design and construc- 





Below 








tion, distances and size of bays, inter- 
nal layout of roads, drainage, dis- 
persion, receipt and issue, safety pre- 
cautions, use of engineer equipment, 
stacking, camouflage and demolition, 
safety precautions, fire fighting, rec- 
ords, disposal of contaminated prod- 
ucts. 


14. Operation of a Bulk Terminal. 
Scope. — Construction, maintenance 
and repair, operations-receiving, issu- 
ing and handling, tanks and heaters, 
pump houses, pipeline and tank car 
receiving, waterfront operations, 
gauging, harbor fueling, records and 
reports, operating and safety in- 
structions, fire fighting. 


15. Pipeline Systems. Scope.— 
Jses, description of military pipe- 
line equipment, layout and planning, 
construction, operation, pumping sys- 
tems, maintenance and repair, safety 
procedure, specifications, capacities, 
military pipeline service. 


16. Overseas Tanker Operation 
and Technique. Scope.—Design and 
operating features, characteristics, 
loading and _ discharge, pumping 
equipment, performance, dry cargo 
uses, communications, services to be 
performed in port so as to expedite 
turnaround, reports, testing, multi- 
product features, limitations. 


1%. “Dry Cargo” Ships. Scope.— 
Design and operating features, char- 
acteristics’, manifests, load capaci- 
ties, stowage and discharge, safety 
features, communications. 


18. The Operations of a Gasoline 
Supply Company. Scope.—Composi- 
tion, functions, equipment, field ex- 
pedients, operations in a general way, 
administrative problems. 


19. The Operations of a Base or 
Mobile Laboratory. Scope.—Purpose, 













Among those who took part in API session on Organized 
Reserves are (left to right): R. R. Meyer, Shell Oil Co.; Rob- 
ert F. Dopel, Braun Bros. Oil Co.; and David F. Cocks, Stand- 
ard Oil Co. of Kentucky 
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Simple in Design... 
Simple in Operation... 
Simple in Adjustment... 


Granco meters 


are truly rotary in principal...positive in 
displacement, and have no shuttles, no 
nutating plate, no pistons! Low head 


loss results in long life and constant accu- 










racy. GRANCO’s rugged construction, pos- GRANCO Line Meters 


bn0 mI for Airports, Loading Racks 
itive accuracy-adjustment and compact 


and Commercial Service 


Installation. 


size command the attention of leaders 





in the petroleum industry everywhere. 
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ROTARY POSITIVE DISPLACEMENT 
PUMPS and METERS 


Manufactured by 


GRANCO LPG Meters... 

GRANBERG CORP. Simple piping arrangement. 
9000 Saxey.eevenee SURE Light-weight...compact. Ac- 
OAKLAND 8, CALIFORNIA cepted for LGP Service by 


State of California Indus- 











Division Sales Offices: 
NEW YORK CITY, CHICAGO, DALLAS, LOS ANGELES 


(CRANCO DISTRIBUTORS AND SERVICE IN EVERY IMPORTANT TRADING AREA 
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trial Accident Commission. 





with tas SERVICE SPECIAL! 


re NOW, with months of rugged winter driving ahead, is a good time to give 
attention to our ‘Get Set for Winter’ Service Special—14 carefully selected pre- 
ventive maintenance operations. Today is not too soon to protect your equipment 


against schedule failures, unnecessary delays and increased winter hazards. 


1 Check Brake Lining to insure proper friction for fast, positive stops in 
all kinds of weather—clean and equalize. 





NW 


2 Check Brake Drums for scoring and cracking. 


3 Check Relay Valves. Clean and oil. Sticking or leaking valves will 
cause brake failure. Install prescribed anti-freeze for cold-weather protection. 


4 install Alcohol Evaporator to prevent air-brake freezing in severe 
winter temperatures. 





5 Install Synchronizer Valve on vacuum-equipped tractors. 


6 Install Vacuum or Air Hand-valve for independent control of Trailer 
brakes. 


HAY 


h SERVICE BRANCHES... - Sp 


Each a Factory in itself 
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7 Service and Refill Sanders to be sure they function properly. 


$ Check Wheel Bearing Lubricant. Replace wornout grease with new to 
- insure satisfactory on-the-road operation. 

>) 

*% 

1 


Wess.” Tt 


9 Check Springs and tighten U-bolts. 


10 Check Axle Alignment. When axles are in line, perfect tracking is 


) 
< assured and excessive tire wear eliminated. 
al, 11 Check Underconstruction. Worn hangers, pins, shackles and bushings 


cause excessive tire wear and often road failure. 


12 Check Upper and Lower 5th Wheels for excessive wear to effect 
smooth, uninterrupted service of your vehicle. Lubricate 5th Wheel. 


13 Lights. Make sure all lights are operating. 


jive 

pre- 14 Lubricate all high-pressure grease fittings with factory-prescribed lubri- 
: cant to insure efficient operation. 
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ns EACH FRUEHT UF MENT HEA RTERS 
TRAILER & TRUCK © 


* 


Make winter driving easier and safer with World’s Largest Builders of Truck-Trailers 
Fruehauf accessories. Each Factory Branch 

is well stocked with * Sanders * Safety Tanks 

Couplers °* Air Brakes * Vacuum Brakes FRUEHAUF TRAILER COMPANY 


Fog Lamps ° Safety Equipment * Air and 
Vacuum Horns * Jacks * Approved Lighting 
Equipment, etc. 


Bs FRUEHAUF 72acZee- 


“ENGINEERED TRANSPORTATION"’ 


DETROIT 32, MICHIGAN 
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composition, functions, 
equipment, inspection. 

20. Operations of an 
Petroleum Distribution 


operations, 


Engineer 
Company. 


Scope.—-Composition, functions, op- 
erations, equipment, construction, 
maintenance. 


21. POL in the Air Forces. Scope 

Relationship of Air Force POL 
supply in the Army. Operations of a 
service unit, squadron or group, the 
air inspector, refueling procedure, 
decanting, developments in underwing 
refueling hydrant systems, pit sys- 
tems, aqua systems. 

22. Aviation Fuels and Lubricants. 
Scope.—-Aviation fuels and lubricants 
and their effect on engine perform- 
ance. Effects of engine design and 


engine operating conditions on fuel 
behavior, jet fuels. 

23. Military POL Research and 
Developments. Scope. Constantly 
changing course covering latest de- 
velopments and advancements such 
as solid petroleum. 

24. Ship Fueling. Scope.—Func- 
tions and operations of fleet oilers, 
harbor fuelers, refueling at sea, serv- 
ice of the fleet, aircraft carriers. 

25. National Petroleum Policy. 
Scope.—Resources and reserves, re- 
fining capacities, world oil picture, 
Anglo-American Oil Agreement, 
Arabian oil, synthetics, shale, coal, 
exports, imports, bonded _ stocks, 
State Department program, Army 
and Navy interests. 


Composite Petroleum Reserve Group 
Setup Outlined to API by Chittick 


By M. B. CHITTICK* 
Pure Oil Co. 
Commander of 587th 
Composite Group 


The late war was brought home to 
all of us—the man in the street, indus- 
try, and the professional military man 

the incontrovertible fact that mod- 
ern warfare is no longer an art but 
has become a science. The belligerent 
with the greatest technical poten- 
tialities can dominate. If this thesis 
is accepted it necessarily follows that 
all policies and plans pertaining to 
the national defense should be predi- 
cated, in so far as manpower is con- 
cerned, upon the development and 
training of specialists. Published 
plans of the armed forces indicate a 
complete acceptance of this fact, and 
especially as it pertains to the organi- 
zation, equipping and training of the 
reserve components of the armed 


* Partial text of paper presented at Nov. 11 
military session of API meeting 
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Shown at API's Organized Reserves session are (left to 
right): W. Millhises, Waverly Oil Works: Norman C. Keith, 
Petroleum Export Co.: and Robert Eakens, acting chief of 
Petroleum Division, U. S. Department of State 


services. 

Further, and recognizing the addi- 
tional fact that modern warfare is an 
all out effort requiring the efforts of 
all segments of a state, the Depart- 
ment of National Defense has sought 
to implement these policies and plans 
through calling on industry to make 
available its experience and vast res- 
ervoir of highly specialized and tech- 
nical knowledge by sponsoring the 
organization and training of Reserve 
units. 

We now have several millions of 
our fellow citizens who have returned 
to civilian life with a background 
of excellent training and experience 
in war. Among them are thousands 
upon thousands of splendid young re- 
serve or temporary officers whose 
continued interest and activity in na- 
tional security must be maintained, 
or we will suffer a serious loss in our 
over-all problems of national defense. 
To retain these people, the govern- 
ment has authorized a certain num- 
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ber of military organizations known 
as table of organization units, or T/O 
Units, with full complements of of- 
ficer and enlisted personnel. The 
authorized strength of these T/O 
Units, however, is not sufficient to 
absorb all the reserve personnel avail- 
able, and this unassigned group has 
posed a major problem in the admin- 
istration of reserve affairs. 

This problem has been happily 
solved through authorization for the 
establishment of Composite Reserve 
Groups, groups which, having no 
fixed table of organization as to 
strength, have considerable flexibili- 
ty and can be molded to fit the local 
situation. 

The administration and training of 
these groups, like the T/O Units, are 
undertaken by states under the juris- 
diction of the commanding general 
of the Army area in which any par- 
ticular state falls. Under the Army 
Commander there is set up a staff 
organization with a senior instruc- 
tor, and staff, for each state, who 
is responsible for the administration 
and training of reserve groups in his 
state. 

The ultimate objective is the es- 
tablishment of sufficient Composite 
Reserve Groups in each state to ab- 
sorb all available reserve personnel 
and insure that their training is 
projected. 

With this brief explanation, the 
question is raised—Is it practicabl 
and feasible for the petroleum in- 
dustry, through industry organiza- 
tions such as the American Petro- 
leum Institute, or individual com- 
panies, to sponsor the organization 
of teserve Petroleum Composit 
Groups, and to insure that such 
groups receive specialized training 
in all phases of the petroleum field as 
may be required by our Armed Serv- 
ices in event of an emergency and 
threat to our national security? 

From the operating level, the level 
of the Composite Reserve Group, th: 
plan is practical. 


Attending the Nov. 11 API session on Organized Reserves 
are (left to right): A. L. Lyman, J. Q. Cope and Thomas H. 
Brighton, all with California Research Corp., Richmond, Calif. 
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industry Must Spread Supply to Meet 


Over-All Needs as Nearly as Possible 


By JOHN W. BOATWRIGHT* 
Manager, Sales Research 
Standard Oil (Indiana) 

Let us consider the position cf 

e industry if it meets the total an- 
ticipated requirements of kerosine 
and distillates for the forthcoming 

ven-month period, irrespective of 
the influence on other products. This 
position is frequently suggested to 
the oil industry as an essential part 
of meeting this winter’s fuel require- 
ments. 

Suggestions have been made that 
these results be achieved by govern- 
mental direction if need be. Based 
on a continuation of crude runs at the 
average for the past five months, it 
would require an average seven- 
month yield of 26.7% to meet total 
requirements. Even this yield as- 
sumes an adequacy of transportation 
facilities to permit complete flexibil- 
ity of moving supplies from any 
source to any part of the market at 
any time and imports continuing at 
normal level. 

Combined yields of kerosine and 
listillates reached the level of 26.5% 
during the first three months of 1946. 
This resulted from the acute supply 
situation developed under the OPA 
until modified prices were introduced 
to attract added supplies to the mar- 
ket. It would seem reasonably well 
established therefore that the oil in- 
lustry could physically reach a yield 
of 26.7% and produce the quantities 

kerosine and distillates needed to 
pply total requirements. 

But, what would be the result ? 

Would Hit ‘Gas’ Yield 

The increased yield of middle distil- 

te would eome out of gasoline. This 
would mean that gasoline yields 
would be reduced to 38.4% against 
crude runs. This isn’t enough gaso- 
line. Inventories of gasoline as of 
June 1 would be only 54.6 million bbls. 
as compared with desired minimum 
level of 88 million bbls. 

By meeting one product problem, 
the industry would have created one 
of more serious moment for subse- 
quent months. The severity of that 
problem would be magnified many- 
fold if, as a result of its action, it 
re unable to provide the fuel neces- 
Sary to power a mechanized agricul- 
tural society during a period when 
d is of such paramount importance 
the world as it is today. 

‘an it be maintained that petrole- 
is more essential for warmth than 
is for the production of food? 

in addition to agricultural require- 


Partial text of paper presented at Nov. 11 
Marketing Group Session 
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Mr. Boatwright 


ments, there are many other essen- 
tial needs of gasoline for transporta- 
tion and other’ industrial uses. 
Further, the industry would be in a 
very undesirable position of having 
elected to serve one type of user and 
fulfill the petroleum requirements of 
one class at the expnse of another. 
It would have placed itself in the 
position of having informed society 
what, in its judgment, was the most 
significant use of a scarce commodity. 


“I would be loath to see the industry 


placed in that position. Certainly, I 
would be extremely reluctant to ac- 
cept any part of such responsibility 
personally. 

Let us pass from this assumption 
to the second. 

Suppose that the industry adopted 
an equally arbitrary position and 
elected to meet total requirements 
of gasoline. Under this condition, a 
yield of 42.1% would be _ required. 
Production would equal that neces- 
sary to meet all current requirements 
and build stocks to a level of 88 mil- 
lion bbls. as of June 1, 1948. But in 
so doing, it would reduce produc- 
tion of kerosine and middle distillates. 
We would then find that the burning 
oil market would be short of antici- 
pated requirements by 33.7 million 
bbls., or 158,000 b/d. This deficiency 
would represent 12.4% of anticipated 
requirements. 


Some Sections Would Take Brunt 

Some sections of the territory east 
of the Rocky Mountains, we all know, 
would take the brunt of this shortage 
because of transportation limitation. 
In such areas, the consumers might 
have to face an excess of demand 
over supply of several times 12.4%. 

This brief summary of two utterly 
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absurd assumptions has been given 
to establish the premise on which 
the industry must operate in the next 
seven months. It must equalize its 
supplies between gasoline, kerosine 
and distillates so that each of these 
products will be brought to the mar- 
ket in approximately the same ratio 
to their respective demands. 

Obviously each operating unit of 
the industry cannot and should not 
take my estimate of demand. Ac- 
cording to my calculations, if we 
were to recognize the composite yield 
of these three products as 65.2%, 
which was achieved in the winter 
months of 1946-47, and adopt yields 
of 39.8% on gasoline, 7.4% on kero- 
sine, and 18.0% on distillates, the 
deficiency forecast for a normal win- 
ter would be uniformly spread among 
the products. 


Results Can Be Approximated 

Many of you with individual and 
unique type refinery operations are 
experiencing yields which do not ap- 
proach these levels. Desired results 
can be closely approximated, however, 
if the units of the industry will adopt 
yields of kerosine and _ distillates 
slightly above those adhered to dur- 
ing the winter months of 1946-47, 
prior to the time when limitations on 
supplies were commonplace. I say 
slightly above the kerosine-distillate 
yield as the market for these prod- 
ucts has grown more rapidly than 
has the gasoline market. 

Therefore, if, against your higher 
crude runs as assumed, each refiner 
will increase his yield of kerosine .1 
of one percentage point and his yield 
of distillates by 1.3 percentage points 
over last winter, the composite aver- 
age of the total industry will come 
out approximately at the levels indi- 
cated. Supplies of gasoline, kerosine 
and distillates will fail to meet the 
estimates of demand previously given 
by approximately 5% 

Such a program enables the indus- 
try to meet the consumer owners of 
all types of petroleum equipment and 
inform them honestly that it is play- 
ing favorites to none, but treating all 
on an equitable basis. It is so ad- 
justing its operations as to spread 
its supplies as nearly as possible in 
keeping with demand. 

These are the priciples adhered to 
during the period of surpluses when 
the industry competed vigorously for 
the privileges of serving the con- 
sumers. These are the principles up- 
on which this industry has been 
built and continued adherence thereto 
is essential to further growth and 
development. 

(Ed. Note—Mr. Boatwright’s dis- 
cussion was predicated on the assump- 
tion of operations at around 4,238,000 
b/d east of the Rockies for the period 
of Nov. 1 to May 31. Other points in 
Mr. Boatwright’s paper were dis- 
cussec in Nov. 12 NPN, p. 12.) 
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Industry Can Lick Supply Hardships 


By W. L. HOLMGREN 
President 
W. H. Barber Co. 


Roughly, it is clear that oil 
production will be about 5% short 
of equaling this winter’s total de- 
mand which does not take into ac- 
count the irregularities in less than 
perfect distribution. And so we have 
a problem that involves most every 
company in the petroleum business 
today. 

Some 30 years ago, our enterpris- 
ing industry, with the excellent co- 
operation and research of oil burner 
manufacturers hit upon the use of 
distillate and residual fuels, then in 
plentiful supply, as a by-product of 
gasoline, to provide heat for Amer- 
ica’s homes and _ industries. We 
asked America to “heat with oil’ and 
many of our trucks, even today, fea- 
ture that thought. By stressing con- 
venience, economy and automatic 
heat, we developed a tremendous and 
profitable industry ... 


Severe Setback 


Then came Pearl Harbor and petro- 
leum went to war. It did a magnifi- 
cent job and the industry displayed 
a spirit of self-sacrifice and co-op- 
eration unapproached by any other 
segment of American business. How- 
ever, aS a consequence of this war 
service, oil was rationed on the home- 
front by government compulsion, or 
necessity or otherwise, depending 
upon the point of view, and the oil 
industry and the oil burning public 
were plagued with the countless ex- 
asperations of tickets, bookkeeping 
and the unpredictable antics of an 
army of bureaucrats. They accepted 
but did not like rationing . . . Our oil 
burning business suffered a _ severe 
setback , 

The longed-for end of the hostili- 
ties is now two years behind us and 
now, as the backwash or aftermath 
of the war, we are faced with another 
battle over the next several months 
to see our burning oil customers com- 
fortably through this winter : 
When the oil industry has had the 
time and the material to progress its 
refining, transportation and distri- 
bution systems, it will need all of 
the burning oil business that it can 
get ...A large percentage of our oil 
burning customers will be easy prey 
to the attractions of other fuels, if 
they suffer a bad experience this 
winter. 


Moreover, no single happening 


* Partial text of paper presented at market 
ing session of API Nov. 11 
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With Conservation and Co-Operation 








Mr. Holmgren 


could do more to tear down the con- 
suming public regard for the oil in- 
dustry than an epidemic of local fuel 
oil shortages, scattered or otherwise. 
Those who literally itch for the op- 
portunity, would proclaim loudly that 
this free enterprise system of dis- 
tribution had broken down. 


Need Not Happen 


This need not happen if the mar- 
keting branch of this industry will 
quickly become fully alive to its re- 
sponsibilities and opportunities, and 
set to work without further delay... 

With but a few very encouraging 
and inspiring exceptions, most of the 
marketing divisions of the large com- 
panies have been guilty of many mis- 
takes and negligence in their ap- 
proach to the fuel oil problem, in 
the last several months... 

To make matters worse, little or 
none of the right kind of informa- 
tion was piped down through the dis- 
tributing system, with the result that 
confusion, apprehension and lack of 
confidence at the distributing end is 
quite the rule. 

It is high time that we set a new 
higher standard of business relations 
within the industry. 

In short, those who have not equit- 
ably budgeted the burning oil in their 
control fairly and evenly on a share 
and share alike basis to all classes 
of resellers to whom they are indebt- 
ed because of past performance, 
should do so. They will be surprised 
at how good it feels to bleed a little. 
And as they do so, they should tell 
the reseller what they have done 
and why, and all about every con- 
tributing factor. This no time for 
secrets. : 

At the Minneapolis meeting last 








July, it was ventured that if we cou 
succeed in the conservation of 10° 
of the available burning oil, no « 
burning customer need suffer fro 
lack of heat. The proposition wa 
generally accepted as sound 


Factors Which Have Helped 


Fortunately in the _ intervenir 
months, a few happenings have o 
curred in our favor. 

1—-Early fall weather has been 
exceptionally mild over a wide 
area. Some fuel has therefore 
been conserved. During this 
breathing spell, consumers have 
responded well to the urging to 
fill their tanks. 

2—Increases in prices have 
served to increase production 
and, at the same time, to en- 
courage thrift in oil burning. 

3—There is some promise that 
inland waterways will be kept 
open far beyond the usual clos- 
ing dates. 

And, finally, the new booklet, “How 
to Save Money on Oil Heating,” which 
is the result of the conservation sug- 
gestion made at Minneapolis, is just 
coming off the press. The stage is set 
for the big push for that vital 10% 
saving. 

It is an excellent nucleus for a 
tremendous campaign for the volun- 
tary reduction of burning oil con- 
sumption .. . With every unit in our 
distributing system fully informed 
and alert to this program we cannot 
fail to achieve our goal or at least 
closely approach the _ conservation 
of 10% of our supply. 

With the close co-operation that 
a complete disclosure of all of the in- 
dustries’ situation will accomplish, 
pooling of local resources and joint 
and effective appeals are a foregone 
conclusion. 

This is an industry problem. We 
need no outside help. We will not 
fail. 


Gasoline Consumption 


(Figures from state tax bureaus are for tax 
able gasoline consumed by motor vehicles) 


DISTRICT OF COLUMBIA—5.8% increase 
12,874,281 gals. in August, 1947, compared 
with 12,164,256 gals. in August, 1946 


MINNESOTA—0.14% decrease — 70,864,512 
gals. in August, 1947, compared with 70,9 
665 gals. in August, 1946 


NORTH DAKOTA— 10.2% decrease—28,6! 
606 gals. in August, 1947, compared ¥ 
31,967,735 gals. in August, 1946 


DELAWARE 11.89% increase 6,231,4 
gals in September, 1947, compared ¥ 
5,569,514 gals. in September, 1946 


CONNECTICUT—12.3% increase—35,710 
gals. in September, 1947, compared with 
798,386 gals. in September, 1946. 

NEW YORK— 14.64% increase—179,305 
gals. in September, 1947, compared with 1 
420,288 gals. in September, 1946 
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don’t know until you measure it 





No matter how much of an eagle eye you have, it would be 
strictly a matter of luck if you guessed the length of the above 
piece of string. And to know how accurate was your guess you 
would still have to measure the string. 

And in measuring your gallonage, too, there’s one way to be 
sure—meter it . . . with a Neptune Red Seal Meter. And your ” nn 
auditing department and the tax collector will accept the “a eee O19 
figures, while they wouldn’t accept a “‘guesstimate.”’ ’ benny 

Neptune Red Seal Meters are precision engineered, each re 
being composed of several, easily accessible units. Such sim- 
plicity means any necessary servicing can be done with ease 
and speed. And speaking of servicing did you know about. . . 


NEPTUNE 


socnaeneceeml 


MM 


NEPTUNE’S EXCLUSIVE MONEY-SAVING UNIT REPLACEMENT PLAN 


Like any mechanical device, Neptune Meters need occasional attention. 
So to make your investment completely satisfactory, we have a plan that 
permits you to exchange work-worn units for factory rebuilt replacements, 
it low cost. Adequate stocks of these parts are kept on hand at our strate 
gically located branches and petroleum equipment jobbers’ warehouses. THERE'S A NEPTUNE METER to fit every one of your 
No more expensive rebuilding or repairing in the field. Your equipment is bulk plant and tank truck requirements. Special 
kept in constant service. You save money, time, temper. type of construction saves valuable pay-load space 
and weight. Optional are: Auto-Stop, which permits 





automatic delivery of preset gallonage and Print-O- 
Meter that provides fool-proof printed ticket show- 


FOR ACCURATE MEASURING OF YOUR GALLONAGE. " ing exact quantity delivered 


NEPTUNERED SEAL METERS 


P B h, Ont., 
fiicesin: Atlanta « TD., Long Branch, 
York 20, N. ¥. Branch eee eee. NEPTUNE METERS, t 
NY, 50 West 50th Street, cee ecttant, Gre, 0 San ranma 
ETER COMPANY, hia « Peron, 


NEPTUNE - s* Lovis 


City Mo. « +? An ele ville « Philadelp 
Los 9’ 
’ . 
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Service Aims to Please Fussy Customers 


Independent Jobber Provides All Facilities 
For Aviators and Motorists in New Outlet 


Above shows service station section of 
Houchard Oil Co.,. Plain City. Ohio 
with hangar and airplane service de- 
partment in rear. At right is ground 
plan of the entire operation of the 
combination service station, Ford agen- 
cy. restaurant and flying’ service 
owned and operated by Houchard & 
Chapman 





Profit Points 
This story tells: 


1. How Independent jobber 
realizes profits from servicing 
private aircraft. 

2. How automobile agency- 
service station are co-ordinated 
to increase profits of each. 

3. How a restaurant helps at- 
tract business to the rest of the 
operation. 

4. How good service 
cleanliness are the 
of boosting sales. 


and 
watchword 











The American public can take to 
the air all it wants or just keep roll- 
ing along the highways—either way, 
a couple of forward-looking Plain 
City, O., Independent oil jobbers 
mean to have more than just an ordi- 
nary share of the business. 

Their formula: All service for any- 
thing that rolls or flies. 

These jobbers of Pure Oil products 
are ex-Marine Captain John Houch- 
ard and Robert Chapman, operating 
under the firm name of Houchard 
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By HERBERT TAYLOR 
NPN Staff Writer 


Oil Co. How they have gone about 
developing a 52-acre tract into a 
combination flying and motoring 
S-E-R-V-I-C-E center offers an out- 
standing example that might well be 
followed by others. 

Recently opened for business in 
the outskirts of Plain City, which is 
on Route 42 about 15 miles northwest 
of Columbus, Houchard and Chap- 
man, formerly friendly competitors, 
now offer the flying or motoring pub- 
lic most any service desired. This 


— 


includes weather reports, car 
plane service, or home-style cook: 
food in a modern restaurant—2 
hours daily. 

Already they have a combinati 
service station, Ford agency and ser 
ice garage, airport and flying ser 
ice school and plans are in tl 
making for further development. 

These future plans include, amo! 
other things, a new bulk plant 
one side of the port, with faciliti 
for both rail and transport deliveri« 
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A picture of one of our greases as seen through 
"an Electron Microscope at 8,000 magnification. 


vember 19, 1947 


Modern research methods enable us 
to guarantee efficiency and durability of 
our lubricants under extreme operating 
conditions. 


INTERNATIONAL LUBRICANT CORPORATION 


NEW ORLEANS, LA. 


MANUFACTURERS AND EXPORTERS OF QUALITY LUBRICANTS 


AVIATION © INDUSTRIAL © AUTOMOTIVE © MARINE 











... fo give you MORE AIR PER DOLLAR 


“Built better by Kellogg-American” is rooted deeply in con- 
tinuous research and engineering which has one constant 
objective ... to give you a better air compressor . . . more air 
per dollar. Development, that during 37 years has pioneered 


many improvements in air compressor performance, is now 


Kellogg American! ens carried on in Kellogg Division’s above new, modern research 
ia — ? and engineering laboratories. These are augmented by the vast 
metallurgical, chemical and physical testing laboratory facili- 
ties of the American Brake Shoe Company at Mahwah, N. J. 
Look to Kellogg-American for proved efficiency developed 
through sound research and engineering. American Brake Shoe 
Co., Kellogg Division, Rochester 9, N. Y. 


KELLOGG DIVISION 
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Auto-Airplane Service 





1 addition to three 8,000-gal. gaso- 
ne tanks which will be moved from 
resent location of the 14-year old 
‘lain City bulk plant, the new plant 
ill provide 50,000-gal. storage for 
isoline, plus a 28,000-gal. fuel oil 
ink. It will feature every piece of 
me-saving and modern bulk plant 
juipment available. 
The service station division of the 
ain plant on the highway is 
juipped with four 1,000-gal. tanks. 
Included in this is a station office, 
cessory display room, a completely 
equipped lubritorium, restrooms and 
private office. This is all separate 
from the adjoining automotive dis- : : ; i 
play room, parts and service sec- ‘ : — ) 7 
tions of the car agency, which also Airport filling station. Though not fully completed at time of photograph, a repu- 
includes lifts, lubrication equipment tation for outstanding service was already bringing in private planes. Plane own- 


and other modern servicing equip- ers seek ports where they receive real service, say the owners 
ment found in a garage. 


The Servi-Plane station on the 
field includes a 1,500-gal. tank, a 


















































on.0t thous vest sad om ate cote boo for sale. Included are books on fly- Approximately 65 pupils now are 
: . ing, log books, flight caps and plane receiving instruction. 
filling plane tires. 80-oct. gasoline : | necessities Pieamt ss CCT yen 
is dispensed at the plane service SCCOSSOFICS — eee re The flying courses include privat 
station. A flight office near the sta- stock, which eee oe pai. nd pilot of 52 hours and ground instruc- 
tion is equipped with leather seats, —— 2 a & eee tion of 30 hours. W. Lloyd Kerris 
current magazines of all kinds, post- 5-900. and Jack Griffith, CAA examiners, 
P ings on weather conditions received The hangar, in which private are in charge of the flight school. 
by radio, telephones, directories of | planes may be stored or minor re- But Captain Houchard, whose avi- 
: nearby cities, timetables, “tourist pairs made, now is equipped with ation experience outdates his 14-year 
literature,” roadmaps and airport di- only smaller tools, valve grinding oil jobbing experzence, is active in 
rectories. equipment and the like. Additional the instruction and examination of 
Also in the flight office, various equipment will be added. The hangar pupils. 
items of interest to flyers are offered is also used by the flying school. The car agency and service garage 








‘rial view of Houchard Oil Co’s. plant in Plain City, O., where both motorists and plane owners receive anything needed 
the way of service, including home-cooked meals at reasonable prices. When entirely completed the 52-acre site will 
include a modern bulk plant 
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Auto-Airplane Service 





is under the direction of Mr. Chap- 
man, who before the partnership was 
formed operated this kind of busi- 
ness in Plain City as a friendly com- 
petitor to Captain Houchard. 

Before the war, these Plain City 
business men and former school 
mates had just about completed 
plans for a partnership. They figured 
that with Captain Houchard’s knowl- 
edge of the oil and commercial fly- 
ing business and Mr. Chapman’s ex- 
perience in the car and service busi- 


ness they would have an unbeatable 
combination. 


But in the spring of ’43 Mr. Houch- 
ard became Marine Lieutenant Houch- 
ard—later captain—and remained in 
service until the spring of '46, acquir- 
ing several honors about which he 
“wants nothing printed.” Mr. Chap- 
man was unable to get in the serv- 
ice, so he had to be satisfied with 
local war work of various kinds. But 
he did, however, devote as much time 
as possible to planning the new serv- 
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It's not just Coreco’s Pride 
in the fine reputation its 
name and products have 
maintained for 62 years that 
counts. It’s what the 
acquired experience of all 
these years have taught 
Coreco that’s valuable to 


Dealers and Distributors. 


That’s why an exclusive 
franchise for CORECO 
PENN -- the 100% Pennsy!- 
vania Oil -- it’s favorable 


|profit set-up, and its practi- 





d for you. 
3 us 's immediately. - 


_merchadising plans 
in higher profits and 


"constant growth. 


let us explain just what 


CORECO can and will do 
Get in ouch with 


CONTINENTAL REFINING COMPANY 


OIL CITY, PA. 


ice center, and upon Captain Houch- 
ard’s discharge the long planned 
partnership and new combined lo- 
cation got under way. 


Though still smelling of fresh paint 
and with landscaping and other refine- 
ments yet to be finished, the project 
has exceeded expectations. The 
month before the recent formal open- 
ing, over 2,000 gals. of aviation gaso- 
line were sold, exclusive of several 
times that amount used for the firm's 
seven Aronica, Stinson and Cessna 
planes—a mere drop in the bucket 
of the expected gallonage, parts and 
service income. 

Already the port is serving pri- 
vate planes from Columbus, Cincin- 
nati, Cleveland and other points. And 
the owners are going out of their 
way and by-passing larger and 
closer ports because of Houchard 
and Chapman’s service. Car owners 
from distant points are likewise mak- 
ing it a practice to stop at this serv- 
ice center. 


When a private plane lands, at 
least one man and generally three, 
immediately clean all the plane's 


fiberglass with special aircraft win- 
dow cleaner. Soft paper is used 
rather than rags to prevent possible 
scratching of the window surfaces. 

Every plane is completely checked. 
The owner is given a written report 
on items requiring attention. Owners 
are informed also as to what was 
done, such as bringing air in tires 
up to proper pressure, oil condition, 
amount of gasoline in tank—even the 
fact that floors and seats have been 
“whiskbroomed.” 

Some of this inspection work is 
done by a crew of some of the 65 
student flyers. 3ut the final check 
on each plane is given by one of the 
instructors or Captain Houchard per- 
sonally. 

Private plane owners, says Captain 
Houchard, are ‘‘cranks’’ for service. 
Many private fields do not give th 
service the private plane 
wants and expects. 


Running an airport station is no 


different than operating a regular sta- 
tion, Captain Houchard contends 
Both require high calibre personnel 
with a fairly good knowledge of in- 
ternal combustion engines. 

The future of airport service sta 
tions will follow the pattern of early 
day filling stations, says the formé 
Marine captain who will tolerate n 
sloppy service by his help. “Thos: 
giving service will grow and prospe! 
the others will go up the creek,” h 
asserts. And, incidentally, Captai 
Houchard’s help must pass inspectio! 
as rigid as that given the landin: 
planes. They must be uniforme 
clean, courteous and efficient. ‘Fo 
this I’m willing to pay top salarit 
and for failure I'm prepared to kic! 
their pants off the lot,’ he states 
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Auto-Airplane Service 





The same technique on _ service 
mployed at the plane service sta- 
ion is used at the automobile serv- 


e station. Attendants are “all over” 
he car the minute it drives in. Win- 
lows are cleaned, tires inspected, oil 
ind battery checked before some op- 
rators would be ambling out of a 
tation. 

In fact the station help rarely 
ave an opportunity to “amble” out. 
Business or no, except in extreme 
old weather, they are expected to be 
utside where approaching motorists 
them. It has been found 
hat cars drive by when an operator 
s not visible. 


an see 


While the car is being serviced 
ind checked, a courteous operator 
uggests that if the driver has time 
to get a cup of coffee—or perhaps 

good home-cooked meal at a rea- 
sonable price—the car will be driven 


n the lubritorium for checking, with 
ibrication and oil changes given 
quickly if desired. The owner is told 
that any mechanical troubles 
can receive hurry-up treatment in the 


service garage. 


ilso 


The restaurant is not operated di- 
rectly by the Houchard Oil Co., but 
is leased to an experienced man on 
flat rental. The agreement is that 


the restaurant must operate on a 
narrow margin to give food values 
that bring customers back. With its 


large neon sign, the restaurant stops 
many tourists, and its operator, like 
the airport and service station men, 
always suggests a visit to the other 
departments of the service center. 
This co-operation plan has proved its 
money-making value for all con- 
cerned. 

At present the company has a little 
nore than $150,000 invested in the 
project, including planes, and already 
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the owners are toying with the idea 
of a number of future innovations. 
These include addition of private din- 
ing and conference rooms for Colum- 
bus (20 miles away) organizations 
and companies wishing to get away 
from city distractions; also, a drive- 
it-yourself service for salesmen or 


tourists. 
Houchard and Chapman are sure 
their venture will continue to be 


successful. They believe jobbers in 
the right location can make a suc- 
cess of such a proposition, even with- 
out a flying school. But if the jobber 
is not familiar with aviation, unless 
he can find an especially efficient 
manager, he had better not tackle it, 
they warn. 

Furthermore, says Captain Houch- 
ard, if you don’t think the driving 
and flying public is “plenty cranky” 
and plan accordingly, better stay out. 

Houchard Oil Co. operates two ad- 
ditional small stations. It does whole- 
sale farm business in three counties, 
and a local fuel oil business. It has 
a complete TBA line, and uses two 
1500-gal. tank trucks, plus a stake 
truck in its operation. 








Equipment used at Houchard Oil 
Co.’s combination service station and 
airport include 

Tokheim Pumps 

Graco Lube Equipment 

Hommoeot and Ford fast chargers 


Weaver lifts 
Armstrong o 
Johv-s M 


| furnace 
inville asphalt flooring 


Modern Welding (Newark, O.) tanks 
Kellogg compressor 

Westinghouse compressor 

A. C. spark plug cleaner 
30wser-Servi-Plane gasoline dispenser 
Restroom fixtures—-Kohler 


Chek-Chart 


Restaurant equipment, Albert Pick 


Ford approved equipment (in car 
agency) 
Signs, charts—-Pure Oil Co. 











auto- 
motive sales and 
service depart- 
nent creates busi- 
ness for the serv- 
ice station and 
restaurant. These 
departments in 
turn are helpful to 
the automotive 
department 
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SELECT 
vi FO -CONTINENT CRUDE 
@ HIGH FLASH AND FIRE... 
LOW CARBON 
@ SUPERIOR VISCOSITY 
CHARACTERISTICS 
@ REGULAR AND PREMIUM 
GRADES 
e@ TANK CARS, DRUMS, 
CANS 


Here are oils your salesmen can sell 
with enthusiasm. Priced right for re- 
peat sales, satisfied customers, bigger 
profits to you! Write, wire or phone 
today! For the Buy words of proven 
petroleum products 
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“BAYOU STATE 
OIL CORPORATION 


Phone 2-0739 
Shreveport 93, Louisiana 
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Sub-Zero Automotive Crankcase Oils 
Needed, Mougey and Upham Tell SAE 


Creation of 5-W Motor Oil Advanced as One Solution 
To Cold Weather Operation; Some Objections Raised 


By D. P. THORNTON 
NPN Staff Writer 


TULSA—A varied array of tech- 
nical papers dealing with vapor lock, 
effect of Diesel fuel characteristics 
on engine deposits and wear, Diesel 
engine lubricants, valve burning and 
sticking, preparation and properties 
of high viscosity-index lubricating 
oils, and sub-zero crankcase oils, 
featured the metal diet afforded a 
record-breaking attendance at So- 
ciety of Automotive Engineers’ 15th 
annual Fuels and Lubricants Meeting 
here Nov. 6-7. An estimated 600 at- 
tended the sessions. 

Two papers were of particular 
interest to lubrication engineers, es- 
pecially since they dealt with products 
which oil companies may be called 
on to supply before long. These were 
“Preparation and Properties of High 
Viscosity-Index Motor Oils” (W. L. 
Van Horne, Rohm & Haas Co.) and 
“Sub-zero Automotive Crankcase 
Oils” (E. W. Upham, Chrysler Corp., 
and H. C. Mougey, Research Labora- 
tories Division, General Motors 
Corp.). 


Sub-Zero Oils Needed 


The need for sub-zero automotive 
crankcase oils, authors Upham and 
Mougey brought out, is based on the 
fact that the engineering and ser- 
vice problem of starting the auto at 
low temperatures never has. been 
completely solved. Moreover, field 
tests have indicated that use of 10-W 
oil or diluting it with kerosine is not 
adequate to meet the service con- 
ditions at atmospheric conditions of 
minus 10°F. and below and. the exist- 
ing low-viscosity crankcase additives, 
as with kerosine, do not result in 
stable lubricants. They advanced the 
possibility of creating an SAE 5 or 
5-W oil. 

This oil, according to a report made 
by Subcommittee B of SAF’'s Fuels 
& Lubricants Technical Committee, 
should have about the same viscosity 
at minus 20° F. that 10-W has at 
zero, or suggested limits of 1800 to 
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3200 Saybolt seconds. The maximum 
viscosity at minus 20° would be 12,- 
000 and the minimum 6000. 

The authors reported results of a 
major oil company crankcase dilution 
survey in February, 1947, for oil 
drained from various cars in Duluth, 
Milwaukee and Minneapolis. This in- 
dicated that hardly any of the cal- 
culated viscosities shown for below 
minus 10° F would have permitted 
satisfactory starting. The percent of 
dilution on the average was 4.99% 
and all dilutions over 8% were city or 
mixed driving. 

Performance tests of a very limited 
nature indicate that low viscosity 
oil exhibited satisfactory performance 
in all respects except perhaps by 
increased oil consumption. 

The authors concluded by stating 
their belief is the situation calls for 
further investigation by individual 
companies or co-operative test work 
to confirm reported findings. They 
asserted the need for development of 
« stable lubricant of the necessary 
viscosity characteristics as outlined 
by SAE’s technical subcommittee, 
and pointed to the fact that question- 
naires sent out to low-temperature 
areas indicate majority of drivers de- 
sire a lubricant which would promote 
low-temperature starting and that 
kerosine as a diluent for 10-W is not 
popular. 


Small Demand Seen for SAE 5 


In the discussion following it was 
brought out that there is no argument 
about the difficulties of low-temper- 
ature starting, but that much trouble 
comes from areas where low temper- 
atures are unexpected and from 
motorists’ carelessness in preparing 
before the first cold snap. One dis- 
cussor also pointed out that an SAE 
5 oil probably would amount to less 
than 2 to 3% of sales in most areas 
and go counter to policies of many 
oil companies and dealers, both of 
which are attempting to reduce num- 
ber of grades manufactured and car- 
ried. Most agreed that further in- 





vestigation and tests are very de- 
sirable. 

Mr. Mougey, a co-author, stated 
in rebuttal that it might be possible 
to develop the same characteristics 
in the proposed 5-W oil as those nec- 
essary to fit into the existing gap 
between the two oils now used in 
torque converters of the Spicer and 
White types. Such an intermediate 
oil may be required in a torque con- 
verter said to be under development 
or to be introduced in certain of next 
years’ cars, he said, thus making the 
product a volume-seller in a dual 
field. 

That viscosity index improvers may 
be used to enhance the viscosity-tem- 
perature characteristics of low V-I 
stocks is well known, Mr. Van Horne 
stated, but for appropriate stocks, 
suitable additives of the oil-soluble 
polymethacrylate type may bc used 
to secure enough V-I improvement to 
permit double-branding in the most 
commonly used SAE viscosity grades 
of motor oil. 


Combine SAE Grades 


Combining two or more SAE 
grades, with simplification of storage 
and maintenance problems, as well 
as obtaining the other’ desirable 
properties of high V-I, would appear 
to be an important application of 
these polymeric viscosity index im- 
provers, he said. 

Many extraction techniques im- 
prove V-I and produce motor oils 
causing a minimum of engine de- 
posits. However, they often remove 
components desirable as natural in- 
hibitors and there are_ practical 
limits to the V-I economically ob- 
tainable which are recognized by 
every refiner. Thus it mav be more 
practical to use only sufficient ex- 
traction to remove undesirable com- 
ponents, using V-I improvers to ob- 
tain the desired V-I; the V-I ob- 
tained may equal or surpass that of 
extracted stocks and 140 V-I is not 
unobtainable, the speaker stated. 

Plots of viscosity at 210° F. vs 
V-I made by this authority show the 
combinations of viscosity and V-I 
which produce double-branded and in 
some cases triple-branded oils. Most 
useful, it was stated, are those hav 
ing sufficiently high V-I’s to meet 
requirements of a winter as well as 
& heavier oil. 


Vapor Lock Eliminator 


The numerous published articles and 
discussions of vapor lock from vari- 
ous standpoints have led to the 
preparation of the paper “Practical 
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Considerations in the Design of 
Motor Fuel Vehicle Systems for Free- 
( from Vapor Lock,” author Gil- 
bert Way, Ethyl Corp., stated. Elimi- 

on of vapor lock can be accom- 

hed by good fuel system design 
al adequate pump capacity, as 

ral published reports have shown, 
tl author stated, in presenting 
some of the results of tests on 
Ordnance equipment sponsored by 








Coordinating Research Council and 
the Army. 
ne of the perturbing facts, he 


stated, is that relatively few makes of 
ehicles impose low vapor pressure 
limitations. If a general improve- 
t in fuel handling ability of motor 
hicles would make it possible to 
nclude in motor fuels a greater quan- 
tity of hydrocarbons of higher vapor 
pressure, it is believed that a large 
cain in motor gasoline yield from 
1 given supply of crude could be 
fected. 

He discussed recommendations per- 
nent to the various fuel system com- 
ponents under the division of fuel 
tanks, lines and fittings, pumps, fil- 
ters, carburetors and ventilation. He 
added, however, that most automotive 
manufacturers will be reluctant to 
nerease costs or spend engineering 
time developing improved fuel sys- 
tems when they do not consider 
vapor lock as serious as other prob- 
ems 














Confirms Vapor Lock Comments 


Discussion by B. R. Carney, repre- 

senting Natural Gasoline Assn. of 
America, brought out that vapor 
lock tests conducted by the associ- 
ation and reported as the “Nowata 
Road Tests” before two national oil 
ndustry meetings amply confirmed 
the author’s comments about com- 
mon faults and limitations imposed 
y a few makers of cars. He also 
said that higher vapor-pressure fuels, 
shown to be tolerable in winter 
months, could add appreciably to total 
gasoline supplies by inclusion of 
more butane or other high volatility 
materials than are now used. 

A paper by L. A. Blanc, Caterpil- 
lar Tractor Co., “The Effect of Diesel 
Fuel Characteristics on Engine De- 
posits and Wear,” reported engine 
studies from the standpoint of the 
nter-relationship of fuel, lubricating 
il but particularly the 

















1 and engine, 
ffect of sulfur content with other 
haracteristics of interest. As far as 
fngine life is concerned, it stated, 
ie most important characteristic is 
he sulfur content, and the less, the 
dette some sulfur compounds are 
ore undesirable than others. 


Among other papers of particular 
terest to oil industry technologists 
ere ‘Some Aspects of Valve Burning 
nd Sticking’, by J. A. Newton, 
Thompson Products, Inc.; “Naval 
Expe ment Station Experience with 
vit Lubricating Oil,” by W. F. 
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Joachim, W. E. Robbins, M. S. Gor- 
don and T. G. Timberlake, U. S. 
Naval Engineering Experiment Sta- 
tion; “Progress Report on CRC Diesel 
Fuel Program,’ by W. G. Aijnsley, 
Sinclair Refining Co., W. J. Carthaus, 
Deep Rock Oil Co. and C. M. Ridge- 
way, Pure Oil Co.; “Evaluation of 
Light Aircraft Engine Lubricants,” 
by W. J. Backoff, N. D. Williams, 
K. Boldt and J. G. Hall, Pure Oil Co., 
and “Storage Stability of Gasolines 
in Automotive Fuel Systems,” by 
J. A. Bolt, Standard Oil Co. (Ind.). 
“The Petroleum Industry Public Re- 
lations Program” was described at a 
dinner meeting by W. J. Arnold, Pure 
Oil Co., and the following evening 
“The Geography of Oil’’ was_ pre- 
sented by C. O. Willson, The Oil 
& Gas Journal. 


NGAA Plans Special Forums 


TULSA Two regional one-day 
meetings, taking the place of the 
former plant operators’ meetings dur- 
ing annual conventions, have been 
announced by Natural Gasoline Assn. 
of America. They are intended to 
provide a forum for discussion of 
field and plant problems, as distin- 
guished from annual convention pro- 
grams which stress presentations on 
the technical and executive level. 

The first meeting has been sched- 
uled for Dec. 12 at the Herring Hotel, 
Amarillo, Texas, where water treat- 
ing and LPG manufacture in the 


Texas Panhandle will be featured. 
The second will be held in Corpus 
Christi at a date to be announced 
later, probably late January or early 
February. Problems of high pressure 
gas processing in cycling operations 
on the Gulf will be emphasized at 
this meeting. 


Ethyl Grants 9 Fellowships 
In Research at Universities 


NEW YORK Nine students have 
been chosen for graduate fellowships 
and one for a post-doctoral grant, 
in Ethyl Corp.’s. program of aid in 
the field of college research, which 
will be continued this year. The nine 
students will participate in awards 
established in petroleum, automotive, 
and chemical research. 

The post-doctoral fellowship has 
been established at the University 
of Cincinnati under Robert A. Kehoe, 
director of the Kettering Laboratory 
and medical director of Ethyl Corp. 

Graduate fellowships, providing stu- 
dents with scholarship grants plus 
tuition, have been created thus far 
at the University of Michigan (2), 
Princeton University, University of 
Tulsa, Wayne University, University 
of Oklahoma, Louisiana State Uni- 
versity, Purdue University, and Uni- 
versity of Texas. 

The fellowship program was estab- 
lished 10 years ago, and fellows are 
not obligated to future employment 
with the company. 





General Petroleum’s New 5,000 B/D Plant Completed 


Am mites ENT Bes: 





General Petroleum Corp.’s new 5,000 b/d Edeleanu plant at Torrance, Calif. has 
been completed. Large units in left foreground of picture above are evaporators 


for raffinate and extract. 


mixer, main condensers and collectors. 


At the right and behind this unit are solvent still, 
Costing $2,250,000, plant is expected to 


be able to operate so that the solvent to oil ratio may vary between the limits 


of one-half to as high as two to one. 


Products include both paraffinic and aro- 


matic solvents, kerosine, agricultural spray oils and Diesel fuel of 50 cetane 
number or higher 
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SALESMEN WITH A KNOWLEDGE OF 
FUNDAMENTALS AND APPLICATION 
OF FUELS AND LUBRICANTS POSSESS 
A BROAD, INTELLIGENT AND INTER- 
ESTING CONVERSATIONAL KNOWL- 
EDGE ABOUT THE PRODUCTS THEY 
SELL. 

Nothing provides a better source of 
products information. With this knowl 
ecge salesmen talk of the many in- 
teresting things about their products 
instead of in idle chatter. 

A newly revised and enlarged home 
study course designed to give salesmen 
a practical training in the fundamen 
tals and application of fuels and lubri 
cants is now ready for enrollments. 

Write for information. 


t bo) PETROLEUM EDUCATIONAL 
INSTITUTE 


Drawer 6330 
E Los Angeles 55, Calif 
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New Book Helps You 
Understand Foreign Oi! Operations 


Every well-informed American oil man 
needs a good, over-all working knowledge 
of our foreign oil operations . . . to under- 
stand what is going on from day today... 
to see more clearly what these develop- 
ments mean to the oil business. 


Leonard M. Fannixg’s new book 
“AMERICAN OIL OPERATIONS 
ABROAD” gives the background story 
needed for a clear understanding of 
teday’s foreign oil developments. 









It’s not a ‘dry’ historical record, but an 
interesting, fast-moving portrayal of 
American oil company operations in all 
foreign countries . . . Nearly 100 pages of 
photographs, and a liberal use of simple 
charts throughout the text, make the book 
easy to read and the facts easy to under- 
stand and remember . An extensive 
Appendix provides further valuable sta- 
tistics and data for reference use. 
270 pages, 51% x 8, stiff covers. Price $5.00. 
(Ohio purchasers, please add 3% sales tax) 


Order your copy today from: 


NATIONAL PETROLEUM NEWS 


1213 West 3rd Street Cleveland 13, Ohio 
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ASTM Okays New Avgas 
Grades, 2 Test Methods 


Special to NPN 
PHILADELPHIA—American So- 
ciety for Testing Materials has an- 
nounced that it has formally approved 
a new specification for aviation gaso- 
line, and two additional methods for 
testing knock characteristics—the Re- 
search method for motor fuels and the 
supercharge method for aviation gaso- 
lines. 

Two grades of aviation fuel, 91/98 
and 100/130, are established by the 
new specification known as D 910-47 
T. Grade 91/98 permits a maximum 
tetraethyl lead content of 2 ml. per 
gal., and grade 100/130 a maximum 
of 3 ml. It is the first such specifica- 
tion to be written since D 615 was 
withdrawn in 1944 because of wartime 
conditions. 

The Research method for knock 
testing motor fuels, D 908-47 T, fol- 
lows the Coordinating Research Coun- 
cil’s test procedure F-1-545, and was 
proposed by ASTM in recognition of 
the fact that the Research method 
“has become an important standard 
in commerce.” 

The supercharge method for test- 
ing aviation gasoline, D 909-47 T, was 
also originally developed by the CRC 
group. It describes the test for de- 
termining the knock-limited power, 
under supercharge rich-mixture con- 
ditions, of fuels for use in spark-ig- 
nition air craft engines. These two 
knock testing methods are in addition 
to the already accepted ASTM Motor 
Method (D 357) and Aviation Method 
(D 614). 

First proposed as standards by 









ASTM’s Committee D-2 on Petroleu 
Products and Lubricants the ne 
specification and test methods we 
presented to the society at its annu 
meeting in Atlantic City last Jun 
Since then they have been approv: 
by letter ballot of the society and | 
the administrative committee 
standards. 

Printed copies of the new specifi 
tion and the test methods will 
available from ASTM soon, accor 
ing to Robert J. Painter, assista 
secretary. 


20,000 B/D Retinery Planned 
Near Manchester, England 


NPN News Bur 

NEW YORK Petrocarbon, Lt 
plans to build a new 20,000 b/d 
finery near Manchester, Englar 
with completion date  tentativ 
scheduled for early 1949, Harold 
Moore of Moore & Charlton, consult 
ing engineers, said here Nov. 14. 

New plant will be constructed 
site at Partington, near Manchest 
adjacent to facilities now being bu 
by Petrochemicals, Ltd., for manuf: 
ture of aromatics, ethylene, and other 
petroleum chemicals. Operations of 
Petrocarbon’s refinery will be tied in 
with those of Petrochemicals and 
those of Manchester Oil Refine: 
manufacturer of white oils. 

Petrocarbon Refinery will include 
5,000 b/d catalytic cracker (process 
not disclosed), reforming units, and 
lube manufacturing facilities. Its 
naphtha production will supply ad- 
jacent Petrochemicals plant and it 
will also probably supply base stock 
to Manchester oil refinery. 


+ 





Ohio Oil Adds New ‘Cat’ Cracking Unit 
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Ohio Oil's new Saal cracking unit under construction at Robinson; Ill. Picture 
shows main structure in place with service lines to tank farm in foreground. 
tails of new facilities at the refinery were published in Nov. 5 NPN p. 43 
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USMC Has No Intention of Halting 


Tanker Sales, Senate Group Is Told 
Tells Wherry Committee It Has ‘Moral Obligation’ 


And ‘Legal Right’ to Carry Out 


By DANIEL L. HARBOUR 
NPN Siaff Writer 

WASHINGTON—The U. S. Mari- 
ime Commission this week told the 
Senate Small Business Committee 
that it has no intention of halting 
foreign sales of surplus tankers be- 
cause it has a “moral obligation” as 
vell as a “legal right’ to carry out 
the disposal of 100 bottoms abroad. 

In answer to questions by Chair- 
nan Wherry (R., Nebr.), who has 
protested that sales of tankships to 
foreigners are now illegal, USMC 
Chairman Adm. Smith declared: 

“IT consider that we have a moral 
ommitment among nations on the 
lighesc level to carry out this sales 
program.” 

USMC general counsel, Wade 
Skinner, also told Sen. Wherry that 
at time 100 ships were ailocated to 
foreign sales program—last August 

there were enough surplus bottoms 
ivailable to fill all domestic needs 
as well, and therefore USMC legally 
could now carry out the disposal 
project. 

Supported by Forrestal 

At a previous committee session, 
Defense Secretary Forrestal said he 
supported the disposal of tankships 
to foreign nations because there is 
‘no consideration more serious to na- 
tional security than the long and 
short term availability of Middle 
East oil to U. S. armed forces.” 

He said he understood that th 
ships sold abroad would be used pri- 
narily to move Middle East oil to 
Europe, thus relieving strain on pres- 
nt world tanker fleet to carry West- 
rn Hemisphere oil to Europe. 

Summoned to hearings was a long 
st of witnesses from various ex- 

utive departments, such as State, 
vavy, Interior and Commerce, who 
ipport USMC’s positon. 

Wherry Draws CIO Support 
However, Sen. Wherry drew sup- 
ort from the CIO Maritime Com- 
littee which wrote him demanding 
iat foreign sales be halted imme- 
ately. The CIO said proposals to 
ell the ships abroad will result in 
wer jobs here for sailors, long- 
horemen and others. 

The CIO group also asked Wherry 

initiate action to force return to 

merican flag service of about 80- 
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isposal of Ships 


odd American-owned tankers now 
sailing under Honduran and Pana- 
manian flags. 

Mr. Forrestal’s remarks on impor- 
tance of Middle East oil were made 
to Sen. Wherry, who also asked 
if he didn’t believe the U. S. could 
obtain “maximum security” by im- 
mediately halting all further sales of 
tankers to foreigners. The defense 
secretary replied: 

“Senator, we just cannot talk do- 
mestic oil without talking world oil.” 


Linked With World Oil 


Both Forrestal and Navy Secretary 
Sullivan, who were lone witnesses 
Nov. 14 at opening of hearings on 
foreign sal of tankers, emphasized 
that disposal of warbuilt bottoms to 
foreign governments and foreign na- 
tions is tied directly to world oil sit- 
uation. 

Their position in support of both 
foreign sales of tankers and construc- 
tion of Saudi Arabian pipeline has 
not been changed, Mr. Forrestal and 
Mr. Sullivan said 

They explained that last summer 
when the Navy concurred in a Mari- 
time Commission’s program to sell 
an additional 100 tankers to foreign 
nationals (making a total of 150 war- 
built ships to go abroad), there were 
plenty of ships to fill all purchase ap- 
plications of American citizens as 
well. 

Since then, USMC has _ been 
swamped with applications by Amer- 
ican citizens and now there are only 
14 ships available, if the foreign sales 
program is carried out, to meet pur- 
chase requests of citizens for 137 bot- 
toms. 

Mr. Forrestal said his decision to 
support the foreign disposal program 
was prompted by the “fact that the 
depleted oil reserves in this hemis- 
phere make it desirable to encour- 
age oil production in other parts of 
the world.” 

Mr. Sullivan told Sen. Wherry that 
last summer the Navy withdrew tank- 
ers from its domestic fleet and sent 
them into Middle East waters to pick 
up Persian Gulf cargoes for this coun- 
try and for occupation forces in the 
Orient. 

In regard to his support of Saudi 
Arabian Pipeline, Mr. Sullivan told 








committee that, “if you want to get 
a lot of oil for a given amount of 
steel, the Arabian Pipeline is the way 
to get it.” 

Sen. Moore (R., Okla.), who attend- 
ed the hearing as a representative 
of the Senate Interstate and Foreign 
Commerce Committee, broke in to ob- 
serve that it seemed to him that, per- 
haps, tanker sales abroad should be 
halted, at least until completion of 
the Arabian pipeline, if lack of tank 
ship tonnage was one of factors in 
need for construction of the pipeline. 

Sen. Moore also remarked that if 
the policy of increasing oil imports 
to this country is adopted, it would 
result in discouraging domestic oil 
discovery and development. 


Revision Up to Commission 

Any revision of USMC’s foreign 
sales program, Mr. Sullivan declared, 
is up to the commission, itself, and 
is not a matter for the Navy to orig- 
inate. It was also brought out that 
Justice Department has been asked 
for an opinion as to legality of for- 
eign sales program. 

Mr. Sullivan said he has been in- 
formed that USMC’s general counsel 
believes “firm commitments” have 
been made to foreign countries for 
sale of the tankers and that the dis- 
posal program should be carried out. 
He stated, too, that USMC Chairman 
Adm. Smith is of the opinion that 
about half of American purchase ap- 
plications will be ruled out because 
of inability to comply with provisions 
of ships sales law. 

Both Secretaries of State and Com- 
merce, Mr. Sullivan explained, favor 
completion of foreign disposal project 
as a means of reducing the drain on 
Western Hemisphere oil and making 
oil available from other sources. 

Sen. Wherry countered this state- 
ment with a memorandum which he 
said was obtained from USMC and 
which showed that only a few of the 
tankers allocated to foreign program 
would be used in the Middle East. He 
asserted that U. S. loses control of 
the ships when they go under another 
flag and cannot be sure where they 
will be used 


Favors Keeping Fleet in Service 


In regard to USMC’s operating fleet 

now consisting of about 177 ships 
(159 T2’s, 16 Liberty types and two 
smaller T1’s)—-Mr. Forrestal said he 
favored keeping it in service after 
March 1, present deadline for opera- 
tion under general agency agree- 
ments. 
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Distillate Stocks Continue to Rise 


In Dist. 2; Refinery Operations Drop 


By NPN Staff Writers 


The past week saw gas oil and dis- 
tillate stocks in the Midwest continu- 
ing their gain, totaling 13,119,000 bbls. 
for the week ended Nov. 8 as com- 
pared with 12,986,000 bbls. for the 
previous week—an increase of 133,- 
000 bbls. This figure also is 667,000 
bbls. above totals for the week end- 
ing Nov. 9, 1946. Runs to stills de- 
clined 33,000 b/d. 


Nationwide the picture was not so 
encouraging, refinery operations for 
the week being at 91.5% of rated ca- 
pacity, down 0.7% from the previous 
week. Crude runs to stills dropped 
35,000 b/d while crude oil production 
was down 34,700 b/d. 


Other supply and demand develop- 
ments during the week included: 


Texas’ December allowable was re- 
duced 8,000 b/d by Texas Railroad 
Commission despite purchasers’ re- 
Com- 


quests for 5,118 b/d increase. 


mission also ruled East Texas Field 
would stay on 20 producing days dur- 
ing the month, paring the daily aver- 
age allowable 10,107 bbls. to 296,723 
b/d. Actual Texas production is es- 
timated at 2,336,894 b/d, 36,894 bbls. 
above the Bureau of Mines forecast 
of demand for Texas oil in December. 


In the Midwest, indications of a 
50% increase in demand for some 
products was reflected in comparison 
of gasoline tax and inspection fees 
for the first nine months of 1947 
with the same ’46 period in South 
Dakota and Nebraska. 

In Nebraska, figures compiled by 
H. H. Hahn, Nebraska Petroleum 
Marketers Assn., revealed: 7.4% in- 
crease for gasoline; 20% for kero- 


sine, 50.5% for “miscellaneous pro- 
ducts,” including burning oils; tractor 
fuel, 7.6% drop. 


In South Dakota, J. E. Adrian, 
South Dakota Independent Oil Men’s 
Assn., reported: 10.28% gain for all 





Bureau of Mines Forecast '48 Demand 


NPN News Bureau 

WASHINGTON—In revised fore 

cast, Bureau of Mines Nov. 13 esti- 

mated total U. S. demand for petrol- 

eum in 1948 would average 6,104,000 

b/d, including 407,000 b/d for ex- 
ports. 


Bureau predicted that this record- 
breaking demand — 2,234,000,000 
bbls., plus expected increase in stocks 
of 8,100,000 bbls.—could be met from 
production of crude and other oils 
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of 2,075,000,000 bbls. and imports of 
166,800,000 bbls. 

Domestic demand for products, to- 
taling 2,085,000,000 bbls., was broken 
down to: motor fuel, 840 million bbls.; 
residual fuel, 517 million bbls.; distil- 
late fuel, 328 million bbls.; kerosine, 
110 million bbls.; all other, 290 mil- 
lion bbls. 


Total exports were estimated at 
149 million bbls., including 50 million 
bbls. of crude and 99 million bbls. 








Revised Bureau of Mines Forecast for 1948 


947 
First Third Fourth 
Half Quarter Quarter 1947 
(Actual) (Estimate) (Forecast) Year 
953.2 510.2 516.9 1,980.3 
889.9 477.0 483.0 1,849.9 
63.3 33.2 33.9 130.4 
§2.3 36.5 38.2 157.0 
49.1 24.2 24.4 97.7 
33.2 12.3 13.8 59.3 
035.5 546.7 555.1 2,137.3 
-10.4 up 18.2 —3.0 up 4.8 
up 12.5 10.7 up 2.6 up 4.4 
22.9 up 28.9 —5.6 up 0.4 
045.9 528.5 558.1 2,132.5 
397.9 228.5 285.0 835.4 
263.6 123.7 136.7 524.0 
167.2 61.0 92.0 320.2 
57.4 18.8 32.2 108.4 
159.8 96.5 88.2 344.5 
81.7 45.3 36.0 163.0 
21.1 13.4 11.0 5.5 
60.6 31.9 25.0 117.5 
964.2 483.2 522.1 1,969.5 
373.2 216.8 200.0 790.0 
257.9 120.8 134.3 513.0 
153.8 50.9 85.3 290.0 
53.0 17.2 30.8 101.0 
126 77.8 wast 75.5 





Note: Experts include shipments to noncontiguous territories 


Daily 


4.863 5,255 5,200 









4,849 5,303 5,220 5,057 


5,779 5,745 6,067 5,842 
5,327 5,252 5,675 5,396 











products; 
56.74%; 
line up 9.25%. 


burning distillates up 
kerosine up 10.58%; gaso- 


Figures on fuel oil used by rail- 
roads served to further point up in- 
creases in demand. ICC’s Bureau of 
Transport Economics and Statistics 
released these figures: 52.1% increase 
in fuel oil use for first eight months 
of 1947 by Class I steam railways 
as compared to a similar period in 
1940; gasoline use up 0.2%; Diesel 
fuel purchases up 878%. 

Against this backdrop of rapidly 
increasing demand Secretary Krug 
urged a voluntary conservation pro- 
gram by consumers to spread sup- 
plies over the cold season. Warning 
of a tight supply situation due to a 
transportation bottleneck, the In- 
terior secretary asked for “nation- 
wide vigilance to prevent waste of 
fuel and energy.” 

Socony-Vacuum Oil Co. took paid 
space in newspapers to explain to the 
public reasons for allocation of its 
petroleum products, and to urge pub- 
lic conservation of gasoline by using 
cars only when necessary, driving at 
moderate speeds, avoiding excessive 
choking and “jack-rabbit” starts, and 


at 6,104,000 B/D 


of refined products. 





3ureau forecast for total 1948 
crude runs was 5,265,000 b/d as 
against total domestic crude demand 
of 5,289,000 b/d. 

In regard to fourth quarter of 1947, 
3ureau made following forecast; To- 
tal crude runs, 5,047,000 b/d; domes- 
tic crude demand, 5,057,000 b/d; to- 
tal demand, 5,842,000 b/d; domestic 
demand, 5,396,000 b/d. 

Bureau’s revised estimates follow: 





1948 (Forecast) —————_ 
First Second 1948 


Quarter Quarter Year 
510.5 514.7 2,075.3 
476.8 480.5 1,936.2 

33.7 34.2 139.1 
39.2 40.3 166.8 
24.6 24.6 100.8 
14.6 15.7 66.0 
549.7 555.0 2,242.1 

—20.3 up 16.0 up 8.1 
up 3.1 —1.7 up 0.5 

—=25,4 up 17.7 up 7.6 
570.0 539.0 2,234.0 
192.0 227.7 876.0 
143.5 125.5 529.0 
114.0 71.0 346.0 

38.2 24.2 118.0 
82.3 90.6 365.0 
37.0 40.0 149.0 
10.0 13.0 50.0 
27.0 27.0 99.0 
533.0 499.0 2,085.0 
182.0 218.0 840.0 
140.0 122.0 517.0 
109.0 66.0 328.0 
36.0 22.0 110.0 
66.0 71.0 290.0 


Averages (Thousands of Bbis.) 
5,047 





,200 5,265 
5,209 5,296 5,289 
6,264 5,923 6,104 
5,857 5,484 5,697 
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by keeping cars serviced and in top 
mechanical condition. Fuel oil users 
were urged to keep thermostats down 
“to adequate but conservative level,”’ 
lower heat at night, close off bed- 
roonis at night, unused rooms at all 
times, and attend to storm windows 
and insulation. 

Meanwhile, Joseph E. Pogue, Chase 
National Bank vice president, told 
Detroit Economic Club last week that 
oil supply and demand for the next 
decade can be balanced on a world 
basis almost exclusively out of exist- 
ing petroleum resources despite tre- 
mendous demand. He said tight sup- 
ply now was due to heavy demand 
rather than shortage of petroleum. 


Middle Pennsylvania District 
Crude Prices Rise 13c a Bbl. 


Snecial to NPN 

OIL CITY — Prices 18c per bbl. 
higher which they will pay for Penna, 
grade crude in middle Penna. district 
have been announced by the Pennzoil 
Co. and Valvoline Pipelines, effective 
Nov. 15. New price is $4.50 per bbl., 
same as posted by Joseph Seep Pur- 
chasing Agency and other leading 
purchasers for Bradford-Allegany 
Oil. 

Although oil produced in Warren, 
Forest, Crawford, Venango, Clarion 
and Butler counties (Kane to Butler 
area) accounts for only approximate- 
ly 5% of total Penna. grade produc- 
tion, competitive bidding up to 25c 
per bbl. “premium” has been report- 
ed in the area recently. 


Alien Property Case Involving 
Spur Re-Argued in U. S. Court 


a NPN News Bureau 
WASHINGTON — Supreme Court 


Nov. 12 heard re-argument of Ueber- 
see Finanz-Korp. case on govern- 
ment’s appeal from action of U. S. 
Court of Appeals for District of Co- 
lumbia in reversing a lower court’s 
decision that a Swiss corporation 
could not recover property in this 
country seized and held by Alien 
Property Custodian. 

Property involved includes 52.55% 
of common stock of Spur Distribut- 
ing Co., Uebersee subsidiary operat- 
ing as trackside marketer in 20-odd 
states, most of them in Midwest. 

Appeals Court, acting on Ueber- 
ee’s appeal from seizure of 73,039 
shares of Spur stock, held that cus- 
todian was not empowered to vest 
property of neutrals under the Trad- 
ng with the Enemy Act as amended 
by First War Powers Act, and re- 
nanded case to U. S. District Court 

x District of Columbia, expressing 
ew that question whether Uebersee 
s Swiss or German corporation was 
ot at issue. 

Supereme Court heard arguments 
n case during term closed last June 
ut withheld decision, apparently out 
ff desire for additional information 
n Which to base decision. 
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Wide Scope of Co-Op Activities Hit 


By Chairman Knutson of House Group 


NPN News Bureau 
WASHINGTON The nation’s 


largest petroleum co-op came under 
Congressional scrutiny this week and 
what congressmen learned about its 
ramified activities was an eye-opener 
even to Chairman Knutson (R., 
Minn.) of the House Ways and Means 
Comnuittee. 

Conspicuously mild in his handling 
of other witnesses at hearings his 
committee is holding on tax-privi- 
leged co-ops, Rep. Knutson became 
suddenly critical on hearing the tes- 
timony of F. R. Olmstead, general 
counsel for Consumers Co-operative 
Assn., Kansas City, which serves 
250,000 farm families through 1,500 
local associations. 


It seemed to him, said the chair- 
man, that Consumers Co-op has gone 
far afield from what Congress had 
intended to be the scope of farmer 
co-ops, and is now “in a distinct 
class by itself.”’ 


Handles Everything but Hairpins 


At another point he remarked that 
CCA handles just about everything 
except hairpins. That was after Mr. 
Olmstead had testified that his asso- 
ciation has total assets of $24,804,- 
628, including three crude oil refin- 
eries, about 1,000 miles of oil pipe- 
lines, 800 producing wells, and other 
facilities, such as a soft drink bot- 
tling plant, printing plant, paint 
plant, 70 trucks and transports, feed 
mill, alfalfa dehydration plant, lum- 
ber mill, soybean mill, animal pro- 
tein plant, fertilizer plant, and of- 
fice building, and interests in other 
supply groups. 

The Minnesota congressman ex- 
pressed interest in CCA’s soft drink 
activities, asking how a farmers sup- 
ply co-op got into that business. 

Mr. Olmstead said they acquired 
the soft drink bottling facilities when 
the co-op bought a refinery at Scotts 
Bluff from Terry Carpenter, a former 
member of Congress. The CCA 
witness said a liquor store also was 
acquired in the purchase but the co- 
op decided not to continue that busi- 
ness. 

Other congressmen also questioned 
Mr. Olmstead closely, one expressing 
amazement at the ambitious plans 
of CCA to become a part of a world 
petroleum co-operative. 

Mr. Knutson noted that CCA had 
exported about 3 million gals. of 
co-op oil in 1946 and remarked that 
this country faces a shortage of 
liquid fuels this winter. Mr. Olm- 
stead said that CCA supplied these 
exports to co-ops in foreign lands. 

Mr. Knutson said apparently CCA 





was operating, for example, just like 
Jersey Standard of The Gulf Oil Co. 


In remarks to other co-op wit- 
nesses—those who represented organ- 
izations which market farm crops 
Mr. Knutson has praised their ac- 
tivities and given no indication that 
he considered them outside the 
bounds of the original congressional 
view of co-operatives. 

His committee is making an over- 
all study of the federal tax structure 
with a view to introducing a bill for 
general revision of present laws. 

In his statement to the commit- 
tee, Mr. Olmstead said he believes 
it is “only right and proper” that 
co-ops and conventional types of 
business organizations should _ be 
taxed differently. 


Asserts Co-Ops Different 


He said it could be “readily seen” 
that co-ops and private corporations 
are as different as “night and day,” 
adding: 

“Handicaps or penalties borne by 
the co-op corporations are so great 
that a profit corporation is wholly 
unwilling to accept them as a means 
of acquiring the alleged advantages 
possessed by co-op corporations about 
which some small businessmen are 
now complaining.” 

Another witness—C. N. Silcox of 
the Co-operative Grange League Fed- 
eration Exchange, Ithaca, N. Y., a 
large buyer and distributor of pe- 
troleum products—testified that since 
his group has renounced its tax- 
exempt status on purchasing activi- 
ties it has received many congratu- 
latory messages from other farmer 
co-op groups. GLF, he said, is pri- 
marily a marketer of farm products. 


Mr. Silcox said he didn’t believe 
strictly consumer purchasing and dis- 
tributing groups will ever be a wide- 
spread success in the U. S. He said 
that he has observed many start in 
New York and that only two or three 
have survived. His group serves 
about 50 co-op bulk stations, he ex- 
plained. 
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Q. How many barrels of oil were produced by Cities 
Service in 19462 (1,000,000) barrels)? (10,855,000 
barrels)? (26,000,000 barrels)? (21,000,000 barrels) ? 
A. Cities Service produced 26,000,000) barrels of 
oil in 1946! . 


Q. What were the total gallon sales of Cities Service 


petroleum products during 1946? (100,500,000 gal- 
lons)? (2,500,000,000 gallons) ? (855,000,000 gallons) ? 
(540,000,000 gallons) ? 


A. Cities Service petroleum product sales amounted 
to 2,500,000,000 gallons—of w hich 51% was gasolene! 


= 
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Q. What do these oil wells mean to the thousands 
of gasolene dealers and motorists throughout the 
country ? 

A. They mean a constant supply of superior Cities 


Service pet roleum pri ducts. 


CITIES SERVICE OIL COMPANY CITIES 
New York, N. Y. * Chicago, lil. 


ARKANSAS FUEL OIL COMPANY 


Shreveport, La. 
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Primary stocks of regular-grade gasoline con- 
tinued to decline in refinery and marketing districts 
east of the Rockies the past week. Cold weather and 
snows over wide areas in the Midwest apparently had 
no appreciable effect on the unusually heavy nation- 
wide demand. Meanwhile, refiners and terminal opera- 
tors reported call for distillate fuels steadily increas- 
ing. 

Prices for most products throughout the nation 
were unchanged during second week in November, 
although specialty naphthas were up 1c at some East 
Coast points and Penna. petrolatums were priced 
lower. 

In the Midcontinent, refiners reported demand for 
gasoline continued unabated, and some refiners in 
Central Michigan said they were “absolutely dry” on 
gasoline, and were trading scarce light fuels in order 
to keep service stations open. Stocks of regular-grade 








GULF COAST 
2,000,000-Bbl. Gasoline Deal Closed 


No spot cargo sales were reported during the past week 
at the Gulf. One large sale of gasoline ‘based on crude” 
was confirmed, and distillate cargo originating outside 
the U. S. Gulf also was reported sold. Inquiry for gaso- 
line and distillates from Midwest and export sources re- 
mained active, but according to trade sources, offerings 
of all products ‘‘at a price’ were increasingly difficult 
) find. 

me sources said there appeared to be a lull in foreign 

ries, but attributed trend not to drop in demand for 
products but to dollar difficulties, hesitation over prob- 
able Congressional action on Marshall Plan, and contin- 
led difficulty in securing export licenses. South Ameri- 
‘an buyer, however, was reported still offering 12.5 to 
lsc for 70-72 oct. leaded gasoline, and European offers 
< similar prices for gasoline and 9.5c for gas oil re- 
nained in market. 

ilwest buyers were reported still outbidding foreign 
Duvers for No. 2 fuel, offering up ito 10c for barge lots. 
Bu no sales even on this basis were disclosed. Conflict- 
reports were received as to midwestern gasoline de- 
1. One supplier said some midwestern buyers, who 
firm as to highest price they would offer for distil- 


mber 19, 1947 


West 50th St., New York (20), COLumbus 5-1695 / 


Gasoline Demand Unabated with Colder Weather: 
Fuel Oil Inquiry Active in All Markets 

















were generally lower at East Coast points, although 
some suppliers in New England and along South At- 
lantic Coast said their tight regular-grade position 
had improved somewhat during past two weeks. 


Of all products, No. 2 fuel was reported most 
heavily sought by buyers trying to augment shorter 
supply allocations. Gulf suppliers reported Midwest 
buyers outbidding high foreign bidders with offers of 
up to 10c a gal. for barge lots; no sales were dis- 
closed. At New York Harbor, Great Lakes buyers 
were said to be shopping particularly for No. 2 fuel 
in order to get maximum possible supply at inland ter- 
minals before closing date of barge canal. 


Spot markets in all areas, however, continued quiet 
in face of continued heavy demands from buyers for 
all products, and at the Gulf only one cargo sale— 
gasoline “based on crude’”’—was confirmed. 





lates, were asking him tto name his own price for gaso- 
line. Another said that demand for gasoline appeared to 
be easing, while inquiries for No. 2 fuel were increasing. 

Supplier late in week confirmed sale previously re- 
ported pending of 1,950,000 bbls. of 72 oct. leaded gaso- 
line and 68,000 bbls. of kerosine for lifting at intervals 
from November, 1947, through June 1948. One cargo 
was reported already lifted with another also due for 
November lifting. Base sale price for gasoline was 8.5c, 
supplier said, while kerosine price was 7.75c. Both were 
subject to increase or decrease in price of crude with a 
maximum limit of 20% over base price stipulated. 

Also confirmed earlier in week was sale of cargo of 
No. 2 fuel, previously reported offered. Cargo, which did 
not originate at U. S. Gulf, went for 9.5c, supplier said, 
and was for December lifting to Europe. 


ATLANTIC COAST 
Transport Pinch Tightens on Seaboard 


East Coast suppliers reported prices unchanged dur- 
ing past week and continued tight supply status for most 
products. Delays in tanker receipts were holding gaso- 
line supplies at many East Coast points at operating 
levels only, and several sellers who reported sufficient 
light and heavy fuels on hand for present needs said 
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Summary of Daily Gasoline Prices (Nov. 1l through Nov. 17) 


S. Motor (ASTM octane) Monday Friday Thursday Wednesday Tuesday 
73-78.5 octane Ethyl: Nov. 17 Nov. 14 Nov. 13 Nov. 12 Nov. Il 









U0. 









Oklahoma (Group 3) .. : (2)9.75-10.25(2) (2)9.75-10.25(2) (2)9.75—-10.25(2) (2)9.75-10.25(2) (2)9.75-10.25 
Mid-Western (Group 3 basis) ........... (1)9.75-10.25(2) (1)9.75—10.25(2) (1)9.75—-10.25(2) (1)9.75-10.25(2) (1)9.75-10.25 

N. Tex. (For shpt. to Tex. & N.M. dest'ns) (1)9.875-11.6(1) (1)9.875-11.6(1) (1)9.875—-11.6(1) (1)9.875-11.6(1) (1)9.875-11.6 / 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (3)10—10.25(1) (3)10-10.25(1) (3)10—-10.25(1) (3)10-10.25(1) (3)10-10.25(1 

Dy WOM. CEUMGR TOO.) cccecccccccoscecs§ (2)9.70-10.002) (1)9.75-10.5(1) (1)9.75-10.5(1) (1)9.75-10.5(1) (1)9.75-10.5( 
Cent. W. Tex. (Truck Tnsp.) p00 seen eens 10(3) 10(3) 10(3) 10(3) 10(3) 

















73-75 octane: 


Oklahoma (Group 3) . ee (6)9-9.25(4) (6)9-9 -25(4) (6)9-9 .25(4) (6)9-9 .25(4) (6)9-9 .25(4) 
Mid-Western (Group 3 ES Re (4)9-9 .25(2) (4)9-9 .25(2) (4)9-9 .25(2) (4)9-9 .25(2) (4)9-9 .25(2) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (4)9-10.5(1) (4)9-10.5(1) (4)9 10. 5(1) (4)9- 10. 5(1) (4)9-10.5(1) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (3)9-9.25(1) (3)9-9 .25(1) (3)9-9 .25(1) (3)9-9 .25(1) (3)9-9 .25(1) 
i ee CE TD vascccececccesesec (1)8.75—-9.5(1) (1)8.75—9.5(1) (1)8.75 “9, 5(1) (1)8.75-9.5(1) (1)8.75-9.5(1 







Cent. W. Tex. (Truck Tnsp.) ........... 9(3) 9(3) 9(3) , 9(3) 9(3) 


















63-66 octane: 
Oklahoma (Group 3) 






Mid-Western (Group 3 basis) .......... 8_625(1) 8 625(1) 8.625(1) 8"625(1) 8. 625(1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) spina erg — ee ton 

hy —_ pt ing a (1)8.5-8.75(1) (298.5-6.1802) (1)8.5-8.75(1) (1)8.5-8.75(1) 2)8.-5-8. 9541 
Ce. Wes. Se CEUMCE TOM) ccccccccces 8.5(1) 8.5(1) 8.5(1) 8.5(1) 8.5(1) 
















60 octane & below: 


eee, CEPOUD SB) .ncccciccccccecesvs (1)8-8 .625(1) (1)8-8 .625(1) (1)8-8 .625(1) (1)8-8.625(1) (1)8-8.625(1) 
Mid-Western (Group 3 basis) ........... (1)8-8 .875(1) (1)8-8 .875(1) (1)8-8.875(1) (1)8-8 .875(1) (1)8-8.875(1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)8—-9(1) (1)8- 27) (1)8-9(1) (1)8-9(1) (1)8-9(1) 

W. Tex. (For shpt. to Tex. & N.M. dest’ns) (2)8.25-8.5(1) (2)8.25-8 .5(1) (2)8.25-8 .5(1) (2)8.25-8 .5(1) (2)8.25-8 .5(1 
i ee PUL) vo cdiensncecescete (1)8-8 .5(2) (Ds. 8 .5(2) (1)8-8 .5(2) (1)8-8 .5(2) (1)8-8 .5(2) 
Cent. W. Tex. (Truck Tnsp.) .......... 8.25(3) 8.25(3) 8.25(3) 8.25(3) 8.25(3) 








Motor Gasoline, 78-78.5 oct. (Ethyl) (a) 








ls | oS rae (1)10.6-12.4(1) (1)10.6-12.4(1) (1)10.6—12.4(1) (1)10.6 .4(1) (1)10.6—-12.4(1) 
New York harbor, anges Se EG ee eee (1)10.5—-11.2(1) (1)10.5—-11.2(1) (1)10.5-11.2(1) (1)10.5 ii 2(1) (1)10.5-11.201 
Philadelphia ... A ee ae (1)11.15-12.4(1) (1)11.15-12.4(1) (1)11.15-12.2(1) (1)11.15-12.2(1) (1)11.15-12.2(1) 
Philadelphia, barges pu we aw he ane mela eelam (1)11.05—11.2(1) (1)11.05-11.2(1) (1)11.05—11.2(1) (1)11. 05 11.2(1) (1)11.05-11.2(1) 
ET SS oa Cee ahaa 0.000446 6046604608 aes (1)10.175-12(1) (1)10. 175 12(1) (1)10.175-12.1) (1)10.175—12(1) (1)10.175-12(1) 
SE, IID onic cewencere cacececces (1)10.075—-10.85(1) (1)10.075—-10.85(1 (1)10.075—-10.85(1 (1)10.075-10. 85(1 (1)10. 075-10 85(1 
Metor Gasoline 74-76 oct. 

ane errr (1)9.6-10.9(1) (1)9.6-10.9(1) (1)9.6-10.9(1) (1)9.6-10.9(1) (1)9.6-10.9(1) 
New York harbor, mange Brhkds ae Wale a aie (1)9.5-10.7(1) (1)9.5-10.7(1) (1)9 .5-10.7(1) (1)9.5-10.7(1) (1)9.5-10.7(1) 
DE ctVsercdeseatceartcevescecase (2000-10008) (2)9.9-10.9(3) (2)9.9-10.9(3) (2)9.9-10.9(3) (2)9.9-10.9(3 
Philadelphia, barges rere re nee tf) me es (1)9.8-10.2(1) (1)9.8-10.2(1) (1)9.8-10.2(1) (1)9.8-10.2(1) 
oo eee pbved deb dds Bier eDe bee (1)9.175-10.5(1) (1)9.175-10.5(1) (1)9.175-10.5(1) (1)9.175-10.5(1) (1)9.175—10.5(1) 
Baltimore, barges Pee eeonee es (1)9.075-9 .6(1) (1)9.075-9.6(1) (1)9.075-9 .6(1) (1)9.075-8.6(1) (1)9.075-9 .6(1) 












Motor Gasoline: 
Western * Bradford-Warren: 


eared aaa Scie sia tibiedwene ss (1)10.25-10.4(1) (1)10.25-10.4(1) (1)10.25-10.4(1) (1)10.25-10.4(1) (1)10.25-10.4(1 
Western Penna., Other Districts: ™ 
STII, “hula 0.4 .c.s ee eens 40:66 40 S0 0600105 (2)9.75-10.5(2) (2)9.75-10.5(2) (2)9.75—-10.5(2) (2)9.75-10.5(2) (2)9.75-10.5(2) 



















Note: Gasoline prices are reported in each day’s Platt’s OILGRAM Daily Price Service 
panies quoting the lows & highs of the ranges. 


(a) Postings of one supplier at Philadelphia & Baltimore are for Min. 80 Oct. (A.8.T.M.) Ethyl. 


Figures shown in parentheses indicate number of com- 
















projected supply and demand estimates for December erally quoted price of 13.5c for V. M. & P. and 12.5c for 










January were very close. Offerings of all products on mineral spirits; at Boston, five suppliers reported quot- 
open market remained negligible, according to reports, ing 14c and 138c for the two products, respectively. 
but products hardest to find at Seaboard points were 
said to be No. 2 and bunker “‘C’”’ fuels. WESTERN PENNA. 

Shortage of bottoms for coastwise movement was being 
felt, suppliers said, as lower temperatures stimulated Petrolatums Prices Cut 0.25 to 0.5c Lb. 


stock turnover on light and heavy fuels. Ait East Coast 
points, Great Lakes buyers and East Coast jobbers on 
Short supply allocations were said to be shopping par- 
ticularly for No. 2 fuel. New York Harbor suppliers, 
meanwhile, reported preparing final shipments for barge 
canal in order to have maximum possible supply at in- 
land terminals by closing date. 


Prices for petrolatums were lower during second week 
in November with price-cuts by one refiner, but prices 
for all other products continued firm in face of unusually 
heavy demand from buyers. In lower field, several re- 
finers reported advances in their prices for light prod- 
ucts, and refiners generally reported low stocks on light 




















Offers as high as 10.5¢ were reported at New York fuels and gasoline. Inquiries from foreign buyers fo! 
Harbor for No. 2 fuel, but most suppliers said they were lubes and wax were increasing, according to reports 
holding all stocks for their regular trade; some said Refiner reporting cuts of 0.25 to 0.5¢ per Ib. in his 
their stocks of all products were lower than anticipated petrolatum prices said he was now quoting 6.75c for s! ti 
for this season. New York Harbor supplier reported re- white, 5.75¢ for lily white, 5.5¢ for cream white, 4c for 
ceiving cargo of No. 2 fuel one month behind schedule light amber, and 3.75¢ for amber, and added his prices 
of which two-thirds was used for repayment of supplies were lowered to “meet competition.” 
previously borrowed and was holding remainder for regu- In general, however, refiners of petrolatums rep: 
lar accounts. Boston supplier reported his No. 2 fuel increased sales over month ago, and reported prices 
cargoes arriving 2-3 weeks late, and said he anticipated ranging up to 5.25c for amber and 8c for snow whit 
extremely short supply position on fuel oils with colder One refiner said he was behind on orders for some gra:es 
weather. adding he was making substantial shipments to accounts 

Prices for specialty naphthas, V. M. & P. and mineral in Belgium, China, and Italy. 
spirits were up 1c on the lows at New York and Boston Advances of 0.125 to 0.5c in their light products prices 





with increases by two suppliers. New York suppliers gen- were reported during week by two lower field refi! 
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Their right foot tells them . » » Marathon Gasoline is Seasonized 


... refinery-balanced for “best-performance weight” for each season’s 
driving temperatures. And what a difference that makes to motorists 
in quick starting, pick-up, mileage and power. What a difference it 
makes to the operator with a Marathon franchise. That extra gallon- 
age is one more reason why the Marathon franchise is one of the most 
sought after by operators planning to step ahead in Indiana, Illinois, 
Ohio, Kentucky and Michigan. Interested? Write for full details. 


The OHIO OIL COMPANY 


FINDLAY, OHIO © Producers of Petroleum since 1887 
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OIL MARKETS 


and one said he was now asking 10.5c for all grades 
of light fuels, the same price he has been quoting in 
recent past for regular-grade gasoline 

Demand for lubes and wax remained heavy, accord- 
ing to reports, and refiners noted increased number of 
inquiries from foreign buyers. Refiners generally said, 
however, their lube production was used for own blend- 
ing or committed to jobbers far in advance. Broker re- 
ported purchase of Penna. bright stock at East Coast 
point at 50.5c for resale at 51c to Massachusetts buyer. 

Majority of refiners said their posted quotations were 
lc to 2c below what sale of most products could com- 
mand on open market, but reported channeling sales to 
regular customers only. On other hand, many foreign 
buyers inquiring for future deliveries of lubes and wax 
were said to be unable to make firm offers until Eur- 
ropean aid was sanctioned by Congress and suitable 








credits arranged. 


MIDCONTINENT 
Cold Weather Fails to Halt ‘Gas’ Demand 


Price ranges for all products were unchanged in Mid- 
continent the past week. Freezing weather, which caused 
heating oils demand to climb, slowed strong gasoline de- 
mand but little, and did not result in much increase in 
number of inquiries for heavy fuel, according to trade 
sources. 

Refiners generally said they looked for November to 
be a “big month” for gasoline, ahead of October in some 
cases. Stocks for most part were reported still low and 
product tight. 

All grades of light fuels continued to be closely held, 
refiners said. Kansas refiner looking for material to buy 
said all he had found was one car 41-43 kerosine through 
a broker at 9.5c, F. O. B. North Texas. Offers from 
brokers of 9.75c for 42-44 kerosine and 9.5c for No. 1 
PW were reported by Oklahoma refiner who said he had 
none to sell. 

Midcontinent and South Texas lubes were described 
generally as “still tight.” South Texas refiner reported 
following sales: pale oil, one compartment car 100 vis. at 
9.5c, 200 vis. at 12.5c, and 300 vis. at 13.5c; two cars 100 
vis. at 9.5c; one car 200 vis. at 12.5c; one car 2000 vis. 
at 16.5c; and red oil, one car 200 vis. at 12.5c four cars 
2000 vis. at 16.5c. 

Other sales reported during the week included the 
following: five cars each of regular-grade gasoline at 
9.75c and 41-43 kerosine at 8.25c, F. O. B. plant, to Mid- 
west brokers in buyers’ cars by Central West Texas re- 
finer; 15 cars regular-grade at 10c, F. O. B. plant, to 
Midwest broker by East Texas refiner; 10 cars No. 3 
fuel to Midwest jobber at 8c, F. O. B. plant, by South 
Texas refiner; ‘16-18,000 gals.” No. 3 fuel at 7.5c for 
truck delivery to consumer in the state by Oklahoma 
refiner. 


CENTRAL MICHIGAN 
Heavy Light Fuel Demand Brings ‘Imports’ 


Pressure for scarce domestic fuels to supply large 
number of new burners increased sharply during the 
second week in November and both refiners and jobbers 
were increasing their efforts to locate material outside 
of Michigan to supply this new business. 

“Import” of No. 2 straw at laid-in cost of 14.5 to 15c 
gal., was reported by refiner who said distillate fuels were 
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already too scarce to fully supply regular-customer d 
mand over the winter and it would be impossible for hi 
to channel any light fuel away from his regular cust 
mers. 

One refiner said minimum of 1,000 new burner cust 
mers were buying fuel at service stations for 17c g: 
and carrying it home in five-gallon containers. A fi 
oil distributor with an ailotment equal to last wint 
from his regular supplier said he was meeting increas 
demand by buying from marketers and was “all set” 
the entire winter. 

Unprecedented demand for gasoline this month } 
placed many service stations on short hours of operati 
during the week and on Sunday, but refiners said t 
public ‘‘was still getting gasoline.’’ Both jobbers and 
finers believed demand vould drop off sharply after I 
1, but gasoline would continue in tight supply through 
the winter. 

Nos. 5 and 6 fuels advanced 0.5c on the lows 
ranged from 8.5 to 8.875c and 8 to 8.875c, respectiv: 


MIDWESTERN (Chicago-E. St. Louis Area) 
Trading on Open Market on Barter Basis 


Open market trading was chiefly on a barter basis in 
the Midwest the past week. Reports of refiners indicated 
scarce products were “not for sale,” but could be 
“swapped” for another scarce product. Tank car mar- 
keters on the other hand reported more open market 
business than for some weeks past. 

One marketer reported sales totaling 20 cars of regu- 
lar-grade and Ethyl gasoline, seller’s cars, F.O.B. N 
Texas, at 10.25c and 11.25c, for the two grades, respec- 
tively. Other marketers reported purchases of “a few’ 
cars each of regular-grade and Ethyl gasoline in shipper’s 
cars at 10.25 and 10.75c, respectively. Another commented 
he was “getting a little more help” from an old supplier 

A large gasoline distributor found demand “down a 
little from October” when he frequently had been out of 
gasoline. He also said supply had improved and reported 
purchases of 5 cars of Ethyl at 10.5c, seller’s cars, F.O.B. 
Houston, “quantities” of regular-grade and. Ethyl gaso- 
line at 9.25 and 10c, F.O.B. E. Texas, respectively in both 
seller’s and buyer’s cars, in addition to 18,000 bbls. from 
a regular source of supply. Midwest refiners’ prices for 
all products were reported unchanged, with regular-grade 
gasoline posted at 9 to 9.25c; Ethyl at 9.75: to 10.25: 

Although slight gains were reported in Midwest stocks 
of distillates, these products were closely held and open 
spot business was confined to reports from marketers 
One said a regular supplier was shipping him “about one 
car a day” of range oil at 8.75c, Group 3 and in seller's 
cars. Small purchases of No. 2 fuel were also reported 
by marketers at prices ranging from 8.75 to 9.75c, F.O.B 
E. Texas, although one marketer “willing to pay any 
price’ for No. 2 fuel, said he could not find a seller. Re- 
ports of No. 2 fuel oil being offered at 9.75 to 10.25c, 
F.O.B. Houston, lacked confirmation. Refiners’ posted 
Group 3 tank car prices for range oil and No. 2 fuel 
ranged from 7.75 to 8c, and 7.25 to 7.625c, respectively 





Crude Oil Prices 


Middle Penna. district crude up 13c. See stor} 


on p. 53. Complete crude price schedules 0! 
pages 54 and 55 of Nov. 5 NPN. 
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SPECIAL NOTICE 
C T | 0 N Owing to present short supply of many products, some sellers are withholding 


public quotations or the posting of firm prices on some products but are giving 
OILGRAM the prices they otherwise would quote to trade in general and which 
today they confine mostly to their regular customers only. 


— 7. 
At Refineries and Prices in Eifect Nov. 17 Nov. 10 Prices in Effect Nov. 17 Nov. 10 








































































































































e OHIO (© O. Ohio quotations for statewide de- CENTRAL MICHIGAN 
46-49 w.w 
Terminals and by livery ai.1 subject to exceptions for local price Kero. (1)10.375-11.625(1) (1)10.375-11.625(1) 
disturbances . 75-11.625 .375-11.625 
73-75 Oct. 13.25 13.25 P.W. distillate(2)10.25-10.5(3) (2)10.25-10.5(3) 
, is sas ; No. 2 light 
Tank Wagon CALIFORNIA | ‘straw’ . . (1)9.625-10.625(1) (1)9.625-10.625(1) 
JOS nge es dist.: No. 3straw(1)9. 375-10.375(1) (1)9.375-10.375(1) 
Prices herewith are reproduced from Platt’s aye (1)11-13.35(1) = (1) 11-13.35(1) U.G.I. gas oil(1)9-10(1) (1)9-10(1) 
ILGRAM Daily Oil Price Service, associated 74-76 Oct..(2)9.5-11.39(1)  (2)9.5-11.35(1) No. 5 fuel. ..(3)8.5-8.875(1;  (1)8-8.8(1) 
th National Petroleum News, whose repre- an Seen, -dint, : mr No. 6 fuel. ..(4)8-8.875(1) (1)7.5-8.875(1) 
entatives in all NPN-OILGRAM offices de- ” oe ib OHIO (S. O. Ohie quotations for statewide 
ote their time exclusively to reporting oil in- wr et _— (1)12-13.85(1) (1)12-13.85(1) | delivery) 
iustry prices everywhere. 74-76 Oct..(1)10-11.85(1) (1)10-11.85(1) Kerosine .... 11.4 11.4 
Prices shown in tables are sales prices or tli ; : CALIFORNIA 
lotations or general offers or posted prices by ° . San Jo iquin Valley: 
finers, by pipeline terminal operators, and by Kerosine, Gas & Fuel Oils Heavy “fuel y a 
nker terminal operators; for current sales - ‘ PSs : 75 Tor 
snipments; for the business day or period yr oe yng (Group 3) Li ig oo ene aac 
| ated; except Tank Wagon prices, prices are Mes jist 56 “(PS 30 95(1) 90¢ 
bulk lots such as tank car, truck trans- wae eh -(1)7.875 ~8.12 25 (2) (1)7 sit 5-6.12 5(2) ms. baal wants sib 
rt, barge; prices applying to barges or car- R: 4 — ape: + wie? oat I aig py (PS 200) 7.65(1 7.4501 
es or truck transport lots only, so desig- F ee oll. ..(2)7.75-8(2) = Stove dist. _ pas 
ited; FOB refineries or terminals; in cents was as A .] 8 (PS 100) 9.1511) 8 95/1) 
er gal except per bbl. where §$ sign is N iesel (1) 7.625-8.75(1) Los Angeles ” 
wn; Wax and petrolatums in cents per No. 1 p.w. (1) 0.505 ee eed 40-43 w.w (1)8.4-10.15(1)  (1)8.4-10.1501 
und; ex all fees and taxes; for crude oil ao - Ww (2)7.875-9(1) ae fuel ; ; - 
s sete law = ; No. 2 straw. (1)7.25—-8.75(1) Heavy fuel 
its products lawfully produced and trans- N ~ oan wae (PS (1981.7 1.85(2) (1)$8$1.70-1.85(2 
rted; reported as received by OILGRAM and O. BS oo-+eo(1)7-315-0.5(2) Light ‘ aisha ; sia 
itional Petroleum News but not guaranteed; No. 6 > bye «alia “(PS ) (1)81.5 2.05(3) (€1)$1.90-2.05(3 
* subscribers’ private use only and not for 14-16 grav. fuel $2.20(1) Diesel Fuel i ee lipid 
resale or distribution or publication. Octane MIDWESTERN (Group 3 basis) (PS 200)..(1)6 7.6511) (1)6 7.45(1) 
ratings are ASTM unless otherwise noted. Par- 41-43 w.w..(1)7 375-8.125(2) (1)7.375-8.125(2) Stove dist et ae si lar 
nthetical figures before and after prices indi- 42-44 w.w...(1)7.5-8.25(2) (1)7.5-8.25(2) ; (PS 100) 1)7.25-9.15(1) 1)7 8.9513 
e mber of companies quoting the lows Range oil ..(1)7.75-8(1) (1)7.75-8(1) San Sranciacc:. sii wis pies ee 
and highs of the ranges. For further details 58 _& above 40-43. W.w. re 11 11.65(1) (1)11.55-11.65(1 
f price conditions apply to any NPN—OIL- D.I. Diesel(1)8-8.75(1) (1)8-8.75(1) eave fuel = 2 a 
GRAM office or see back of any OILGRAM No. 1 p.w..(1)7.375-7.875(2) (1)7.375-7.875(2) ‘PSs 40 s ‘ 217 ‘ 
Price Service invoice. No. 2 straw. (1)7.25—7.625(3) (1)7.2 -625(3) I ta % = ay NEES SPSS AS ewes 
_— com} ylete price service delivered daily No. 3 ......(1)7.25-7.375(1) (1)7.25-7.375(1) ee ee (1)82.00-2.10(1 1)$1.95-2 
mie f ast OILG +RAM publishing office, New Me. Bocce (1) $2.00-2.35(2) (1)$2.00-2.35(2) rytanad taal ae Slee 
z York, levels . alin : . . a s 
” citet Main tne Te eet aee 7 ee Platt’s CHICAGO—(FOB Chicage district refineries & (PS 200). .(1)7.95-8.15(1) 7.95(1) 
5 de 2) potty, Aaae Wane Gem ieees Cleve- p.l. terminals; all fuel oil prices in ent. per Stove dist 
n and (13 _ Ohio Annual subscription rate in gal.) PS 100) 1)9.45-9.65¢1 9 
; U. S.: $125 per year, payable in advance. No. 1 fuel = a wot 
4 No. | oe sonia th oone i : : 
. No. 2 fuel... .. eeee Lubricating Oils 
efine aaa |e aes WESTERN PENNA. 
. 53-57 D.I. Prices are for sales ade 
mat Gasoline Diesel - coe Ss are for ues mac e, or offers reliably 
aoe aeen reported, to jobbers & compounders only 
iY t 9 75 75 ee N S—N 3 ec fis. é 70° 
utsen te tales Ss! Diesel. 9 75(1) 8. 7 5(1) EUTRAI No. 3 col. Vis. at 70 
OKLAHOMA (Group 3) aes No. 6 fuel. ..(1)6.4-6.5(1) — (1)6.4-6.5(1) 260 Se Ce es ee) eee. 
regu aac ideas Nov. 17 Nov. N. TEX. (For shpt. to Tex. & N.M. dest’ns.) aoc! Soe alae 
3-78. : i : ie i de a O p.t. ...... ; ‘ 
. N Ethyl .....(2)9.75-10.25(2) (1)9.75-10.25(2) an ar Nae cel cn). a (2) 15 p.t. ......  43(1) 43(1) 
73-75 Oct (6)9-9.25(4) (6)9-9.25(4) 58 DI... ()7.5-8.75) 5-8 751) 25 p.t. .(1)39-41(1) (1)39-41(1) 
S} 63 66 Oct. .. aes ea No ns dite : Soe 150 V is. (143 at 100°) 400-405 fl, 
‘ 0 Oct. & nea . eae Ae RP’ ‘ 7 Ui. sse06 4301) 43(1) 
few below .....(1)8-8.625(1) (1) 8-8.625(1) No. 6 fuel. . .(3)$2.00-2.28(1) (3)$2.00-2.28(1) 10 p.t. 42(1) 42(1) 
yper’s MID- WE ST E RN (Group 3 basis) Ww. + _ (Kor aot, to Tex. & N.M. dest’ns.) Be Bile 66208: 41(1) 41(1) 
} 8-78.5 Oct 42-44 .W. 8.5(1) + aac 25 p.t. ......(1)38-—39(1) (1)38-39(1) 
ented “Ethyl... ..(1)9.75-10 .25(2) (1)9.75-10.25(2 — 2 straw D772 53 wate CYLINDER STOCKS: 
: 73-75 Oct. ..(4)9-9.25(2) (4)9-9.25(2) sO. 2 StFaW . (2) 17.049) ( irs 5(3) Brt. stk., 145-155 vis. at 210°, 540-550 fl. No 
plier 63-66 Oct. ..  8.625(1) 8.625(1) ~ s EPe p ot I 25( 2) 8 col. 
= 60 Oct. & No. 6 fuel. ..(1)$2.41-2.50(1) (1) $2.41-2.50(1) PRA. casnss C0) 47(1) 
wn 4 below .....(1)8-8.875(1) (1)8-8.875(1) E. TEX. (Truck trnspt.) | < eee 46(1) 46(1) 
ut of CHICAGO—(FOB Chicago distri rea . 41- “43° w.w...(1)7.25 7.75(3) (1)7.25-—-7.75(3) me: Wid 4080 (2)42-43(2) (2)42-43(2) 
5 gg oe we Gistetet setnertes © fT 49-44 w.w.. .(1)7.5-8(1) (1)7.5-8() 600 8.R. 
yorted 78-78.5 Oct. 45 cetane filter'bl ...(2)33-34(2) (2)33-34(2) 
OB Ethyl ..... _—" may _ diesel Sew. eer are. 650 S.R. ....(2)34-35(2) (2)34—35(2) 
7 5 14-76 Oct... ek ey aa oo ai : , = fl, ......€1)36-37(2) (1)36-37(2) 
ee ; i i sel(1)7.25-7.5(1) 7.25-7.5 ee 39(2 : 
g'aso N. TEX. (For shpt. to Tex. & N.M. dest’ns.) U.G.I. ase of 6 51) a : 6. 511) sand ee eae 
1 both "Ethyl Oct (1)9.875-11.6(1) (1)9.875-11.6(1 No. 2 fuel... —° 7.75(1) 7.75(1) Neutral Oils (Vis. at 100° F. 0 to 10 P.P.) 
73-75 Oct (4)9 10.5(1)_ (4)9 10.5(1) No. 6 fuel. . .(2)$2 00 2.35(1) (2)$2.00-2.35(1) Pale Oils : ; ni 
from 63-66 Oct. . Bees paring CENT. W. TEX. (Truck trnspt.) Vis. Color 
es for 60 Oct.& below(1)8-9(1) (1)8-9(1) a. = ele 75-7.875(1) (1)7.75-7.875(1) sat -No, 2.(1)10.5-11(1) (1)10.5-11(1) 
W. ; es . 5 c bel. D.I. = ve 86-110—No. 2(1)1111.25(2) (1)11-11.25(2) 
eee - o or shpt. to Tex. & N.M. dest’ns.) 7 Diesel .... 7.5(1) 7.5(1) 150—No. 3 ..(2)18—-18.5(1) (2)18-18.5(1) 
g : 7 * - x -. < 
a Ethyl ..... (3)10- 10.25(1) (3)10-10.25(1) 58 & abv. D.I. ete ‘oii 180 No. 3 » (C1) 18.5- 19(3) (1)18.5 19(3) 
10.25 13-75 Oct. (3)9-9.25(1) (3)9-9.25(1 Diesel .... 7.25(1) 7.25(1) 200—No. 3 ..(3)19-19.5(1) (3)19-19.5(1) 
63-66 Oct. | (1385-8, 7511) 1338.58 te ,, U.G.I. gas...  6.375(1) 6.375(1) 250—No. 3 . .(2)20-20.5(2) (2)20-20.5(2) 
stocks oo On » 2 A250 5. f -5-8.75(1) No. 1 fuel... 7.75(1) 7.75(1) 280—No. 3 . .(2)21-21.5(2) (2)21-21.5(2) 
0 Oct.& below(2)8.25-8.5(1) — (2)8.25-8.5(1) No. 2 fuel... 7.5(2) 7.5(2) 300—No. 3 22(3) 22(3) 
1 I E. TEX. (Truck Tnspt.)_ No. 3 fuel.. 7.25(1) 7.25(1) Red Oils 
a 78-78 5 Oct (1)9 75 10.8¢1) (2)8.75-20.8(2) No. 6 fuel. ..(1)$2.10—-2.27(1) (1)$2.10-2.27(1) 200—No. 5... 19(2) 19(2) 
Ze Ss (3-75 c ..(1)8.75-9.5(1) )8.75-9.5(1) KANSAS (For Kansas destin 300—No. 5 21.5(1) 21.541) 
Pi Sali gt eta : ations onl = 
ee 50 Oct.& below(1)8-—8.5(2) (1)8-8.5(2) 42-44 w.w.. .(1)8.25-9(1) (1)8.25 -4aR Bright Stock—Vis . at 210° (FOB Tulsa basis) 
CENT. W. TEX. (Truck Tnspt.) 58 & abv. D.I. 200 Vis. D.. 5(1) 35(1) 
- s 78-78.5 Oct. . 10(3) 10(3) Diesel ....(1)8.25-8.75(2)  (1)8.25-8.75(2) 150-160 Vis. D: | 
13-75 Oct. .. 9(3) 9(3) No. 1 fuel. ..(1)7.9-8.625(1) (1)7.9-8.625(1) 0 to 10 pp. 31(4) 31(%) 
ported 63-66 Oct. .. 8.5(1) 8.5(1) No. 2 fuel...(1)7.7-8.5(1) (1) 7.7-8.5(1) 10-25 p.p. .. — 30.5(1) 78.52) 
FOB Oct.& below 8.25(3) 8.25(3) No. 6 fuel. ..(1)$2.15-2.25(3) (1)$2.15-2.25(2) ae ty Ee eas 
KANSAS (For Kansas destinations only) ARK. (For shipment to Ark. and La.) aes Vie bay = oat?) 
‘vy any 18-78.5 Oct. 42-44 W.w... 125(1) 8.125(1) 0 io fT ‘ ‘ 
Myo _Ethyl .....(1)10.3-11(1) (1) 10.3-11(1) Frese tal. 850) 8.5(1) ou: ™ wala 
er. I ‘ » Oct. ..(2)9.3-10(1) (2)9.3-10(1) Diesel fuel 52 ieee 91(9 9 
: 63-66 Oct. does ah ta ean (Olive green) 21(2) 21(2) 
10 ~ . & = & below .. 7.75(1) 7.75(1) Black Oil 12(1) 12(1) 
30 Oct.& below(1)8.6-9.25(1) (1)8.6-9.25(1) Diesel fuel 58 “— ory on - 
’ ' " . " SOUTH TEXAS (Neutral Oils) 
D ARK. (For shipment to Ark. & La.) & above .. 8(1) 8(1) Pale Oils (Vis. at 100° F. FOB refineries, for 
- 8.5 Oct. - 7 No. 3 tuel... 7 625(1) 7.625(1) domestic shpt.) ’ 
2 hyl ....  10.25(1) 10.25(1) No. 3 fuel... — 7.375(1) 1.375(1) Vis. Color 
“ ota | se 9.25(1) 9.25(1) dae & demeg PENNA, 100 1%-2%. 3)8.5-9.5(1) (3)8.5-9.5(1) 
ict.& below, radford-Warren: 200 N 2-3 3)11-12.501 3 2.5 
leaded . 8.5(1) 8.5(1) 15 wow. .(2)10-10.25(1) (2)10-10.25(1) 300 No 2-3 +t 75 13 5c (3911 7% 13. f 1) 
WESTERN PENNA. No. 1 fuel. . 10(1) 10(1) = iia wiekencmibogm 
— Bradford-Warren: : No. 2 fuel 9.75(2) 9.75(2) 2%-3! ...€1)12.5-14.501)  (1)12.5-14.501) 
: t (1)10.25-10.4(1) (1)10.25-10.4(1) No. 3 fuel 9.75(1) 9.75(1) 750 No. 3-4. .(1)13-15.5(1) (1)13—15.5(1) 
r districts: ei iccetie : pacman eee arth 9.501) 9.501) 1200 No. 3-4.(1)13.75-16(1) (1)13.75-16(1) 
| ( 1.75 (2) (2)9.75 5(2) her districts: 2000 N 4 (1)14.5-16.5(1) (1 5-16.56 
CtNTRAL MIC HIG AN (FOB Central Michi- 1s w.iw (1)9.25-10(2) (1)9.25-10(1) Red Olls Gouin easauihncostas 
.Y E retineries. ) 47 w.w. ..-(1)9.5-10(2) (1)9.5-10(2) 100 No. 5-6. .(2)8.5-9.5(1) (2)8.5-9.5(1) 
| 5 a 1 fuel (1)9.5-10.5(1) (1)9.5-10.5(1) 200 No. 5-6. .(3)11-12.501) (3)11-12.541) 
8.5 No. 2 fuel (1)9-10.501) (1)9-10.5(1) 300 No. 5-6. .(3)11. 13.5(1) (3)11.75-13.501) 
| et )12.125-13.5(1) (1)12.125-13.5(1) No. 3 fuel (1)9.25-10(1) (1)9.25-10(1) 500 No. 5 6 (1125-14 5a) (1)12.5-14-5(1) 
> Oct rast 3—13(2) (1)11.3-13(2) 36-40 gravity(1)9.25—-10.5(1) (1)9.25-—-10.541) 750 No. 5-6. .(1'13-15.501) (1)13-15.501) 
or gaso- CENTRAL MICHIGAN (FOB Central Michigan 1200 No. 5-6.(1)13.75-16(1) (1)13.75-16(1) 
} excl De- oe re ci f refineries. ) ; 2000 No. 5-6.(1)14.5-16.5(1) (1)14.5-16.5(1) 
ae pt. (1)10.125-11.25(1)(1)10.125-11.25(1) Range o0i1(1)10.125-11.125(1) (2)10.125-11.125(1) (Continued on next page) 
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Steel drums and pails 
Capacities 3 gal. to 55 gal. 










ae 4 


SHIPPING and storage losses due to leakage, or 






contamination from outside sources, are eliminated 






ee 


INLAND STEEL 
CONTAINERS 


The thinnest liquids or heaviest semi-solids can be 







shipped and stored without danger of leakage. Air 





tight closures combined with rugged strength to with- 





stand rough handling make Inland Steel Containers 





the cheapest and safest packaging for many products. 






INLAND STEEL CONTAINER C0. 
Container Specialists 


6532 South Menard Avenue, Chicago 38, Illinois 






PLANTS AT: CHICAGO. e NEW ORLEANS * JERSEY CITY 





Oil Price Section 


Refinery Prices—continued 


Prices in Effect Nov. 17 Nov. 10 
CHICAGO (From Mid-Continent p.l. crude) 
Neutral oils vis. at 100° F. 0 to 10 p.p 
Pale Oils: 

Vis. Color 





60-85—No. 2 12.25(1) 12.25(1) 
86-100—No. 2 12.75(1) 12.75(1) 
150-—No. 3. 20(1) 20(1) 
1S0—No. 3. 20.5(1) 20.5(1) 
200—No. 3. 20.5(1) 20.5(1) 
250—No. 3. 21.5(1) 21.5(1) 
Red Oils: 

180—No. 5 20.5(1) 20.5(1) 
200—No. 5. 20.5(1) 20.5(1) 
250—No, 5 .. 21.5(1) 21.5(1) 
280—No. 5.. 22.5(1) 22.5(1) 
300—No. 5. 23(1) 23(1) 


Note: Viscous oils, 15 to 30 p.p. are quoted 
0.5c lower; 60-85 and 86-110 No. 2 non-viscous 
oils, 15 to 30 p.p. 0.25c lower. 

Unfiltered Steam Refined (Viscosity at 210°) 


140 20.5(1) 20.5(1) 
eee 21.541) 21.5(1) 
200 . a 22.5(1) 22.5(1) 
Bright Stocks, 160 vis. at 210° No. 8 color 
0 to 10 p.p 32(1) 32(1) 
15 to 25 p.p 31.5(¢1) 31.5(1) 
30 to 40 p.p 31(1) 31(1) 
E filtered Cyl 

Stock 22.5(1) 22.5(1) 


Note: To obtain prices delivered in Chicagc 
add 0.5c per gal. 


Natural Gasoline 


(Group 3 & Breckenridge prices are t 
blenders on freight Basis shown below. Ship 
ments may originate in any Mid-Continent 
manufacturing district.) 

FOB GROLP 3 


Grade 26-70. ..6.875( Quote) 6.875( Quote) 
FOB BRECKENRIDGE 
Grade 26-70. ..6.375( Quote) 6.375 (Quote 


LPG Prices 


(Of refiners, FOB refineries, in cents per gal., 
tank cars or transport trucks) 


Com- In- Com- Indus- 

mercial dustrial mercial trial 
District Propane Propane Butane Butane 
N.Y. Harbor.. 7.5(2) 7.5¢1) %7.5¢1) 7.5(1) 
Philadelphia 7.5(1) : 
Baltimore ss ‘@B€R) ee rr 
Hastings, W.Va.6.75(1) .... 6(1) 
New Orleans.. 5(1)a re 
ao ae ets ea sain’ 
WORD wicess G.2G(2) seco 7(1) 


(a) Tank cars only. 


Naphthas and Solvents 


(FOB Group 3) 
Stoddard 

solvent (1)9.375-9.625(5) (1)9.375-9.875(1 
Cleaners 

naphtha (1)9.875-10.125(4)(1)9.875-10.375(1 
V.M.&P. 


Npth . €1)9.875-10.125(6) (1)9.875-10.375(1 
Mineral 

spirits ...(1)8.875-9.125(6) (1)8.875-9.375(1) 
Rubber 

solv. ...(1)9.375-10.125(4) (1)9.375-10.125(4) 
Lacquer 


dil. ...(3)10.375-10.625(1) (3) 10.375-10.625(1) 
Benzol dil. (1)10.75-11.125(1) (1) 10.75-11.125(1) 
WESTERN PENNA. 


Bradford-Warren: 
Stoddard 
solvent 
Other Districts: 
Untreated Npth. 9.75(1) 9.75(1) 
Stoddard 
solvent ... 10(5) 10(5) 


OHIO (S. O. quotations for statewide de 
livery); V.M.&P. naphtha D.C, naphtha, Var 
nolene & 

Sohio_ solvent 14.5 14.5 
Rubber solvent 14 14 

E. TEXAS (Truck Trnspt.) 

Stoddard Solv.(1)9.25-9.75(1) (1)9.25—-9.75(1) 


Wax 


WESTERN PENNA. (Bblis. C.L.) 

White Crude Scale: 

122-124 A.m.p.(1)6.5-9.25(1)  (1)6.5~-9.25(1) 
124-126 A.m.p. (1)6.5—9.25(1) (1)6.5—9.25(1) 
MID-CONTINENT (C.L. FOB Refinery) 
Semi-refined : 

132-134 AMP, 

De... «caaae ere cane 
CHICAGO (FOB Chicago district refinery « 
one refiner, in bags, carloads. Carloads, slab 
loose, 0.75c less. Melting points are EM! 
(ASTM) methods; add 3° to convert int 
AMP.) 

Fully refined: 


122-124(bags only)6.85 6.85 
195-227 ..... 7.165 7.15 
127-129 7.4 7.4 
130-182 ..... 7.7 a 
132-134 ..... 7.95 7.95 
135-187 ..... 8.6 86 
Petrolatums 


WESTERN PENNA. (Bbis., carloads; tar 
cars, 0.5c less.) 


Snow White. (1)6.75-8(1) (1)7.25-8(1) 
Lily White ..(1)5.75-7.25(1) (1)6.25—7.25(1 
Cream White. (1)5.5—6.75(1) (1)6—-6.75(1) 
Light Amber. (1)4—5.5(1) (1)4.25—-5.5(1 
Amber . « -(1)3.75—5.25(1) (1)4—5.25(1) 
ROG occ cc es + (1)4-8.126(2) (1)4-5.125(1) 
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Oil Price 


Section 










Tank 
Wagon 


Commercial or consumer 
tank car, tank wagon, dealer 
and service station prices for 
gasoline do not include taxes; 
they do, however, include in- 

. spection fees as shown below. 
Prices Gasoline taxes, shown in sepa- 
rate column, include 1.5c fed- 

ai, ana state taxes; also city and county 
izes as indicated in footnotes. Kerosine tank 
agon prices also do not include taxes; kero- 





ne taxes where levied are indicated in foot- 
tes. Dealer discounts are shown in foot- 
tes. These prices in effect Nov. 17, 1947, as 
sted by principal marketing companies at 


eir headquarters offices, but subject to later 
rection. 
Inspection fees per gal., 
soline and kerosine prices, 
ecified, are as follows: 
\la. 1/40c on gasoline; Ark. 1/20c; Fi. 
8c; Ill., 3/100c; Ind. 2/25c; Kans., 1/50c; 
1. 1/32c; Minn. 7/200c; Neb. 2/100c; Nev. 
20c; N. C. 1/4c; N. Da. 1/20c; Okla. 2/25c; 
Car. 1/8c; S. Da. 1/40c; Tenn. 2/5c; and 
; 3/100c. 
inspection fees only: Ala. 1/2c 
1/8c Iowa 3/50c; Mich. 1/5c per gal. 
Atlantic White Flash 
(Regular Grade) 


included in both 
unless otherwise 













cerosine 










Commer- Gaso- Kero- 
cial Dealer line’ sine 





































T.W. T.W. Taxes T.W. 
I 11.9 11.9 5.5 13.5 
yr 12.8 12.8 5.5 14.7 
towr 12.5 12.5 5.5 14.4 
12.8 12.8 5.5 14.7 
nton 12.8 12.8 5.5 14.7 
12.8 12.8 5.5 14.7 
I 12.8 12.8 2.0. 14.7 
12.8 12.8 5.5 14.7 
12.8 12.8 5.5 14.7 
12.5 12.5 5.5 14.4 
S 12.8 12.8 5.5 14.7 
[de€ 12.5 12.5 2.3 14.4 
| I 11.9 11.9 5.5 13.8 
I 12.2 1.5 
ghie 12.5 :.& 
1 este 12.4 1.5 
ne Rive 12.2 1.5 
1 d Cc 12.8 5.5 
I er 12.5 5.5 
ence I 12.2 5.5 
t City, N. J 11.4 4.5 11.7 
€ 11.4 4.5 km 
r 11.4 4.5 yt | 
¢ | 11.5 6.5 11.6 
12.5 6.5 12.2 
nd \ 11.3 7.5 12.1 
! I ( 11.5 7.5 12.5 
N G 13 3 7.5 12.9 
12 8.5 12.4 
Mine 3 Spirits V.M.&P. 
YW. T.W. 
aely I a3 o 15.0 
(i ter P 14.5 16.0 
t P 16.0 17.0 
qa FUEL OILS—T.W. 
2 5 
(1 Pa 1.8 10.3 7.75 6.98 
VI 12.4 10.9 
(4 gtor Del 11.8 10.3 
field, M 4.3 
(1 te 11.0 
(1 ( r 7 © 
Taxes 
E nswick, Ga., kerosine price does not in- 
1 State tax 
Disc ounts: 
ine—Thru Penna. & Del., 2c off t.w. 
price on t.w. deliveries of 25 gals. or more at 
ne time 
Notes: 
de Mineral Spirits prices also apply to Stoddard 
Var Solvent; V.M.&P. prices also apply to Light 
ers Ni iphtha 
fec e Oct s1 1ccording to company 
‘ r . ; shown incorrectly in 
a N 12th NPN 
Diesel 
Crown Gaso- Kero- Fuel 
Net line sine Net 
Dealer Taxes T.W. T.W. 
‘1 ton, Ky 13.5 6.5 13.6 12.9 
(1) n “u2 65 Be RS 
le 13.5 6.5 13.1 12.4 
I 13.3 6.5 12.9 12.2 
M 12.9 7.5 12.5 11.8 
12.5 7.5 12.1 11.4 
han 13.0 8.5 13.1 11.9 
sla M 12.5 9.5 12.6 11.4 
EX \ € 13.1 9.5 13.2 12.0 
1 Ga 13.2 7.5 12.8 12.1 
13.6 7.5 13.2 12.5 
I 13.2 7.5 12.8 12.1 
12.8 7.5 12.4 33.7 
Fla 12.8 8.5 12.4 an.7 
12.8 8.5 12.4 11.7 
12.6 9.5 12.2 11.5 
12.8 8.5 12.4 Mm 
Tax 
€ ix mn includes these city & 
x Mot 2c city; Birmingham, Ic 
¢ M gomery, lc city & lc county; Pen- 
ty Other taxes not included in 
1 eorgia kerosine le Montgomery, 
7 a Mississippi, kerosine & 
1 e ningham, diesel, 1 
#2 Not 
1) er t.w. prices are same as net dealer 
(1) 
NEW ber 19, 1947 











CHEVRON 
(Regular) Av. Gaso- Kero- 

Re- 30 line sine 
= T. tail T.T. Taxes T.T. 
Cal. 12.1 16.1 15.6 6.0 14.65 
6 15.6 15 6.0 13.15 





San Fran 
Los Angeles 


Fresno =u 3.8 Oe 6.0 15.65 
Phoenix, Ariz 7 18.7 #18 6.5 16.25 
Reno, Nev 3 18.3 17 7.0 16.85 


11 
1. 
1 
1 
Portland, Ore 12.7 16.7 16 6.5 16.75 
Wash 1: el 
le 
1 
1 
li 
1. 


Cwe + 
NFNwNEFNaAe 


Seattle 7 16.7 16 6.5 16.75 
Spokane 3 19.3 18 6.5 20.35 
Tacoma . 2,5. 6.7 6.5 16.45 
Boise, Idaho 6.0 19.5 %7.5 20.30 
Salt Lake, U ».6 18.5 5.5 15.70 
Honolulu, T. H 1 17.6 16.6 7.5 15.65 
Fairbanks, 

Alaska .. 24.1 28.1 27.6 3.5 32.65 
Juneau .. : 14.1 18.1 17.6 3.5 18.15 
Taxes: 


Boise 7.5c tax applies to 
avgas taxes are 1.5c 


motor fuel only; 
federal, 2.5c state. Reno 
7c tax includes 1.5c county tax. Honolulu 7.5c 
tax applies to motor fuel only; avgas taxes 
are 1.5c federal, 5c territorial; Hawaiian gross 


income tax also is excluded as follows: from 
retail price 0.6c per gal., & from TT prices 
1% to resellers, 2.5% to consumers 
Notes: 

Resale & Commercial Gasoline: T.C. prices 


for Chevron (regular) and Chevron Aviation 
SO are 0.25c per gal. below posted net tank 
truck prices; Pearl Oil (kKerosine) T.C. prices, 
3c per gal. below posted net tank truck prices. 

Prices for Chevron Supreme (Ethyl) are 2c 
above Chevron (regular), except at Salt Lake 
& Boise where spread is .5e Prices for 
Chevron Aviation 91 are 2c above Chevron 
Aviation 80; for Chevron Aviation 100, 5c 
above Chevron Aviation 80 


Blue Crown (3rd Grade) 
Red Crown (Reg. Grade) 
Red Red Blue 
Cr’n. Cr’n. Cr’n. Gaso- Kero- 





Cons. Dir. Dir. line sine 

T.W. T.W. T.W. Taxes T.W. 
Chicago, Ill. 15.9 13.9 13.4 4.5 14.3 
Decatur 15.6 14.1 13.6 4.5 14.0 
Joliet 15.9 14.4 13.9 4.5 14.3 
Peoria 2 eie~ 15.6 14.1 13.6 4.5 14.0 
Evansville, “Ind 15.8 14.3 13.8 5.5 14.2 
Indianapolis 16.0 14.5 5.5 14.4 
South Bend .. 16.4 14.9 5.5 14.8 
Detroit, Mich - 15.3 13.8 4.5 13.5 
Grand Rapids .. 15.3 13.8 4.5 13.5 
Saginaw ... . 18.3 13.8 4.5 13.5 
Green Bay, Wisc. 16.2 14.7 14.2 5.5 14.6 
Milwaukee oee+ 16.1 14.6 14.1 5.5 14.5 
La Crosse . »- 15.9 14.4 13.9 5.5 14.3 
Duluth, Minn. .. 16.2 14.7 .... 5.5 14.6 
Mpls.-St. Paul .. 15.9 14.4 13.9 5.5 14.3 
Mankato ; 5.9 14.4 13.9 5.5 14.3 
Des Moines, la 15.3 13.8 13.3 5.5 13.7 
Mason City - 15.7 14.2 13.7 5.5 14.1 
St. Louis, Mo - 15.3 13.8 13.3 4.5 13.7 
Kansas City 14.7 13.2 12.7 5.0 13.1 
St. Joseph 14.7 13.2 4.5 13.1 
Fargo, N. D 16.9 15.4 14.9 5.5 15.3 
Huron, 8S. D 16 14 9 14.4 5.5 14.8 
Wichita, Kans iI3.3 12.5 12.0 5.5 12.4 
Omaha, Neb. ... 15.3 13.8 6.5 13.7 


Stanavo Aviation Number 73 


Cons. T.W. Taxe 
Detroit, Mich. 19.6 4.5 
Fargo, N. D ; 18.9 5.5 
Huron, 8S. D. 18.4 5.5 
Indianapolis, Ind 18.0 5.5 
Kansas City, Mo. . 16.7 5.0 
Oleum V.M.&P. Stani- 
Spirits Naphtha sol Taxes 
(Prices are base prices before discounts) 
CRRCORD 2ccces 17 17 .3 16.3 4.5 
Detroit : 19.4 18.6 19.9 4.5 
x &. Mea .s- 36.5 17.5 17.0 1.5 
De, BME wwoce Bead 18.1 16.6 1.5 
Milwaukee 17.9 18.9 18.4 5.5 
Minneap’'ls 7.2 18.7 17.0 5.5 
Fuel Oils T. W. 
Chicago 
Standard Stanolex 
Heater Oil Furnace Oil 
1-99 gals. Pes 13.8 13.1 
100-149 gals. eee 12.8 12.1 
150 gals. Be over 12.3 oe 
150-399 gals. . ‘ 12.1 
400 gals. & over oe 11.6 
Stanolex Stanolex 
Fuel A Fuel C 
1-749 gals. . ee 9.15 8.4 
750 gals. & over .... 8.4 7.65 
Stanolex Furnace Oil 
100 gals. 
1-99 gals. & over 
Indianapolis 13.2 12.2 
Detroit , 12.9 11.9 
Milwaukee 13.2 12.2 
Minneapolis 13.1 12.1 
St. Louis 12.5 11.5 
Kansas City 11.9 10.9 
Taxes: 
Gasoline tax column includes these city 
taxes: Kansas City. 1.5c; St. Joseph, & St 
Louis, Ic Naphtha tax column includes 1.5¢ 


federal & state taxes. Iowa kerosine prices do 
not include 4c state tax. State sales, occupa- 
tion. consumer & use taxes to be added where 
applicable 

















OIL-FIRED 
UNIT HEATERS 











Point to remember when planning 
new stations or rehabilitating old ones . . . 
SHAFCO Suspended Oil-Fired Unit Heaters 
permit maximum use of every foot of floor 
space. They “hang” overhead . . . up in the 
air and out of the way . . . leaving space 
below free for useful, profitable occupation. 
Cuts building costs for new stations . . . adds 
50, 100, even 200 feet of floor space to 
present facilities. 


SHAFCO, you know is the original suspended 
heater. It operates on an exclusive, patented 
counterflow principle of air and heat that 
provides 85% heating efficiency by actual 
tests! Compactly designed with built-in 
plenum chamber, sturdily constructed of 
heavy gauge steel. Proved by over 10 years 
successful use by major oil companies and 
other commercial, industrial installations. 














WJ 
E 








Models available from 100,000 to 
400,000 B.T.U. to meet heating 


requirements of any size service 
station. Write today for complete 
information. 


5 


AECL 


DISTRIBUTING 
CORPORATION 





1354 Book Bldg. © Detroit 26, Michiga> 
NEW YORK: 347 Madison Ave. 
CHICAGO: 330 S. Wells St. 


Authorized representation Coast-to-Coast provides 
experienced on-the-spot installation service. 
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Oil Price Section 





Gasoline 
Taxes T.C. 
New York C tandi 
Manh. <e ashen ae 
BP beriediccecess Be 
Lo Ore ree Terre 
eee ea 
tichmond 


jae we O40 0.5 
Albany, MH. TF. cvrvce 5.5 
BINBRATMLOD cccccccse 5.5 
Buflalo ..... ar ee 5.5 
Jamestown .......... 5.5 





Bets. VEER scsccccse &.O 
Plattsburg 5.5 
Rochester 

SOE  kcccassceoase BD 
Bridgeport, Conn. ... 5.5 
BREMNER 6.44 c0cene cae Bee 
BIMREIOTE 2c ccevccccce 5.5 
New Haven eects ub 
Ae rece: ; 
Portland aeancease Raw 13.8 
Boston, Mass. ....... 4.5 1 
Concord, N. H. eee 
EMMORGOE ccccccceses OS 
BABMCHOStEP .cccccecse BS 
Providence, R. I. .... 5.5 
purinegton, Vt. ...... 6.9 
BRUtIOMG .cccccccccsse 6.0 




















Tank Wagon Prices—Continued 


Mobilgas Aircraft 


Grade 80 Gra 


r.W 


T.U. 


a) 








On 


Mobilgas( Regular Grade) 


Com. Undiv. 
de 91 Grade 100 Cons. Dir. 
T.V T.C. Zoms TH. rw. T.W. 
16.1 11.9 12.4 
16.1 ee 12.4 
16.1 11.9 12.4 
16.1 11.9 12.4 
15.8 17.3 ainon 11.6 12.1 
15.9 AC.S 21.2 11.7 12.2 
oe . 12.8 13.2 13.7 
16 18.0 11.9 12.4 12.9 
12.4 12.6 13.1 
i2Z.1 12.6 
, ‘ mretbil ; 12.8 13.3 
17.0 ; 2.4 12.9 13.4 
16.6 12.1 12 13.0 
11 12.4 
12.6 13.1 
11.5 12.3 12.8 
11.3 12.0 12.5 
11.6 12.6 13.1 
16.0 e. ° ce 11.8 12.3 
15.9 16.3 17.4 ee 11.7 12.2 
12.9 13.4 
14.1 14.6 
12.¢ 13.1 
15.9 11.1 hy ee | 12.2 
12.1 12.7 13.2 
13.1 13.6 























Mobilfuel 
Mobil Kerosine Diesel 

T.C. Yard T.W. TC. T.W. 

12.7 11.1 

: 12.7 Oe 

9.0 9.6 = he 

12.7 11.1 

8.9 9.2 12.1 10.9 

9.2 9.4 12.2 8.6 11.0 

11.2 11.4 14.2 ‘ 12.6 

10.4 10.8 13.6 9.7 12.5 

10.2 13.2 12.5 

9.9 12.8 11.2 

10.2 10.4 13.0 si 

10.5 10.5 13.7 : 11.9 

10.3 10.7 13.5 9.4 ee 

9.0 ie 

10.2 ; 

9.7 9.7 8.9 11.2 

9.0 9 0 - 8.3 10.6 

9.9 13.2 9.2 11.2 

9.2 12.5 8.5 10.9 

y.1 12.6 8.4 10.9 

11.0 14.2 11.9 

11.4 14.4 12.8 

10.5 13.5 11.6 

9.1 9.4 12.4 8.4 10.8 

10.1 10.3 9.5 

10.7 rie | 












SOCONY 
VACUUM 





MOBILHEAT 
(No. 2 Fuel) 
T.Cc, Yard T.W 

10.8 

ose swe 10.8 
8.1 8.5 10.8 
. re 10.8 
8.0 Ss 10.7 
8.4 S.6 10.* 
10.2 10.4 12.4 
9.5 9.9 12.3 
9.9 = 12.3 
a 8.6 11.0 
9.3 oo 11.5 
9.4 9.4 ee 
9.2 9.4 11.5 
8.1 8.3 10.5 
ee 9.5 11.5 
8.7 8.7 11.0 
S $.1 10.4 
9.0 11.0 
§.3 10.7 
8.2 ; 10.7 
9.7 Pe 

10.5 12.¢ 

ee 9.5 11.4 
8.2 8.6 10.6 
9.3 9.5 11.5 
9.8 11.9 


Tank Wagon Prices: Buffalo aie Rochester Syracuse Boston Hartford Providence 
Mineral Spirits PE Ne ee et 14.5 3.0 15.5 16.5 14.0 15.5 14.5 
V.M.&P. Naphtha ; 16.0 14.0 16.5 20.5 15.0 16.5 16.0 
Taxes: N.Y.C. prices do not include 2% city sales tax applicable to price of gasoline (ex tax). 
Discounts: Diesel—0.5c per gal. for single delivery of S800 gals. or more. 
Notes: Syracuse V.M.&P. price is in steel barrels. Jamestown t.c. prices are delivered prices; all other t.c. prices are FOB bulk terminals. 
Esso (Regular Grade) Sohio X-70 Gasoline (N. B. Prices are Continental’s 
Consumer Gaso- Kero (Regular Grade) ‘‘normal’’ prices. Current sell 
Tank Dealer line’ sine Con- Re- Gaso- Kero- ing prices may be lower thar 
Wagon T.W. Taxes T.W. sumer sell- line sine ‘*normal’’ because of local com 
Atlantic City, N. J. 11.4 11.9 4.5 11.4 T.W. ers S.S. Taxes T.W. petition.) 
Newark .. sacse M24 215.9 4.5 2:4 Ohio, Statewide. 17.0 13.75 17.5 5.5 13.0 Conoco Demand — 
3altimore, Md. 11.3 11.8 6.5 11.4 Akron 17.0 13.75 17.5 5.5 13.0 N-tane (3rd  Gaso- Kero 
Cumberland sihinee'e. Mean 13.4 6.5 13.2 Canton 17.0 13.75 17.5 5.5 13.0 (regular) Grade) line sine 
Washington, D. C.. 11.6 12.1 5.5 11.9 Cincinnati 17.0 13.75 17.5 5.5 13.0 : Tank Wagon Taxes T.W 
Danville, Va. 11.9 12.6 7.5 12.5 Cleveland 17.0 13.75 17.5 5.5 13.0 eaves, Oot 3.5 WS 75 14.9 
Petersburg 11.3 12.0 7.5 12.1 Columbus 17.0 13.75 17.5 5.5 13.0 Grand Junc., 15.4 14.4 7.9 15.7 
Norfolk no 2:7 7.5 11.8 Dayton 17.0 13.75 17.5 5.5 13.0 Pueblo : 14.2 13.2 7.5 14. 
Richmond 11.3 12.0 7.5 12.1 Lima .. 17.0 13.75 17.5 5.5 13.0 Casper, Wyo 14.4 13.4 5.5 13.9 
Roanoke .......... 122.8 18.5 7.5 12.9 Mansfield 17.0 13.75 17.5 5.5 13.0 Cheyenne . -- 14.2 13.2 6.5 14 
Charleston, W. Va.. 12.5 13.0 6.5 13.6 Marion ..... 17.0 13.75 17.5 5.5 13.0 Billings, Mont. 15.4 14.4 6.5 14.9 
Fairmont 12.6 13.1 6.5 14.2 Portsmouth 17.0 13.75 17.5 5.5 13.0 Butte ..... 16.5 15.5 6.5 16.5 
Parkersburg 12.4 12.9 6.5 13.3 Toledo ..... 17.0 13.75 17.5 5.5 13.0 Great Falls 15.4 14.4 6.5 16.5 
Wheeling aoe 12.4 12.9 6.5 13.9 Youngstown 17.0 13.75 17.5 5.5 13.0 Helena cee 16.1 15.1 6.0 16.5 
Charlotte, N. C 12.3 12.8 7.5 12.9 Zanesville 17.0 13.75 17.5 5.5 13.0 Salt Lake U. 5.6 14.6 55 15.1 
Hickory 12.5 13.0 7.5 13.5 Twin Falls, _Ida. 18.0 17 0 7.5 18.1 
eS ee 12.7 13.2 7.5 13.5 Aviation Gasoline—Statewide Albuquer., N.M.. 14.0 13.0 7.0 13.4 
OT. eee 12.7 13.2 7.5 12.8 Consumer Gasoline Roswell 13.4 12 4 7 0 12.8 
Salisbury ee 12.1 12.8 7.5 13.6 T.W. Taxes MOMs PO .crsce. 24.8 13.3 7.5 13 
Charleston, S. C. 11.6 12.1 7.5 Sohio Aviation Gasoline Muskogee, Okla 12.4 10.4 7.0 11 
OCOMMBIR «occ 12.8 13.3 7.5 62 Octane (Clear) : - 18.5 5.5 Oklahoma City.. 12.4 10.4 7.0 11 
Spartanburg .... 12.0 12.5 7.5 : Esso (Clear) Avia. Grade 80. 20.5 5.5 Tulsa 12.4 10.4 7.0 11 
New Orleans, La 10.7 11.2 8.5 10.4 Esso Aviation Grade 91 . 21.5 5.5 Taxes: 
Baton Rouge 10.6 11.1 8.5 10.9 Esso Aviation Grade 100 24.5 5.5 Gasoline tax column includes these city 
Alexandria 11.2 ai. 8.5 11.0 Naphtha—T.W. taxes: Albuquerque & Roswell, 0.5c; Santa 
Lake Charles 10.6 11.1 8.5 12.4 Statewide Fe, 1c; Cheyenne, Ic. 
Shreveport 10.6 ‘2.2 8.5 10.0 OP. OGeleent ..¢.-....... 18.5 Notes: : 
New Iberia ie 11.6 12.1 8.5 10 6 D.C. Naphtha 19.0 r.W. prices are to consumers & dealers 
Knoxville, Tenn 12.3 i2.8 8.5 13.0 V.M.&P. Naphtha 19.0 
A a 43 80:0 11.6 12.1 8.5 11 6 Varnolene ; 19.0 
Chattanooga. ...... 12.2 3.7 §.5 12.1 Sot Solvent 19.0 
“pea °°7 2°9 Q 5 
— . 7 2 - -s ee 7 Fuel Oils—T.W. No. 1 No. 2 No. 3 Thriftane 
org ae 12'S 28 80 112 Ohio, Statewide ... 13.0 13.0 12.0 Humble (3rd Grade) _ 
: : Taxes: (Regular) Gaso 
baa Effective Sept. 13, 1947, hangar operators Tank Re- Tank Re- line 
Mineral Spirits V.M.&P in purchase aviation gasoline less per ga Wagon tail Wagon tail Taxes 
T.W. T.W. tate Road Tax by supporting purchase wit} Dallas, Tex.. 11.5 16.0 10.5 13.5 5 
Brewers, TH. J. sccccs 13.5 15.0 State Tax Exemption na 1-10 to supplier Ft Vortt 11 16.0 10.5 13 ° 5 
Baltimore, Md. .. 16.0 Discounts: I or 11.5 16.0 10.5 13.5 
Washington, D. C. 16.0 aviation—on con tract to hangar opera Sar nto 11 16.0 10.5) 13.5 
; ; tors and resellers, 2c off consumer t.w _ Kerosine 
Fuel Oil—T.W. No. 1 No, 2 Fuel oils—Statewi ide pric es are for t.w. & “ee = Tank Wagon Retai 
Atlantic City, N. J 11.4 10.0 drum deliveries of 50 gals. or more; prices for Fe — oe + 2 + 
Newark .. 11.4 10.0 deliveries of less than 50 gals. are 0.5¢ higher 1 ree 10 ¢ 14 
saltimore, Md. 11.4 10.5 Naphthas—to contract cor s off t.w = antl 10.6 14 
Washington, D. C 11.9 10.9 price Statewide: 300 to 999 i 0.5« 1000 N ) 
INOTIOIN, VO. cccseces 11.8 10.1 to 2499 gals 0.75c; 2500 to 4999 gals., 1¢ otes: ae es ee al . 
Petersburg ; 12.1 10 000 or more gais., 1.5¢c. Lucas County: Le ‘ 7.W. ee all classes of dealers @ 
Richmond 3-3 10 han 50 gals., tank wagon price, 50 to 249 consumers 
Charlotte, N. C 12.9 11.1 i U.or 200 to 499 gal lc; 500 gals. or 
BRIOMGET ¢04 creer ; 11.4 ver 1.5 
RRISISN .cccccs 12.8 11.6 Notes: 
Charleston, S. C 10.. Renown | (third-grade) gasoline prices are Esso Gasoline 
Columbia .. 11.6 same as X-70 unless otherwise noted S.s (Regular Grade) 
Spartanburg 10.7 prices ire at company-operated stations Ker 
vatewide Prices are subject to exceptions other Gasoline Gasoline sir 
Taxes: Louisiana kerosine prices d t iz ; a =z.¥ Taxes T.V 
clude lc state tax Hamilton, Ont 19.0 11.0 2 
Discounts: TEXAS ’ te ines "Man = : . : 9 
Esso gasoline—to undivided dealer 0. 5¢ Gasoline— Dealer T.W. : W nnipeg ‘ 22.5 9.0 
dealer t.w. roe m Fire-Chief Indian Gasoline Revina. Sask 4 10.0 9 
. (Regular) (3rd Grade) Taxes “ein. Sopa os > 
Kerosine—In South Carolina lc pe ul. off ; A : sages Saskatoon 26.8 10.0 - 
posted t.w. price for 25 gals. or more Dallas, Tex, 11.5 10.5 9.9 Edmonton, Alta 22.6 9.0 
gas ; Ft. Worth , 11.5 10.5 5.5 Calgary 20.7 9 0 
agate. Newark t.w. prices e for de Wichita Falls 11.5 10.5 5.5 Vancouver, B.C 15.0 10.0 
liveries of 200 gals. or more; less t 200 Amarillo 11.5 10.5 5.5 Montreal, Que 19.0 11.0 2 
gals., 0.5¢ over posted t.w. prices; steel b : Tyler 11.5 10.5 5.5 St. John, N.B 16.5 13.0 ‘ 
deliveries, 2c over posted t.w. prices. Balt Tr El Paso 13.5 130 +. oe . in - “m4 =. 2 
& Washington prices are for t.w. deliveries akc wives n § r- EDAsIEOR, IN. § hed , 
of 25-99 gals d a peeiconie i Angelo 11 > 10.5 5.5 Taxes: 
ee eee ee Anne Waco 11.5 10.5 5.5 Gasoline taxes are provincial taxes 
Notes: Austin . 11.5 10.5 5.5 Notes: 
Effective Oct 30 minim re esale Houston ; 11.5 10.5 5.5 Prices are per imperial gal. which i 
price of 15.4¢ for Esso € mn San Antonio 11.5 10.5 5 1.S. gals T.W prices are to divided & 
throughout New Jersey Port Arthur 11.5 10 5 divided dealers 
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Ine of a series of messages to help you increase your understanding of business paper advertising, and its effect on your business. 


How much longer 





can your company afford to 
“refuse business tactfully’’? 







L l’S FACE IT the honeymoon is about over. It But now the time has come when we must apply 
was fun while it lasted, but it won't pay the the same philosophy to the manufacture of a sale. 


t. Not now. That means — more mechanization! 








\fter an absence of seven years, the spectre of a Confronted with a buyers’ market, how much will 











buyers’ market is once more rearing its head, and it cost vour company to produce one unit of sale? A 
expression plainly reads—‘‘I’m going to be hard prohibitive sum, if you're going to depend entirely 
to get.” on personal contact. You’d have to hire a tremendous 


force of salesmen to cover the field. Even then, much 
of their valuable time would be spent on “missionary 
work’’—which is really a job for mechanized selling. 


This doesn’t scare anybody who hasn’t forgotten 
how to sell. But there are quite a few of us in American 
usiness who could use a quick refresher course. 
We’ve had a long “‘vacation.”’) Mechanized selling is simply another name for 
consistent and aggressive advertising. Like the ma- 
chine on the production line, it is a multiplier of 
men’s efforts, for it enables them to produce (and 
earn) far more than they could alone. 


When it comes to production, our output is up 
almost 100 per cent. We’ve acquired a lot of new 
techniques on the assembly line, because it was obvi- 

that if there were to be any profits left —after 








reased labor costs, high-priced materials, and And when it goes to work in the business press, it 
es— we'd have to trim every last ounce of fat off becomes the most efficient machine at your disposal 


manufacturing cost per unit. for manufacturing sales at a profit! 















Just how efficiently does business paper advertising work? If you'd like to 
see some examples, we'll be glad to send you a recent ABP folder on actual 
results. Also,if you'd like reprints of this advertisement (or the entire series) 
to show to others in your organization, you may have them for the asking. 





NATIONAL PETROLEUM NEWS 


is one of the 129 members of The Associated Business Papers, 





whose chief purpose is to maintain the highest standards of editorial 
helpfulness—for the benefit of reader and advertiser alike. 





Seaboard 
Export 


Coastwise 
Prices 





SPECIAL NOTICE 


Owing to present short supply of many products, some sellers are withholding public quotations 
or the posting of firm prices on some products but are giving OILGRAM the prices they otherwise 
would quote to trade in general and which today they confine mostly to their regular customers only. 


Atlantic & Eastern Gulf Coasts 


Oil Price Section 





Prices are of refiners, FOB their refineries and tanker terminals, and of tanker terminal 















































(operators FOB their terminals)—Prices in Effect Nov. 17 
MOTOR GASOLINE KEROSINE & FUEL OILS 
Kerosine 
78-78.5 Oct. &/or No. 5 fuel No. 5 fuel 
District 74-76 Oct. Ethyl (a) No. 1 fuel No. 2 fuel (0-10 p.t.) (15-60 p.t.) No. 6 fuel 
N.Y. Harb.... (1)9.6-10.9(1) (1)10.6-12.4(1) (10)8.6—-8.9(12) (12)7.6-8(8)7 (8)$2.92-3.25(1) $2.74(1) (6)$2.54—2.87(1) 
N.Y., Harb., 
bar. ..----+ (1)9.5-10.7(1) (1)10.5-11.2(1 ($)8.5-8.8(12) (10)7 .5-7.9(8) (6)2.89-3.22(1) 2.71(1) wee's 
Albany ....-- 11.1(8) (2)12.1-12.6(3 (1)8.9-9.2(7) (1)8-8.4(6) 3.12(1) nieve 2.869(1) 
Philadelphia (2)9.9-10.9(3) (1)11.15-12.4( (1)8.5-8.8(11) (1)7.7-7.8(11) cose (1)2.73-2.92(1) (6)2.54-2.67(1) 
Phil., barges... (1)9.8-10.2(1) (1) 11. 05-11. 2( (1)8.4-8.7(5) (1)7.6-7.7(5) eR 
Baltimore (199 .175—10.5(1) (1)10.175-12(1 (11)8.8-9(9) 8(12) (1)2.71-2.81(1) 52-2 .57(6) 
Balt., barges (4)9.075—9 .6(1) (1)10.075—-10.85(1 8.7(3) 7.9(4) - ne 
Norfolk ..... (2)9.2-9.7(2) (1)10.2-11.2(1) (5)8.7-8.95(1) (4)8-8.2(1) (1)2.68—2.71(1) (4)2.51-2.54(4) 
Wilm., N. C (2)9.25-9.7(1) (1)10.25-11.35(1) (8)8.65-8.95(1) (7)8-8.2(1) ss 
Charlesten (1)9.1-10.2(1) (1)10.1-11.2(1) (5)8.8-9(1) (4)8-8.1(1) (1)2 
Savannah .. (€7)10.2-10.5(1) (5)11.2-11.5(1) (7)9.4-9.6(1) 8.7(5) (2)2 
Jacksonville (8)10.2-10.5(1) (6)11.2-11.5(1) (7)9.4-9.6(1) 8.7(6) (2)2 50-2. 53(5) 
Bitar ...ccce (6)10.2-10.5(1) (6)11.2—11.5(1) (6)9.4-9.6(1) 8.7(4) see - 
ye (7)10.2-10.5(1) (6)11.2—-11.5(1) (6)9.4-9.6(1) 8.7(6) (2)2.40-2.43(5) 
Pensacola see = 8.2(1) sees .s 
Mobile wee «©(1)9.3-9.901) (1)10.3-10.9(1) 9.1(2) 8.5(1) cose 
New Orleans. (1)8.325-9.05(1) (1)9.2-10.05(1) (3)7.625-8 .1(2) (4)6.95-7.4(1) (1)2.22-2.25(1) 
Portland .... 11.1(5) (1)12.35-12.6(3) (1)8.8—-9.2(8) (1)7.9-8.3(7) ; ; 3.045(1) 
dng (1)10-11.1(9) (1)11-12.6(4) (1)8.7-9.1(14) (1)7.8-8.2(13) (1)2.905-—3 .055(1) 2.905(1) 2 
Providence ... 11.1(6) (1)12.35—-12.6(3) (1)8.7-9.1(9) (1)7.8-8.2(8) 2.91(1) (2)2.575-2.875(1) 2.2 
New Haven .. 11.314) 12.8(3) (1)8.6-9(7) (1)7.7-8.1(5) 2. 575(3) 
(a) Postings of one supplier at Philadelphia & Baltimore are for min. 80 Oct. Ethyl. 
t This price correct on and since Noy. 7; shown incorrectly in Nov. 12th NPN 
Bunker C Fuel Diesel Oil Gas House 
Ships’ bunkers Ships’ bunkers Diesel Oil Gas Oil 2 
(Ex Lighterage) (E x Lighterage) Shore Plants 28-34 Gravity Mid-Continent Lubes 
N. Y. Harbor .... (6)2.54-2.67(1) (3)3.316 36(2 8(5) ; (1)7.9-8.2(1) (At Gulf; in packages, FAS, New Orleans; ir 
Albany ..... esa. _ 2 rae 1) t (2)8.2-8.6(1) 8.6(1) bulk. FOB terminals) 
Philadelphia ..... (5)2.54 57(2) (2)3 8(7) 7.8(1) Se erect N 7 
Baltimore 2°54(5) (1)3 2) %.2(5) 7.8(1) rices in Effect Nov. 17 
Norfolk .... 2.51(4) (1)3 (3)8-8.2(1) 7.8(1) Bright Stock Steel Drums Bulk 
Charlestown (2)2.47-2.50(1) (1)3 ) 8(3) D color, Vis. at 210° 
Savannah 2.50(2) 3 8.7(3) (1)50-53(1) (1)40-42(1 
Jacksonville ..... 2.5014 3 8.7(6) 
EE s0ss,0:0 05-400.0 2.40(4) 3 8.7(6) : 
New Orleans 2.0516) 2 (1)7-7.525(1 ° Wax ; 
Portland (1)2.265-2.715(1) ‘ 8.5(2) -5(1) se | points “ ate as a, ~— 
Boston (2)2.565-2.715(1) 3.36(1) 8.4(4) 8.4(1) “ rices are - refinery; carloads 
Providence (2)2.235-2.685(1 1)3.15-3.36(1 1)8.2-8.4(1) 8.3(1) scale in bags or bbls, fully refined slabs loose 
New Haven 2.575(2) (1)8.1-8.3(1) Prices in Effect Nov. 17 
New Orleans N.Y. N.Y 
Crude Scale Export Domestic Export 
2.8 Vv s os 
Gulf Coast—New Orleans & West A one POLE oe eee Ee 
(Cargo prices are FOB ship at Gulf, min. of 20,000 bbls., & are by refiners only to other refiners a © nee 
export agents, or tanker terminal operations. )—Prices in effect Nov. 17 123 oF: (2)6.1-6.45(1) ‘e 
¢ 7 9 ep Re 7 7 QS 
New Orleans & Lower CARGOES oa 4.24, 8(1) oh ta tarie ; he yp yo oF 
Mississippi to Baton Rouge South & West of New Orleans Domestic & Export 130-2 5 ( LD a 3. 4- ey meet a 
Tank Cars Barges Tank Cars Barges all Ports 133-5... 8.55(1 ieee 95-7 rig my + > 
AVIATION GASOLINE tia aaa eo Os 
Grade 115/145 135-7..... 9.05(1) , ata? 9.05(1 
= * 
(AN-F- 48) 16.5(1) 
Grade 100/130 Naphtha 
(AN-F-48) (1)14.75-15(1 Prices in Effect Nov, 17 
Grade 91/98 ' V.M.&P. Mineral 
(AN-F-48) (1)13.25-14(1 Naphtha Spirits 
GEOGS BO cccccccce New York 
(An-F-48) 13(1) Harbor 13.5(4) 12.5(5) 
2 Gas, Leaded Philadelphia 13.5(4) 12.5(5) 
®78-78.5 Oct. Ethyl(1)9.2-9.75(1) (1)9.2-9.75(1) (1)9.75-10.25(1 3altimore 12(4) 
t78- 78:5 Oct. Ethyl 10.05(1) 10.05(1) 10.5—-11.5(2 10.5(2) Boston 14(4) 13(5) 
tt78-78.5 Oct. Ethyl ae ae 10.752) Providence 3(3) 
©74-76 Oct. ..ccecee (1)8.325-9(1) (1)8.325-9(1) (1)9-10.5(1) : 
VE0=76 OOb. .ccccee 9.05(1) 9.05(1) (1)9-10.5(1) Export Prices 
70-72 Oct. ot nego (1)8.5-10.5(1) Prices in Effect Nov. 17 
* ASTM & Tesearch ‘Oc tane r: atings are approximately same ‘ : 
t Research Octane rating is minimiim of 5 points above ASTM rating Mexican Gulf Ports 
tt Research Octane rating is minimum of 10 points above ASTM rating = - —— = 7 
’ unker ese 
oe Gas, Unleaded (Ships’ (Ships’ 
ee er ee Bunkers) Bunkers 
1 — ee a areca) 5 OTR (2 Tampico $2.05 $2.69 
eo eneceevcece tole fVle Veracruz 2.05 > 69 
KEROSINE & LIGHT FUELS Minatitlan 2.05 2.6! 
41-43 w.w. kero.... (3)7.625-8.1(2) (2)7.625-8.1(1 1)7.6-9(1 (2)7.75-9(1) Pacific Coast 
42-44 w.w. kero.... mes ; Guaymas $2.66 $3 
No. 2 fuel oil...... (4)6.95-7.4(1) 6 .95( S-7.8(1 (2)6.75-8 .5(1) Manzanillo 2.66 ; 66 
ra & GAS OILS Salina Cruz 2.66 ay 
SOOT Gi, cis os 7.075(2) (1)6.875-8.5(1) Note: All bunkers sales subject to Mexi c 
48-52 a adhe ae ie Be 94. 7.075(2) (1)6.875-8 .5(1) stamp tax on 1.65% ad valorem. 
53-57 di. .......... (3)7.2-7.525(1 ] 7.8(1 (1)7-8.5(1) ‘ 
58 & abv. di...) 4 # NPN Gasoline Index 
No. 5 fuel oil...... $2.25(1) $2.95(1) tt Dealer Tank 
TAOPOS BGs ¢ ce: Tt0-10 p.t T.W. Car 
Cents Per Gal. 
HEAVY FUELS Ship’s Bunkers cae Nov. 17 13.16 
Cargoes (Ex. Lighterage) Pacific Coast south ago 13 $7 9 
All Port All Ports ae San m GOP BOO .nccescecs . 7 
Below 28 grav vinta ve werices in Effect Nov, 17 ee Dealer index is an average of ‘‘undivide 
oS St = - (In Ship’s Bunkers, Diesel Fuel Bunker C Fuel ~ ices, ex-tax. in 50 citi 
heavy diesel ae (1)$2.65-2.95(1 7 Dees Tank Lets (B.S. 200) P.S.4 dealer prices, ex-tax, in 50 cities. 
‘ , a ks Pe an ats) seca (P.S. 400) Tank car index is weighted average of 
28 & above  90-3.05(1 an Pedro, neo 68.0 on lowing wholesale markets for regular-gr 
grav. diesel “aes (2)e es a aE wo oes (SSR. G5-2.9001) (2)9] an. 1.80(1) gasoline, FOB refineries or terminals: Ok 
Bunker C Sener , San Francisco. (3)2.89-2.95(1) (2)1.75-1.90(1) | Mid-Western, W. Penna., Calif., N. Y¥. H 
fuel (3)$2.00-3.00(1) (11)2.05-2. 75¢ Por ee Wag (3)3 10-3 15( 1) (3)2 00- 2 05 1) bor, Philadelphia, Jacksonville, Boston 
Seattle ish..(3)3.10-3.15(1) (3)2.00-2.05(1) Gulf Coast. 
TANKER RATES Lake Port Terminal Prices 
Approximate rates, c per bbl.; Gulf- Prices in Effect Nov. 17 
N. Atlantic, not east of N.Y. Rates Buffalo Cleveland Detroit Toledo 
are for vessels 14,000 DWT or over; 8-78.5 Oct. Ethyl ..... cain es aus 12.75(1) 
for vessels 9000/13.999 DWT, rates are “ ¢. eer (3930 .8-99.95403 ccocac 11.25(1) 
15% higher. Kerosine (3)10.4-10.7(1) eae Ce 
Heavy crude & fuel, 10-19.9 grav. 43.8 Diesel Fuel (1)9.7-10.9(1) 10.511) ; (119 .5-10.5(2 
Light crude, 30 grav. or lighter 39 No. 1 Fuel 11.25(1) 10.541) (1)10.2-11.26 
Gasoline Se tai 32.9 No. 2 Fuel (1)9.5-9.8¢1) ; 10.05(1) 1011) 
Kerosine 36 No. 3 Fuel 10.541) 9.841) (1.9 9-10.5(2 
No. 2 fuel 38 No. 5 Fuel & 911) 9.2(1) & .25(2) 
ME | ee (1)7.9-8.95(1) 8.5(1) 8.35(1) 813) 
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On the subject of the 
oil industry’s advertising, 
The Times continues... 





rise- 

adv er 
prilliant 
ex: 
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-~ Reprinted courtesy of 
ers The New York Times 
’ 

DON’T DELAY—ACT NOW 
Par Send for your free Plan Book at once. Available to 
. managers and officers of all oil companies, oil asso 


Ciations and affiliated organizations. 


Put this campaign to work for YOU 


® Petroleum’s informative and dramat- practical and easy for you. 


Mail this coupon today. 
{resets Fs eB Be ee SS eS SS Se 






43 ‘ : toe Loox 1 Public Relations Operating Committee, Dept. 12 F 

k ic national campaign in x - . aaa — ain 

Couass's and Rareunay Rvaeaue Just Mall the Coupes B G70 Fifth Avenue, New York 19, N. Y. 

— PosT can go to work directly for you. ...to get a complete promotion port- y Please forward at once FREE copy of Plan Book, 
Each ad can tell your local audience folio. This detailed Plan Book offers a iain ee 
important facts about your branch of FREE mats of seven complete and dif- ‘ Title SET sel. } 
the business. All you have to do is per- ferent newspaper campaigns, plus dis- Compa ey eee | nee | 
sonalize these ads over your own com- play material, radio scripts, envelopes, ae Pee Tae | 
pany’s signature. A FREE Plan Book enclosures — the complete promotion re State...... | ff 


has been prepared to make this tie-in picture for your firm. ee ee 
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Daily Average, Penna. Crude 
Runs to Stills 


(Compiled by National Petroleum Assn., 
eports of all companies refining Pennsylvania 
crude Figures in bbls.) 


Week Ended 
Nov. 8, 1947 





from 
































Week Ended 
Nov. 1, 1947 


Week Ended 
Nov. 9, 1946 














58,556 69,239 52.205 


> 














Crude Oil Stocks 


(Bureau of Mines figures in thousands of bbls.) 


Change 
from 
Nov. I 














Ll Nov. 8 





Nov. 








Pennsylvania Grade 2,159 2.162 
Other Appalachian 1,332 1,308 2 
Lima-Michigan 916 912 - 4 











Illinois-Indiana 10,283 10,758 $475 

\rkansas 2,967 2,958 

Kansas 7,626 7,511 115 

Louisiana: 11,785 11,603 —182 
North . 3,123 3,110 - 1 
Gulf 8,662 8,493 16% 

Mississippi 2,916 2,895 2 

New Mexico 6,039 6,199 +160 








Oklahoma 27.457 26,619 











Texas: 113,869 373 


134 —1,431 


697 





East Texas 19,565 18 
West 


Gulf Texas 29, 








10,662 10, 


075 29,227 1.152 


Texas 








567 25,315 


3,353 3,205 14* 


Other Texas 24, 





Panhandle 
North . 6 


South . 6, 





386 7 
136 6 


692 Ss 


205 oO 


160 1. 2 





Other 8, 655 


Rocky Mountain 9,549 9,598 


California 24,108 23,977 1 





Foreign 4,02 S30 1 
Total gasoline bear 
ing in U. S 225.029 223,703 1,32 
Heavy in California 5,344 », 250 
Total located in Bu- 
reau of Mines’ East 
Coast District 12,382 11,854 
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5, 000 





000 








900 250 
18,350 17,400 
178,500 176,950 
25,650 25,500 
50,500 42.850 
550 550 
281,950 293,450 
109,350 407,300 


,550 24,450 
2,150 162,150 
S50 491,600 
53,750 259,450 
550 41,100 
304,000 318,550 
117,450 118,200 
41,350 43,600 
41,700 40,750 
643,400 645,850 
33,550 136,050 


100 
.400 


5,500 
5,200 


700 


200 
70,950 
7,450 

250 


700 


78,650 78,200 
107,950 109,100 
1,300 1,350 
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Residual Total Total Stocks Total Stocks 
Fuel Oil Stocks Gas O#1 and Residual 
Production Kerosine Distillates Fuel Oil 
Week Ended Week Ended Week Ended 


528 


96 
117 


,160 


488 
407 


811 


494 
110 

21 
240 
300 
772 


565 


£949,000 bblis.; ¢ 


REFINERY OPERATIONS 


Gasoline 
Production at 


Crude Runs to Stills Refineries Inc. Kerosine 
% Operated Natural Blended Production 
Week Ended Week Ended Week Ended 
Nov. I Nov. x Nov. 1 Nov. 8 Nov. I Nov. 8 Nov. 
763 92.7 493.2 1,948 1,913 171 232 
101 S1.3 82.1 343 348 56 40 
65 100.0 100.0 236 210 31 26 
S50 SS.7 89.6 3,181 2,999 395 353 
451 93.6 99.3 1,500 1,524 140 130 
250 90.3 $6.2 1,024 981 137 120 
1,239 98.2 94.7 3,839 3,613 676 609 
416 110.2 118.2 1,235 1,150 380 243 
72 67.3 63.7 187 195 57 59 
13 92.3 100.0 41 40 ; 
132 75.3 77.6 436 401 13 19 
872 83.6 86.2 2.300 2,552 33 63 
5,224 91.5 92.2 16.270 15,926 anca 1,903 
15,239 1,884 




















lo Nov. 8 Nov. 1 Nov. 8 Nov. I Nov. 8 Nov. 1 Nov. 8 
1,398 8,842 9,055 19,184 19,049 9,158 9,328 17,962 
87 469 492 752 S07 441 439 2,056 
101 154 144 256 246 265 255 877 
1,112 3,109 3,087 8,990 9,039 5,622 5,576 14,044 
515 1,304 1,288 3,873 3,701 1,691 1,625 6,502 
420 672 701 611 573 742 786 2,628 
1,659 4,038 3,919 10,289 10,251 7,591 7,968 14,657 
480 2,231 2,084 3,529 3,436 2,890 2.783 5,316 
106 467 437 549 357 237 236 1,408 
19 25 25 22 21 33 33 77 
244 157 169 920 926 630 621 1,374 
2,223 1,125 1,165 14,383 14,343 27,872 27,609 15,106 
8,364 22.593 22,566 63,358 62,749 57,172 57,259 *S2,007 
22,052 69,389 60,929 86,991 


' $482,000 bbls 





Gas Ol & 
Dist. Fuel Oi) 
Production 
Week Ended 

1 Nov. 8 Nov. I 
1,079 1,199 
71 S7 
57 416 
953 950 
513 550 
158 147 
1,635 1,957 
595 704 
79 40 
12 11 
131 119 
973 914 
ew 6,793 
5,451 





Stocks of 
Finished and Un- 
finished Gasoline pacity Reported 
Week Ended 





Nov. I 
18,110 
2,037 

819 
14,025 
6,772 
2,443 
586 
5,509 
1,468 

78 
1,325 
1,920 
2,092 


Per Cent Daily 
Refining Ca- 
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About Oil People / 












George A. Chamberlain, Ellisburg, 
N. Y., recently sold his gasoline and 
oil distributing business to Ralph G. 
Chapman, Belleville, N. Y. Mr. 
Chamberlain is a veteran Richfieid 
oil distributor. He signed up with 
the company nearly 20 years ago 
when Richfield first started operat- 
ing in the eastern area. He disposed 
of his business due to ill health. 


R. L. Johnson, superintendent of 
Sunray Oil Corp’s. refinery at Santa 
Maria, Calif., has been transferred to 
3eckett, Okla., to take charge of the 
company’s new refinery there 


R. B. (Bob) Block, recently re- 
turned from Peru where he has spent 
a number of years with the Inter- 
national Petroleum Co., addressed 
the Los Angeles Chapter of Nomads 
last month. He told of the work 
done by his company in raising the 
living standards of the Peruvians 
who work in the fields and refineries 
around Talara. .. For several months 


a group of Nomads have been meet- 
ing for lunch each Monday for the 
exchange of information on foreign 
It is planned to continue 


activities. 


the meetings hereafter on Tuesdays 
at the Jonathan Club in Los An- 
geles. 


Carl M. Anderson, who has been in 
the research department of Phillips 
Petroleum Co., Bartlesville, Okla., as 
a senior chemist, is now on the facul- 
ty of Linfield College, McMinnville, 
Ore. He has the rank of full pro- 
fessor in the chemistry department. 


Weis Oil & Fuel Co., Brinkley, Ark., 
is enlarging its office Company 
also has a new warehouse and stor- 
age tanks at Brinkley. Storage add- 
ed includes three 18,000-gal. tanks. 


Dr. Donald G. Zink has joined the 
staff of Stanolind Oil & Gas Co., 
Tulsa, as superintendent, chemical 
products department. He was for- 
merly director of technical develop- 
ment of U. S. Industrial Chemicals, 
Inc. . . . The chemical products de- 
partment has been created by Stano- 
lind to handle all development and 
marketing in the field of chemicals. 

















































































More than 125 delegates from all sections of West Virginia, parts of Virginia, Ken- 
tucky and Pennsylvania attended recent one-day session of West Virginia Petrol- 


eum Assn., at Clarksburg. 
re-elected for the year 1948. 


Shown above are the officers of the association, all 
Left to right they are; Francis C. Farley, executive 


secretary: C. W. Cooper, Pure Oil Co., Cabin Creek, W. Va., president; R. D. Lowe, 
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Elk Refining Co., Charleston, W. Va., vice president 












Anything of interest hap- 
pened in your company lately? | 

The happenings within your | 
organization are of interest to | 
the industry. It’s good public | 
relations to let them be known. | 
Send along an item today. Ad- 
dress Herbert Taylor, About | 
Oil People Editor, 1213 W. Third 
St., Cleveland 13, O. 








Immediate problems concern th 
large amounts of chemicals which 
will be produced as by-products in 
the synthesis of gasoline from natu- 
ral gas. 

* * 

Paul C. Conder, who for the past 
several years has been with Sinclair 
Refining Co., New York, will retire 
Nov. 30 after 35 years’ service in th: 
oil industry, mostly with Indian Reé 
fining Co., which was absorbed by 
The Texas Co. 

Mr. Conder started as a salesman 
with Indian Refining Co., in New 
York in 1911. He later became suc- 
cessively, assistant district manage! 
assistant to the general manager, 
export manager, manager of tank 
car sales and finally district manager 
at Dayton, O. In Ohio, Mr. Con- 
der was very active in association 
and club activities in the oil busi- 
ness. He was first vice president 
and a director of the Ohio Petrole- 
um Marketers Assn. and president of 
the Miami Valley Petroleum Club. 
He is Past Master of Gramercy 
Lodge No. 532 of Masons in New 
York City. 





* * 


Congratulations to Clarence I. 
Woolard, who recently completed 25 
years of service at Heath refiner) 
of Pure Oil Co. 


* 





* 


Carl D. Ackerman, formerly with 
technical service group at the Wood 
River refinery of Standard Oil © 
(Ind.), is now with Gulf Research 
& Development Co.’s refinery pr 

esses section as technical supervis 


* * 


R. I. Stirton, formerly assistant 
manager of research, Union Oil 
of California, Wilmington, Calif., ‘S 
now manager of product developme:t 
department, Oronite Chemical ¢ 
San Francisco. 
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TWO PAGES in the recently issued 
Wiggins Hidek Floating Roof bulletin illustrate and 
describe the Triple Seal Protection offered through 


Wiggins exclusive design. 


ub These facts should be known by every executive in the petroleum indus- 
try responsible for the storage of crudes, refined products or, any prod- 


uct subject to evaporation losses through frequent handling or storage. 


So that you may be familiar with these latest developments, write for a 


copy of this bulletin today. 


nord | 
Mf SOTRANSPORTATION CORP ORATNOUE 


135 SOUTH LA SALLE STREET, CHICAGO 90, ILLINOIS 


BRANCH OFFICES: NewYork - Washington, D.C. - Cleveland - Buffalo - Pittsburgh 
St. Louis - New Orleans - Tulsa - Dallas - Houston + Seattle - Los Angeles - San Francisco 


SUB-LICENSEES: 
“WESTERN STATES: Consolidoted Steel Corp. — Western Pipe & Steel Co. of Colifornio, Los Angeles — Son Francisco, 
SOUTHERN STATES: Wyatt Metal and Boiler Works, Houston — Dallos, Texas 
FRANCE: Etablissements Delattre & Frovord reunis, Paris 
CANADA: Toronto Iron Works, Ltd., Toronto 
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CLASSIFIED 





For Sale 









ONE GOOD 1939 Standard Steel 3265 gallon 
transport, 3 compartment, double bulk heads, 
100-20 tires. Is clean and free of dents, etc. 
RUSE TRANSFER & OIL CO., Tabor, lowa 


FOR SALE: one 4000 gallon two compartment 
semi tank trailer just refinished and repainted 
complete with 1942 K-7 International tractor. 
Price: $4600.00. LIQUID HEAT FUEL CoO., 
East Jefferson St., Mishawaka, Ind 


FOR SALE—Bulk Oil Business. 25,000 gallon 
storage. Facilities for blending. Doing good 
business in farming community Write for 
particulars. M2S. JOHN MELICK, Kenton 
Ohio. 





NEW API BOLTED TANKS 


60—1000 BBL, 415—100 BBL. 

IN STOCK N. Y., NEW ORLEANS, 
LOS ANGELES 
DARIEN CORPORATION 
60 E. 42nd St., New York, N. Y. 





For Sale 





FOR SALE 


6—25,000 GAL. CAP. 
HORIZONTAL % IN. & '% IN. 
WELDED STEEL TANKS. 
LOCATED SEBRING, FLORIDA 


DARIEN CORP., DARIEN, CONN. 











FOR SALE 


4 Pittsburgh Motocycle meters’ with 
Master meter printing duplicators. 


1—6” Pittsburgh Air Eliminator 


1—6”, 250% Iron Body strainer—50 
mesh. 


All new equipment, never been used 
L. P. STEUART & BRO., INC. 


138—12th St., N.E., Wash., 2, D.C. 
Telephone, Lincoln 4300 








FOR SALE 


Model 60 Wayne Computing Pumps 
$125.00 each. 


Model 70 Wayne Computing Pumps 
$145.00 each. 


Most other makes and models comput- 
ing pumps $100.00 to $145.00. Guaran- 
teed to be in good working condition. 


Painted Mobilgas and Shell colors 
Ww. C. MOORE 


Socony-Vacuum Bldg. Chicago 5, Ill. 








FOR SALE 









1 1946 Studebaker truck 





1000 gal 





tank 





2 bbl. racks—oversize tires, complete 


pump and meter system—only 10,000 

miles—prime paint job on entire unit 

cost 3500.00—for quick sale 2900.00 
MILWAUKEE SUPER GAS CO. 


1703 N. 3rd Street, Milwaukee, Wis. 








FOR SALE 
25—35,000 BARREL STEEL STORAGE 
TANKS 


Have Available Also Various Other Ca 
pacity Storage T..nks 


WE WELCOME ALL INQUIRIES 


WANTED 


Plants for Dismantling at any Location 














EMPIRE TANK & SALVAGE CO. 
1451 Broadway, New York 18, N. Y. 
Telephone: Lackawanna 4-5760 














FOR SALE 


VALVES & COCKS (Surplus) 
IRON—Brass—STEEL 
All sizes & pressures 


PROMPT SHIPMENT 
H. P. SHERMAN COMPANY 
134 Dupont St. Brooklyn 22, N. Y. 
Phone: EVergreen 9-6655 








STEEL STORAGE TANKS 


3 9,800-Galion, 8’ x 26’ 
1—11,000-Gallon, 8’ x 30’ 
2— 7,800-Gallon, 7’ x 27’ 
Other Tanks Too 
IRON & STEEL PRODUCTS, INC. 
42 years’ experience 
Liberty St 


‘ i, Il w York 6, N. ¥ 
Phone: BAY 156 Phone BE 3-82 


456A S. Brainard Ave 


9 
i} 
AL 


‘“‘ANYTHING containing IRON 
or STEEL” 








Wanted to Buy 


WANTED 


Plants for dismantling. Any Location. 


WEINSTEIN CO. 


610 West 8th St. Jamestown, N. Y. 
Phone 6154 














STEEL DRUMS 


We can furnish you with recon- 
ditioned steel drums at any point. 
Let us have your requirements. 
We will also buy your empty 
drums. 


BUCKEYE COOPERAGE COMPANY 


3800 Orange Ave. Cleveland 15, Ohie 
Phone EXpress 3383 











Situations Open 


YOUNG ENGINEER with refinery experience 
for position as assistant manager of mid-west 
refinery. Opportunity for advancement. State 
fully experience and qualifications. 30x 312 


SALESMAN with asphalt experience to cover 
southern states. Give experience, educatior 
salary expected in application. Address Box 
$11 c/o National Petroleum News 


HAVE OPENING in southern territory for 
experienced service station and bulk plant su- 
pervisor. State fully management and sales 
experience, education, salary expected, etc 
Address Box 310 c/o National Petroleum 
News 





Independent oil jobber now operating 28 
service stations in Southeast needs an 
able, aggressive young man to expand 
operations. Applicants must know mer- 
chandising and be able to train person- 
nel. Salary plus commission, to progress 
as the business expands. Write quali- 
fications including references 
PEOPLES OIL COMPANY, INC. 


Nashville 3, Tennessee 











Professional Services 









BUTANE AND PROPANE 
Registered engineers specializing in the 
construction of liquified petroleum gas 
plants—bulk, industrial, or utility. 
PETROLEUM ENGINEERING 


INDUSTRIES, INC. 
122 S. Michigan Ave. Chicago 3, Ill. 





Phone: Webster 2533 























Classified Rates 





“For Sale,” “Wanted to Buy,” “Help 
Wanted,” “Business Opportunities,’ 
*“‘Miscellaneous” classifications, set in 
type this size without border—20 cents 
a word. Minimum charge, $5.00 per in- 
sertion. 

“Position Wanted”—10 cents a word. 
Minimum charge $2.00 per insertion. 

Advertisements set in special type or 
with border—$7.00 per column inch. 

Copy must reach us not later than 
Wednesday preceding date of issue. 

All classified advertisements are pay- 
able in advance. 

No agency commission or cash dis- 
counts on classified Advertisements. 

















ADVERTISERS’ INDEX 





This index is publishea as a convenience to the 
reader. Every care is taken to make it accurate 
but National Petroleum News assumes no re 





\merican Brake Shoe Co 





American Flange & Mfg. Co., Inc 





\merican Petroleum Institute 

\ssociated Business Papers 

\utocar Co 

3ayou State Oil Corp 

Brown Steel Tank Co Inside Back Co\ 
Cities Service Co 
Continental Refining Co 
Dayton Pump and Mfg. Co 
EXnjay Co., Ine 

Erie Meter Systems, Inc Inside Front Co 
Ethyl Corp 





Fruehauf Trailer Co 36 
General American Transportation Corp 6 
Granberg Corp 

Graver Tank & Mfg. Co Inc 


Gulf Oil Corp 





Inland Steel Container 





International Lubricant Corp 
Jones & Laughlin Steel Barrel Co 
National Petroleum News 


Neptune Meter C 





Ohio O Co 
Petroleum Educational Institute 
Shafco Distributing Corp 


Outside Back C 
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to Port Arthur, Tex. 


William H. Tilley has been trans- 


ferred from Atlantic Refining Co.’s 


research and development depart- 
ment’s main office in Philadelphia 
There for a 
period of six months, he will act as 
the research and development de- 
partment representative at Atlantic’s 
refinery. 


Allan Altman has been appointed 
technical director of Lookout Oil and 
Refining Co., Chattanooga, Tenn. 


Charles B. (Charlie) Sullivan, after 
37 years in the oil industry has re- 
tired from active service as man- 
iger of bulk sales of the eastern 
listrict of Sinclair Refining Co. He 
s planning to devote his new-found 
eisure to following football and base- 
ball, which he has neglected during 
the busy oil years. 


Mr. Sullivan first started to work 
for Elk Tanning Co., Sheffield, Pa., 

1905 In 1911 Johnson Brothers, 
vho brought him into the Elk Co., 
revailed upon him to join Central 
Refining Co., which later became In- 
lian Refining Co., at Lawrenceville, 
I] When Roxanna Petroleum Co. 
as organized by the Shell interests 
it Tulsa in 1913, he joined their 
ales organization, remaining with 
them until March, 1918, when he 
ined Sinclair. While with Sin- 
air, Mr. Sullivan was stationed at 
Chicago, New Orleans, Philadelphia 
nd New York. His travels took 
im from Canada to Mexico, where 

acquired friends throughout the 


+ 


try 


ius 


Leslie Moses, formerly with Fohs 
Co has joined Midstates Oil 
rp., Shreveport. 





In checking over the list of 
men who completed 25 years of 
service this year with General 
| Petroleum Corp. the company 

made the startling discovery 
| that one man was a mere 41 
He is T. V. McLean 
f the marketing department 
vho joined General at the age 
f 16 Right behind him are 
KR. T. Snider of the refining de- 
partment, M. L. Swift of the 
production department, and J. 
r. Newsom in the pipeline de- 
partment all of whom are only 
12 Now General wants to 


years old 


now, can any other company 
eat that record? 











ABOUT OIL PEOPLE 





Degree of Ameri- 
can farmer, high- 
est award of the 
Future Farmers of 
America, is shown 
being presented 
to Dr. Robert E. 
Wilson (right), 
chairman of the 
board of Standard 
Oil Co. (Ind.), by 
Gus R. Douglass, 
president of FFA. 
Dr. Wilson, who 
received award at 
the organization's 
20th annual con- 
vention in Kan- 
sas City last 
month, spoke be- 
fore the meeting 
on behalf of the 
donors to the FFA 
Foundation, Inc. 
Indiana Standard 
is a member of 
the Foundation 


Samuel B. Mosher, president of 
Signal Oil And Gas Co., was recently 
elected to chairmanship of the board 
of directors of Flying Tiger Line, 
Inc., air freight carriers. Walter 
Brunn is the new assistant domestic 
sales manager of Tide Water Asso- 
ciated and Marshall S. Pease takes 
over Mr. Brunn’s former post of 
manager of retail sales. 30th Mr. 
3runn and Mr. Pease have been with 
Tide Water for better than 20 years. 


Another marketing man to take a 
step up in the West is J. O. Pfeifer 
of General Petroleum Corp. His new 
job is Southern California division 
manager of the company’s market- 
ing department. Mr. Pfeifer, in his 
27th year with General, succeeds L. 
M. Butterworth, who has been trans- 
ferred to the home office staff in Los 
Angeles. 


Gordon W. Alexander, formerly 
with Taylor Refining Co., at Corpus 
Christi, has been appointed associate 
editor of Gulf Publishing Co. at 
Houston. 


Robert W. Mellvain, Jr., manager 
of Pure Oil Co’s. Rocky Mountain 
producing division, has been appointed 
assistant to the vice president in 
charge of production. 


Pure Oil's Carolinas zone man- 
ager, O. Y. Kirkpatrick, has been 
appointed assistant division manager 








for the southern division, Atlanta 
L. R. Carter succeeds him as zone 


manager Mr. Kirkpatrick came 
to Pure as a district salesman in 
1932 following 16 years on active 
duty with the U. S. Navy. From 
1932 until 1940 he served as district 
salesman, sales manager for North 
Carolina, and manager for North 
Carolina. Later he became president 
of Pure Oil Co. of the Carolinas, 
Inc., and held that position until the 
Carolinas company became a zone of 
Pure Oil, when he was appointed 
zone manager. 


W. T. Holliday, president of Stand- 
ard Oil Co., (Ohio) was nominated 
to the executive council of the United 
World Federalists, in recent conven- 
tion in St. Louis. 


Claude A. Burns has resigned from 
Sinclair Refining Co. in Corpus Chris- 
ti to join Southern Alkali Corp., Lake 
Charles, La., as chief chemist. 


Anthony J. Zino, Jr., has been ap- 
pointed assistant sales manager of 
the industrial sales division of Swan- 
Finch Oil Corp. His headquarters 
will be in New York City .. . In 
the past, Mr. Zino has held positions 
of sales engineer and New York sales 
manager of Lubri-Zol Corp. and east- 
ern manager of lubrication depart 
ment of E. F. Houghton & Co. His 
work included extensive field research 
on the development of additives and 
treated oils. 
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ABOUT OIL PEOPLE 





F. H. Paul, 
was recently 
elected treasurer 
of California 
Texas Oil Co., 
according to a 
recent announce- 
ment by W. H. 
Pinckard, presi- 
dent of Cali- 
fornia Texas Oil 
Co., Ltd. 

When Caltex 

Mr. Paul was founded in 
1936, Mr. Paul 
was made assist- 

ant treasurer. He had been with 
affiliated companies 14 years at that 
time, and on his silver anniversary 
with the company received his latest 
promotion. 





W. A. Clark, division engineer, 
producing department, Pacific Coast 
division of The Texas Co., has been 
transferred to New York as assistant 
manager of the foreign producing 
operations. 

H. O. Woodruff replaced Mr. Clarix 
as acting division engineer. 

O. W. Chonette is now acting dis- 
trict engineer, Los Angeles Basin dis- 
trict. 


Taylor Oil Co., Winston-Salem, N. 
C., is celebrating its first anniversary. 
The company is owned by Roby E. 
Taylor and his son, Robert E. Taylor. 
Young Taylor joined the firm after a 
three-year hitch in the service. Al- 
though this company is young, the 
Taylors are no amateurs in the oil 
business. Roby is also the operator 
of Travelers Oil Co., and has been an 
oil man since way-back-when. He is 
a director of North Carolina Oil 
Jobbers Assn. The new company, 
which distributes Richfield products, 
TBA and fuel oil now has 27 out- 
lets, is constructing an additional 
building at its bulk plant and is 
adding another truck for 
and fuel oil delivery. 


kerosine 


Hugh M. Mosher, who was vice 
president of Onyx Oil Chemical Co., 
has been appointed director of or- 
ganic research at Quaker Chemical 
Products Corp., Conshohocken, Pa. 


W. Henry Linton has been made 
assistant to Clarence H. Thayer, vice 
president in charge of manufactur- 
ing, Sun Oil Co. Mr. Linton, former 
manager of the refinery accounting 
department, will serve as an admin- 
istrative assistant. 

Mr. Linton joined Sun Shipbuilding 
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and Dry Dock Co., 


owned 
subsidiary of Sun Oil Co., as a clerk 
in the accounting department in 1919, 


wholly 


shortly after his graduation from 
high school. He is a native of Phila- 
delphia and resides in Swarthmore, 
ra. 


Robert W. Pack has been appoint- 
ed director of production by Sun Oil 
Co. Mr. Pack, formerly general man- 
ager of the company’s Gulf Coast 
division, will move his headquarters 
from Beaumont, Tex., to Philadelphia 
around Jan. 1. He has been a mem- 
ber of the company’s board of direc- 
tors since last March. 

A three-member management com- 
mittee to succeed Mr. Pack in the 
Gulf Coast division has been created: 
Members are: P. S. Justice, head of 
land and geological operations; Don- 
elson Caffery, manager of supply and 
transportation; and Joiner Cart- 
wright, general counsel. All have 
headquarters in Beaumont. 


Mobley Oil Co., Bowling Green, 
Ky., and the Ballance Oil Co., Rus- 
sellville, Ky., both Shell jobbers, are 
the latest active members of Ken- 
tucky Petroleum Marketers Assn. 
Tom Mobley, Jr., and Henry Ballance, 
Jr., are official representatives of 
these new members. 

Four new active members of the 
Kentucky association’s LP-gas divi- 
sion are: Kentucky Propane Gas Co., 
J. D. Bowen, Hopkinsville; Kernen’s 
Robert R. Kernen, Georgetown; Hay- 
den Coal & Oil Co., George L. Hay- 
den, Springfield; and Speedway Bu- 
tane Gas Co., M. H. Stallons, Cadiz 


Tank Service Stations, Beattyville, 
Ky., jobbers of Ashland Refining Co 
products, has added one new truck 
and hopes to have another in opera- 
tion before the first of the year. The 
company has installed a meter on 
one of its trucks, and may add more. 

The company, owned by Charles 
Spencer and W. B. Klaner, at the 
end of October had made better than 
a 29% gain in gallonage over entire 


gallonage for the year of 1946. 


More than 40 members of the staff 
of the research and development de- 
partment of the Socony-Vacuum Oil 
Co., Paulsboro, N. J., participated on 
Nov. 17 in installation of a new Soc- 
ony-Vacuum unit of the Society of 
the Sigma Xi, national organization 
for the encouragement of scientific 








research. Installation ceremonies 
were held at Woodbury Country Club, 
Woodbury, N. J. 


Officers of the new unit include: 
Dr. D. E. Badertscher, Woodbury, 
N. J., president; Dr. Ronald Bulkley, 
Haddon Heights, N. J., vice president, 
and Dr. Howard Hartough, Pitman, 
N. J., secretary-treasurer. Dr. Joseph 
W. Barker, president of the Research 
Corp., New York, former dean of the 
engineering school, Columbia Univer- 
sity, was principal speaker at the for- 
mal installation ceremonies. His sub- 
ject was “Men and Ideas,” dealing 
with interrelation of human and 
physical factors in scientific and in- 
dustrial developments. 


A father and son team is serving 
in the oil industry’s public relations 
program in the Great Lakes district. 

They are Judge F. A. Calvert, The 
Pure Oil Co., Saginaw, Mich., chair- 
man, and F. A. Calvert, Jr., Calvert 
and Willis, Olney, Ill., area chairman 
for his section of Illinois. The younger 
Calvert also is chairman of the Pub- 
lic Relations Committee of the Illinois 
Oil & Gas Assn. 


The Oil and Gas Assn. of Michigan 
has moved its executive office from 
Mt. Pleasant to Lansing, Mich. The 
new address is 1614 Olds Tower Build- 
ing, telephone 5-9513. The office in 
Mt. Pleasant will be continued as a 
field office. . Secretary A. H. Led- 
beter will be there to render any serv- 
ice required by members . . . William 
Palmer is executive secretary of ths 
association. 


Appointed as general manager oi 
distribution economics department 
for Standard of Indiana, John W 
Boatwright recently assumed respon 
sibility for sales budgets, product 
supply problems, consumer researc] 
studies, general economic studies an 
profit and loss analyses previousl! 
performed in sales research and c 
ordinating departments. .. During th 
war he was member of the subcon 
mittee on petroleum economics of th 
Petroleum Industry War Council an 
numerous other advisory committees 
Currently Mr. Boatwright serves a 
a member on Economic Advisor 
Committee, Interstate Oil Compa 
Commission and Statistical Advisor 
Committee to API. 
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nie Truck Tanks 


are better 





in every 
detail! 








aS 
BROWNIE’S NEW 


QUICK-OPENING } 
FILL oy) ~~ Vane ~ 4 


Another exclusive patented Brownie fea- — construction Brownie Fill Cap is the re- 
ture is the vented, hinged, quick-open- sult of ingenious engineering skill and 
ing Brownie Fill Cap—constructed to the Brown Steel Tank Company's two 
I. C. C. approved flush-contour design generations of experience in truck tank 
for overturn protection. It’s self-locking, construction. It’s just another one of the 
fool- proof, weather-proof,and equipped many reasons why Brownie Truck Tanks 
with the very newest, thoroughly-tested are better in every detail. 

safety features. This all steel, pressed 


ra 
f 


“—" 


GUARANTEED ic a 
NOT TO LEAK siaetiins 


Brownie’'s easy-opening, tight-closing Fill 
Cap is guaranteed not to leak. Lasting 
tension insures a tight seal. Push the lever 
down and a spring clamp locks cap se- 
curely in place. The cap has 2 fusible 
plugs and opening for Brownie's ex- 
clusive patented Inverted Safety Vent. Cap 
assembly is pivoted for automatic, spring- 
controlled pressure release. While both 
the Cap and Vent are manufactured by 
Brown Steel Tank Company primarily as 
jellies a BROWNIE INVERTED SAFETY VENT 
standard equipment for Brownie Truck 

Tanks, they are available to all truck tank This Patented exclusive vent features four-way safety: 
d fat , ( + eben (1) Slightest pressure opens Valve A to release excess gases. 
aaee = abricators. Caps — Ss oom ar (2) Pressures exceeding capacity of Valve A will open this 
8" size in enamel finish and Vents will fit spring tension Valve B for more rapid venting. (3) A vacuum 
either threaded or plain 1'4 inch open- within tank automatically raises this flat disc Valve C to permit 
a i Sa a ee entry of air. (4) Vent, in overturned position, seals self at 
an See Hey OF OtSre ec point D against escape of fluid yet still provides automatic 

prompt attention. venting through gas escape Valve B. 


BROWN STEEL TANK COMPANY 


2901 4TH STREET S.E. MINNEAPOLIS 14, MINNESOTA 


I LUTE, 





nnt Delwery 


now 


ea 3 ee ame 


Wi 


10W and 20W oils 





For years, Sun’s winter grades of motor oils, 1OW and 20W, have proved 
themselves big profit-makers for jobbers. Because of the crude from 
which they are refined, and because of Sun’s selective refining processes, 
these two winter oils have low carbon content, exceptional “pumpability” 
— pour points far below the required minimums. 

Sun 20W flows at — 20F and Sun 10W at —40F. “Road-proved” in 
hundreds of thousands of cars, trucks, and buses, these two oils make 
possible fast starting and reliable lubrication throughout the winter. 

Year after year, jobbers have reported record sales and steady 
repeat business with these oils. Prompt shipment of these oils for re- 
sale under your brand can be made upon receipt of your order. For 


full details, call your nearest Sun office, or write Dept. NP11. 


SUN OIL COMPANY E. 
Philadelphia 3, Pa. 


In Canada: Sun Oil Company, Ltd., Toronto and Montreal 


SUN LUBRICANTS .| | 






